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ARRANGE FOR CHARGE 
IN WESTERN FIELD 





Company Managers Held a Meet- 
ing in Chicago to Discuss 
Plans for Action 





10 PERCENT OF PREMIUM 








Committee Will Work Out Method of 


The 


L. O. 


AETNA (FIRE) INSURANCE CO. 


at time of a conflagration from the haunting fear that funds to ray will 
be insufficient. Agents conveniently located throughout the country. 





AETNA FIRE UNDERWRITERS DEPARTMENT 
of Hartford, Conn. 
policyholders of this Company are 
EXEMPT 


WM. B. CLARK, President 
Western Branch, Insurance Exchange, Chicago 


THOS. E. GALLAGHER, General Ast. 
KOHTZ, Ass’t Gen’! Agt. . B. IVES, Asst. Sec’y 


GERMAN COMPANIES 
i ARE TO LIQUIDATE 





Order Comes from the Secretary of 
Treasury That Closes Down 
Operations 





FIVE AGENCY CONCERNS 





Time Will Be Given the Management 








Presenting the Subject to State 
Authorities 





A general meeting of company man- 
agers was held in Chicago Tuesday to 


consider the conditions brought about 
by increased operating expenses ow- 
ing to the war. The government has 
levied a special tax of 1 percent on the 
gross premiums of fire companies and 
in addition they are called upon to pay 
their corporation and excess profits tax. 
In addition they find that salaries have 
increased, traveling expenses of field 
men are higher, postage is more, the 
price of supplies has advanced, thus 
running up the expense ratio many 





Casualty and Surety news will 
hereafter be found in Part ITI, in- 
stead of Part I, of The National 
Underwriter. Automobile liability, 
collision and property damage news 
will continue in the Motor Insurance 
News department in Part I. 














points. Companies during the last few 
years have made but a small profit on 
their actual underwriting. With the 
additional operating expense thrust up- 
on them it is necessary to get more 
revenue to break even. 
Want the Charge Made 
Company officials in the east have 
been very insistent that a charge be 
made to take care of the extra outgo. 
All through the east and south a charge 
of 10 percent of the rate has been made. 
Great pressure therefore is being 
brought on the central west and Pa- 
cific coast for similar action The west- 
ern field has its peculiar difficulties ow- 
ing to the anticompact states, and the 
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German American 


Ausuvance Company 
New York 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1917 


ie ates $ 2,000,000 
Reserve for all other liabilities. . . 1 0, 954, 05 5 
po eer ree rer er ee 1 0:7 59 ‘42 2 
pe PES CPT eT PPE e TL Te 23,713,477 


Western Department, Chicago 
WALTER H. SAGE, General Manazer INGRAM & LERCH, Managers 
WALTER E. MiLLER, Assistant Manager 


to Wind Up the Affairs 
Over Here 





WASHINGTON, D. C., Nov. 28— 
All German companies must cease writ- 
ing new business twelve days from 
Tuesday. Licenses will be issued to 
the present United States managers to 
liquidate the companies and it is un- 
derstood that the government will not 
be arbitrary in its action in setting a 
time. It is thought that the managers 
will be given plenty of time to close 
up the affairs of the companies. It is not 
stated in what way this shall be done 
so it will probably be left to the man- 
agers to decide themselves which 
method shall be followed, but at all 
events the government will ‘carefully su- 
pervise the proceedings. 

The pronouncement of the Secretary 
of the Treasury last Monday debarring 
German companies from further operat- 
ing in this country and ordering all 
liquidated, except the life companies, 
which are permitted to continue their 
present contracts to completion, was 
not a surprise. It was generally felt 
that the government could take no 








other action, in view of the present 
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EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President JOHN PB. KNOX 
THEODORE F. SPEAR Seer Ea Sey 
oy ae ‘sect ; EDWARL V. CHAPLIN, Ass’t See 


Surplus to Policy-holders  . 2 » §$ 9,756,000 
Total Losses Paid . ° = - 84,500, 


Cash Capital - Three Million Dollars 


Reinsurance Reserved . $5,996,730 
; Reserve for a Losses and all other 


Claim e . e = 658,699 
NET SURPLUS . . . . 6,745,963 


Total Assets - - $16,503,963 


situation. Most of the German, Aus- 
trian and other enemy reinsurance con- 
tracts have been canceled. The busi- 
ness of the agency companies was being 
more or less shot to pieces and the 
prejudice was growing day by day. It 
was found harder to conserve what was 
left. The managers of the companies 
occupied a very trying and embarrass- 
ing position. After the hearing in 
Washington some days ago, the feeling 
grew more universal that the govern- 
ment would not permit these compa- 
nies to continue, 


Method of Liquidation 


There is considerable speculation as 
(CONTINUED ON PAGE 7) 
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United States Branch Statement January 1, 1917 
Total Assets - - - 
Net Surplus above all Liabilities in the 
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KENTUCKY SPECIALS 
IN ANNUAL MEETING 


Eugene F. Scott of the German 
American Elected President of 
Underwriters Body 


CONSERVATION IS THEME 


Federal Food Administrator Sackett 
and James F. Joseph Were Top 
Liners on Program 


NEW OFFICERS ELECTED 


President—Eugene F. Scott, German 
American. 

Vice-President—L. C. Riker, London 
Assurance. 
Executive Committee—New members: 
H. W. Robertson, Hanover; W. T. Sweeney, 
Queen. Reelected: Bennett B. Bean, 
Pennsylvania Fire; S. B. Kennedy, West- 
chester. Holdovers: John L. Coleman, 
North America; BR. E. Hartshorn, North 
British; M. J. Lafon, Glens Falls; Everett 
P. Rogers, Continental. 


LOUISVILLE, KY., Nov. 27—The 
twenty-fourth annual meeting of the 
Fire Underwriters Association of Ken- 
tucky today was given over practically 
altogether to consideration of conser- 
vation in the interests of the war-time 
needs. There were two principal speak- 
ers, F. M. Sackett, of Louisville, fed- 
eral food administrator of Kentucky, 
and James F. Joseph, secretary of the 
conservation committee of the National 
Board. 

Mr. Sackett, introduced by Edward 
W. Hines, of Louisville, chairman of 
the Kentucky Council of National De- 
fense, laid stress on the importance of 
conservation of foodstuffs so _ that 
America might continue to supply her 
allies in waging war. He enlarged on 
his statement, as to the stupendous size 


and made the suggestion that these meet- 
ings be continued hereafter. They are, 
he said, just the things needed to talk 
over and reach adjustments to the chang- 
ing conditions brought about by the war. 
He gave special attention to the problem 
of shingle roofs. He said: “An approved 
fire-resistive roof can be put on nowadays 
for but little more than the cost of 
shingles, while their lasting qualities, 
evenness of finish and the possibility of 
color variation commend themselves. to 
architects and owners, so that there is lit- 
tle reason for the continued use of shin- 
gles from the standpoint of economy, 
while there is every reason why their use 
should be discouraged from the _ stand- 
point of conservation of life and prop- 
erty.” 

Mr. Caldwell also suggested that the 
incoming executive committee appoint a 
committee for the purpose of working out 
plans for regulation, if not prevention al- 
together, of smoking in wholesale grocery 
establishments where food is stored. 

Taking up the question of overhead 
writing, Mr. Caldwell noted the provision 
in the new law on the subject which he 
said he has “no doubt is taking care of 
whatever abuses may have been practiced 
along this line.” Advancement of Anchor- 
age, Campbellsville, Providence and Fort 
Thomas in class as a result of improved 
protection facilities was noted. Agents 
are becoming familiar with the new rules, 
he stated, adding: “The field men can 
help to further reduce the proportion of 
tagged policies by instructing the smaller 
town agents in the use of new book and 
rates, and forms.” 


Conservation Work 


Taking up the matter of conservation 
work performed under his direction as 
chairman of the executive committee of 
the Kentucky Conservation Association, 
Mr. Caldwell reported that in addition to 
some of the Fire Underwriters Associa- 
tion members doing work in other states, 
there are thirty-four inspectors in work 
in Kentucky. These men have inspected 
100 grain elevators and warehouses; 97 
flour mills and warehouses; 50 wholesale 
groceries; 20 packing and cold storage 
plants; 27 commission and _ produce 
houses; 19 terminal freight houses; 155 
tobacco warehouses; 10 sawmills and lum- 
ber yards; 94 coal mines and yards, and 
17 miscellaneous establishments, of a 
total of 589 establishments.+ Of these im- 
provements have been recommended in 
330 cases, and reported as made in 181 
eases, leaving 149 in the suspense files of 
the committee. 


Warranty Companies 


W. T. Sweeney read a report of a com- 
mittee named to consider warranty com- 
panies, noting that his committee had 





of the task and on the importance of 
making American people understand 
what they must do. He urged the field 
men to use their efforts to impress on 
the people in the country through which 
their work took them, the importance 


of conservation, for unless American | 
people do conserve their supply of food- | 


stuffs the nation will not be in a posi- 
tion to sustain the western battle line. 


Joseph Gives Address 


Mr. Joseph addressed himself directly 
to the part the Kentucky field men are 
expected to play in conservation of 
foodstuffs in the territory they are ex- 
pected to cover. He was most serious 
and, as observed in a comment made 
by Claude F. Snyder, manager of the 


Henry Clay Fire, after Mr. Joseph had | 


spoken, gave the Kentucky field men- 
inspectors “Hell in a Christian way.” 
He cited the fact that out of 1,316 re- 
ports made to the committee by the 
Kentucky organization, there were only 
648 recommendations for improvements 
to decrease the danger of fire. This, 
he reminded the field men, was not the 
expert inspection by expert inspectors 
that had been pledged by Kentucky 
when the Conservation Association was 
organized earlier in the year. 

PB on secretary of the National Board’s 

Conservation Committee, however, was 
nothing but constructive in his criti- 
cism of the work of the Kentucky 
forces. He attributed the failure to get 
the work done to a failure to recognize 
the great importance of the work and 
charged his hearers to go at the re- 
mainder of the task and complete it 
without fu ther delay. From May 1 
last to Noy 15, the elevator fires have 
not been 20 percent of the total eleva- 
tor fires during the twelve months prior 
to May 1. Except for the work which 


has been done by the insurance conser- | 


vation movement, he said, there would 


surely have been an incalculable wast- | 


¢ of foodstuffa 
Caléwell en Shingle Roofs 


a Caléwell noted the abandon- 
ment ef the wows! mid-summer meeting 





made inquiries and had found that some 
companies authorized to do business in 
the state were in the position of war- 
ranty companies for those not admitted, 
but which wrote Kentucky business at 
lower rates and settled on the basis of 
the adjustments made by the admitted 
companies. The committee thought that 
ja rule should require that at least 75 per 
cent of the business on any risk should 
/ be handled by admitted companies, and 
| had prepared a letter for general distribu- 
tion, but had held it up, finally “passing 
the buck” to the executive committee. 

Cc. R. Boynton, of the Hartford, chair- 
| man of a special committee on lost to- 
| baceo lines, reported that in part through 
efforts of Manager G. Parker of the 
Kentucky Actuarial Bureau, a good deal 
of this business was coming back, and 
that no new lines have been lost recently. 
It was the sense of the committee that 
no concessions should be made by ad- 
mitted companies. 


Blue Goose Banquet 


Eighty-five members and guests of the 
Blue Goose assembled in the banquet hall 
of the Seelbach this evening. Frank G. 
Snyder, president of the Fire Under- 
writers Association of the Northwest, was 
toastmaster, and called informally on 
numbers of the organization for speeches. 
On the program were a violin solo by 
Mrs. M. B. Russell, a vocal solo by Mrs. 
Frank G. Snyder, and numerous congrega- 
tional sogns, which were led by Everett 
P. Rogers. David M. Caldwell, Eugene F. 
Scott and L. C. Riker were the guests of 
honor, and Mr. Caldwell was required to 
display the diamond-studded scarf pin 
with which he was presented at the close 
of the association meeting by the mem- 
bers of the association. 


Reginald Hughes, who resigned as man- 
ager of the insurance department of the 
Fletcher Savings & Trust Company at 
Indianapolis, to enter the second officers’ 
training camp at Fort Benjamin Harrison, 
has received the commission of captain in 
artillery. He was manager of the liability 
department of the Prudential Casualty at 
the time of its merger with the Chicago 
Bonding. 


FOR SALE:—Live Insurance 
Agency. Commissions for 1917 about 
$2000.00. If not sold by Jan.1,1918, 
will be off the market. Address 
45-F, care The National Underwriter. 
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Fidelity - Phenix Fire Insurance Company 


of New York HENRY EVANS, President 





ITS GROSS ASSETS are........ Ps . $19,524,466 
AGAINST WHICH ARE ‘CHARGED. 8 
Legal Reserve for Unearned Premiums. . oe 342,585 
Losses being adjusted . 568,500 
= si ‘* All other claims . 242,648 
ex oe “ Contested Liabilities. . 250,000 
se ss ‘** Dividend (January 8, 1917). ..... 250,000 
oe “Contingencies... ... vs 6 araie. bbe 06 0st OO 
MIME ix scorarc, cawermaik, dante A... 
LEAVING: 
Cash Capital. . re ae . $2,500,000 
Net Surplus. . , . 7,120,733 
Making POLICYHOLDERS' ‘SURPLUS... .9,620,73 


Gross assets include excess deposit of $105, 108 in Canada. 
FROM STATEMENT AS OF JANUARY 1, 1917. 


FIDELITY - PHENIX — FAMOUS FOR FAIR DEALING 


HOME OFFICE PACIFIC COAST OFFICE WESTERN OFFICE 
80 Maiden Lane Insurance Exchange Bldg. 137 So. La Salle Street 
New York San Francisco Chicago 














NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 
Incorporated 1906 FARGO, N 


ANDREW HAAS, President J. H. DAHL, Secretary 

















HAVE BEEN PAID - 
TO POLICY HOLD. 
ERS BY THE 


410 TONS OF GOL 
NORTH AMERICA 


PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE. COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 

LOCAL RISKS CONTROLLED OUTSIDE. IF THERE ARE ANY SUCH RISKS 

IN YOUR FIELD, WRITE US ABOUT THEM. WE MAY BEABLE TO HELP YOU. 
IT IS WORTH TRYING 


























INCORPORATED 1849 


WESTERN 


Insurance er 
of Pittsburg 


FIRE AND TORNADO 


DEC. $1, 1916 


THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 


FARM RISKS Capital - - - - - - -9300,000.00 
———__ Surplus to Policy Hokdess - 415,498.55 
A LIVE AGENCY COMPANY Assets - - = - - = = 728,234.87 








Losses Paid to date - - = 6,464,905.01 














ORGANIZED 1854 
The Mechanics SRiXt of Philadelphia 


JANUARY 1, 1917 


Cash Capital, $250,000 Net Surplus, $404,579.61 
Surplus to Policyholders, $654,579.61 


EASTERN DEPARTMENT Home OFFICE WESTERN DEPARTMENT 

D. H. DUNHAM, PRES, J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 

JOHN KAY, VICE-PRES PHILADELPHIA, 

A. H. INGER, SEC’Y PENNA. W. T. Bassett, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 





FIREMEN’S 'NSURANCE OF NEWARK 
JANUARY 1, 1917 

Cash Capital $1,250,000 Net Suplus $2,449,794.93 

_Surplus to Policyholders, $3,699, 794.93 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL 
JOHN KAY, VICE-PRES. VICE-PRES. & MGR. 
A. H. HASSINGER, SECRETARY W. T. 





, ASS'T. MGR. 
CHICAGO, ILLINOIS 
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DISCUSS UNIFORM FORMS 


CLEVELAND SOCIETY MEETS 





Prepare to Comply With New Condi- 
tions in Ohio Due to Recent 
Enactments 





CLEVELAND, O., Nov. 27—In point 
of attendance and general interest the 
Monday evening meeting of the Insur- 
ance Society of Cleveland was perhaps 
the best ever held by the organization. 
In his inaugural address President 
Charles H. Parsons congratulated the 
members on their determination to get 
down to the real work of studying the 
new conditions brought about by recent 
statutes and the general change the 
business is undergoing. There were 175 
persons present, many of them young 
women from the offices, and President 
Parsons predicted that the six winter 
meetings will be productive of much 
good. 

In his discussion of “Uniform Insur- 
ance Forms” H. R. Manchester of the 
James & Manchester Company said 
there are features of the new forms that 
all can criticise, but on the other hand 
they contain a host of good things. 
Among the points valuable to agents 
are uniform coverage for all and gen- 
eral application of all court decisions. 
No one can have an advantage in either. 


Much Time is Saved 


Two ef the advantages to the com- 
panies are the elimination of tricky forms 
and the saving of time of examiners. An 
examiner knows what the forms are from 
the number and the diamond, and need 
spend enly sufficient time to note these 
things. 

Forms are already prepared for agents 
and this results in the saving of time. 
But perhaps the greatest advantage of all 
is that the agent’s business is safe from 
the outside broker’s inroads. The broker 
must place nis business with admitted 
companies and must use the forms pre- 
scribed. He is denied the advantages he 
formerly exercised, and the attraction for 
taking business is largely lost under these 
conditions. 


Combined Dwelling Form 


Mr. Manchester discussed a combined 
dwelling and apartment house form which 
will probably be adopted for Ohio. It 
includes stoves, floor coverings and some 
other things of the kind in the building 
coverage. <A clause in it makes the enum- 
eration of the number of families in a 
building descriptive instead of a war- 
ranty, as in the original form. The auto- 
mobile permit is included, instead of be- 
ing a separate form, as is a permit for 
storage of oil for explosive engine pur- 
poses. Fences, sheds and small outbuild- 
ings are included in the printed form and 
a clause prevents chattel mortgages on 
articles purchased on the installment plan 
from voiding the policy. They apply only 
to balance due on the article and are not 
made a guaranty to the mortgagee. A 
number of other items are contained in 
this form which will, it is believed, im- 
prove the present plan, although the regu- 
lar dwelling house form will be retained 


Causes for Enactment 


Will J. Beggs, secretary of the Fire In- 
surance Exchange and superintendent of 
audit bureaus, discussed the causes that 
brought about the uniform forms, which 
were about the same that inspired the 
standard form of policy—the necessity of 
giving the same protection to all under 
Similar conditions. 

Mr. Beggs said that the clauses and 
permits adopted are used under the anti- 
discriminatory law and that agents and 
companies are both charged with carrying 
out their requirements. He called atten- 
tion to the fact that agents at the state 
convention in Columbus last week, though 
some of them were seemingly hostile to 
many of the forms, united in approving 
them, especially after Mr. Tuttle’s dis- 
cussion. 

Loan League Joins 


He also told of the opposition of the 
building and loan league to certain of the 
forms and Mr. Tuttle’s conference with 
members of a committee on the subject. 
They agreed to all but two of the forms, 
he said, and Mr. Tuttle finally told them 
forms to their liking, in these instances, 
would be used. Later he had a conference 
with the attorney for the league on the 
Subjeet. He was pleased with the dispo- 
sition made of it, but said: “You will, of 
course, use the diamond and the word 
uniform’ on these two clauses, the same 
as the others.” Mr. Tuttle assured him 
that this would not be done. “Those are 
gn ferms,” he said, “and are not included 
nN our iist of uniform forms.” The attor- 
ney at ence informed him that he would 
refer to have the regular forms used, 
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‘*One of the Giants’’ 





Western Department 
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STATEMENT JANUARY 1, 1917 


Actual Market 
Val 


falue 
December 31, 1916 


Gov'm'nt and State B'ds and Stocks $ 928,032.50 ; 
Bends and 5 9179, 621.99 | Uncamned Premium 


LIABILITIES 





Cash in Bank & on Hand 641,273.58 
Prems. in Course of Coll. 1,004,335.50 


Retold bane aae 6,973,698.40 

CHICAGO ether Asstts.... +00... 144,639.07 1 —_— 
P. D. McGREGOR, - Manager 1,853,248.15 | sii 2 alameda sata $5,176,149.57 
A.R. MONROE, - Assistant Manager | TOTAL ADMITTED ASSETS..... $12,149,847.97 | Net Surplus to Policy Holders....... 6,176,149.57 





Bonds of Railroads........-....... 4:465,901.33 | Reserve .--.----+++- TASES 
Guaranteed Stocks of Railroads... . .. 1,913,787.00 | Losses in Course of 
Preferred Stocks of Raiiroads....... 325,655.00 | Adjustment......... 803,365.81 
Miscell SEMIS. oc ccccccece 483,602.00 ne 
and other 
$10,296,599.82 Liabilities .. .. 2.2006 210,030,73 
Loans on Bonds and Mtg.$ 63,000.00 Capital Stock......... 1,000,000.00 














PECULIAR ARSON DECISION 


ARKANSAS COURT’S NEW RULE 





Holds Setting Fire to One’s Own Prop- 
erty Is Not Arson as Defined by 
Statutes 





LITTLE ROCK, ARK., Nov. 28— 
The Arkansas supreme court has held 
there is no statute by which a man 
may be convicted of arson if he de- 
liberately sets fire to his own house. 
As a result of this decision eighteen 
indictments that had been worked up 
by the insurance commissioner will be 
nolle prossed, and the decision may 


cause some action to be taken by in- 
surance companies. 

The case reached the supreme court 
in an appeal from the Benton circuit 
court in the cause of G. C. Hanna and 
Lloyd Lewis. The evidence against 
Hanna and Lewis was gathered by Dep- 
uty Commissioner F. G. Lindsey, who 
charged that Hanna paid Lewis $75 to 
burn his house, which cost him $1,500 
and was insured for $3,600, including the 
household goods, while Hanna and his 
wife went on a visit to Oklahoma. 

Hanna and his wife were brought 
back from Oklahoma and Hanna was 
indicted, but in circuit court the defense 
filed a demurrer which was sustained 
and the jury and defendants discharged. 
The state appealed to the supreme 
court. 


The grounds on which the demurrer was 
sustained were that the indictment did 
not charge any offense against the stat- 
utes of Arkansas, because the laws of 
the state define arson as being “wilful and 
malicious burning of the house or other 
tenements of another person.” This defi- 
nition is given in Kirby’s Digest, but the 
next section says: “Every person who 
wilfully or maliciously burns or causes to 
be burned any home or dwelling house 
shall be guilty of arson.” 

The state relied on this second section. 
The supreme court held, however, that the 
first section specifically defines arson, and 
that the second cannot be considered as 
— in conflict with the preceding sec- 

on. 

The fire marshal’s office has 18 cases in 
which it is alleged owners burned their 
property to get the insurance, but it is 
said that these cases will have to be nolle 
prossed. It is said that under the law 
the fire marshal’s office will not investi- 
gate any fire that occurs hereafter where 
the owner of the property is charged with 
burning it. he law as it is interpreted 
by the Supreme Court produced a serious 
Situation, and it remains for the legis- 
lature to enact new laws on the subject 
of arson. 

The question of how far the insurance 
companies are protected seems to be de- 
batable. Some persons believe that insur- 
ance companies will be protected by their 
= and by the laws governing 
raud. 








lighten the work of the building and loan 
companies, but provide other features that 
would be lacking if they were changed 
and then set apart for the use of the 
associations. 


Kohler Goes Into Service 
John E. Kohler of Milwaukee, Wis., 
special agent of the Continental, has 
been drafted in the federal military 
service and hence has been obliged to 





thig ould not be done. They not only 


give up his field position. 


WANT AN INSPECTION 





MUCH CORN OF POOR GRADE 





Companies Are Having Applications for 
Specific Insurance But Ask for 
Special Investigation 





Farm writing companies are now tak- 
ing careful note of all applications for 
special insurance on corn that is com- 
ing in from states or sections where the 
frost caught the corn too early. The 
loss on corn to the farmer is much 
greater than was expected earlier in the 
fall. It was thought that even though 
frost bitten the corn might harden and 
amount to something. It is now stated 
that much of the corn is turning black 
and is practically useless. 

On account of the high value of this 
product, many farmers are endeavoring 
to save what they can and are seeking 
additional insurance. Most companies 
are requiring their agents or solicitors 
to make a personal inspection of the 
corn before any insurance is granted. 





Furthermore it is stated that improvised 
drying apparatus is being installed in 
barns with the idea of preserving the 
corn and a number of fires will likely 
result. Much of the cern it is stated 
will not grade. 





Changes in the Field 











W. F. Sweazea 


W. F. Sweazea, Kansas City, Mo., 
state agent for the Niagara in Kansas, 
has been transferred to Minneapolis, 
where he will be state agent for the 
company in Minnesota and the Dakotas. 
He succeeds Col. David B. Jones, who 
has left the Niagara’s service. Mr. 
Sweazea has made an admirable reeord 
in every way. 


H. R. Prince 


H. R. Price has been appointed spe- 
cial agent of the Northern of New York 
in Indiana, Illinois and Missouri, with 
headquarters at Terre Haute, Ind. He 
will assist W. P. Ray, special agent. 
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| AS am asset to any agency, by every test that counts, the © 
- NATIONAL UNION is anquestionably 2 company whose repre- 

| sentation good agents should seek. Extending always a full taj 
| measure of co-operation, its facilities and service have given it 9 ‘— 
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| a conspicuous place in 5000 offices throughout the United States. © 
| To experienced and properly qualified agents the NATIONAL [2 
_ UNION can prove its worth in numerous ways. Are you willing ia 
_ to be convinced of facts already proven to others wlio have= [,) 
gained satisfaction and profit in a pleasant business rélationship? | - 
| Shall we send a Special Agent to discuss the subject with you? |< 
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MARINE INSURANCE 
RATES ON DECLINE 





Decrease in Submarine Losses 
Results’ in Lowering of 


Ocean Tariffs 
HOW BUSINESS COMES IN 


Method of Computing Rates Used by 
__ Different Governments Shown— 
Comment by Underwriters 





NEW YORK, Nov. 28—The fact that 
the submarine toll last week was the 
lowest since the maximum was reached, 
and that the activity of this arm of the 
German service has been steadily abat- 
ing for some time, has had an imme- 
diate responsive effect upon the war 
rates charged by marine insurance com- 
panies. Several leading marine under- 
writers assure THE NATIONAL UNDER- 


WRITER that today’s rates are scarcely 
one-half those of only a month ago. 
The slowing-up of the submarine has 
had the effect of influencing Great Brit- 
ain to make substantial changes in its 
war risk insurance program, to the dis- 
may of English chambers of commerce, 
which are protesting against the plac- 
ing of any restrictions by the govern- 
ment upon the facilities of the open war 
risk insurance market. 


Britain Takes Lead 


The pre-eminence of Great Britain 
in this activity makes its movements of 
prime interest to marine and war risk 
underwriters in this country, and it is, 
in consequence, well to bear in mind 
that to the present the British govern- 
ment has had one uniform rate for all 
voyages, whether long or short—five 
guineas per hundred pounds. In this 
country we have different rates for 
different voyages, with a flat rate for 
any particular voyage; and there is no 
discrimination between fast and slow 
steamers. The flat rate of the United 
States War Risk Bureau is about four 
and one-half percent. The rates of Amer- 
ican marine insurance companies are 
higher than those of our Government, and 
instead of being flat are predicated upon 
the ports from which they come. Un- 
derwriters insist that they are not com- 
peting with the Government. 


Sample Rates Given 


_ Local rates of some underwriters for 
open policies only, for the week of No- 
vember 17-25, are about as follows, 
shipments to all countries only being 
insured “free of British, Allies and 
American capture, seizure and deten- 
tion”: 
Spain (Medit’n) Direct... 4% se 
Armed Liners 
Neutral —— 


United Kingdom.........10 
ee en i eae 12 . 
Europe between Brest & 

Gibraltar (except Spain) 9 4% 
Spain (Atlantic) Direct... 4 a 


Mediterranean not east of 


Sicily (except Spain)..12 7 
PGS ob somickns cee bs <a so 18 
Denmark, Norway and 

Sweden, not beyond 

BERING .c05 00% secawitk - 4% s* 
BOMRNEE 5c. sa ses cveose 2 7 
er SP es Jase oe 4% 
Bouth Arica «...+.ccecse - 1% 1% 
China, Japan, Australia, 

East of Good Hope Gen- 

erally: 

Via Suez (direct)......15 15 

Via U. K. & Suez......20 20 


2 
Via C. of G. H. (direct) 2% 2% 
Via Cape of Good Hope . 


and U. K ok 
Via Pacific Coast ........1/5 1/5 


Via Panama Canal .... % % 
O.i 80. Bis Sad as pie set a7ee.- 1730 
South America—W. Coast % % 

Oe Se ee %% % 
West Indies and North 

Coast of South America 1/10 1/10 


The demand for marine and war risk 
ceverage is enormous. Every shipper has 
te have it; and if fer mo other reason, be- 








cause the bankers, through whom _the 
credits are handled, insist upon it. Des- 
pite the lower Government rates, the pri- 
vate companies are getting all they can 
carry; for it is said that the Government 
has its limit, inferences to the contrary. 
At least fifty companies are writing ma- 
rine here, and practically all of them are 
taking the war risk as well. Applications 
for licenses are being received by the in- 
surance department right along, from 
both domestic and foreign companies. 

As a matter of fact, it is next to im- 
possible for most of the companies to 
dodge the war risk if they wanted to. 
Large quantities of merchandise exported 
and imported from this country are cov- 
ered under open policy contracts, by 
which the underwriter obligates himself 
to insure every shipment made by the 
policyholder, who, in turn has to report 
his shipments as made to the company 
and to abide by the rates specified in the 
contract. 

Are Distinct Propositions 


The war risk is a separate contract, 
with a distinct premium, and one quo- 
tation will be made for the marine risk 
and one for the war risk. Sometimes the 
war risk is endorsed on the marine policy, 
but a separate contract is generally made 
out for it. When the shipper does not 
have an open policy the underwriter will 
cover under a _ specific contract for a 
specified vessel, a specified voyage and a 
specified amount. 


Marine Losses 


The loss ratio on war risks has been at 
least 50 per cent. As a rule, the losses 
are total. To the present time, since we 
entered the war, scarcely a half-dozen ves- 
sels have escaped total loss and gotten 
into port in a crippled condition. Ger- 
many’s policy of “sinking without leav- 
ing a trace” has been carried out with 
Teutonic thoroughness. The large premi- 
ums attracted a number of companies 
early in the war period. For example, 
the normal marine rate from New York 
to Liverpool is one-quarter of one per 
cent; but when a war risk rate of 10 per 
cent was being quoted it “looked good” 
to the company of average experience, and 
they went in for this additional risk. The 
result has, in numerous instances, been 
disastrous for those who took the war 
risk exclusively, and a number of them 
have withdrawn from this class alto- 
gether. The Stuyvesant, ‘for instance, 
stopped writing war risks on July 1 of 


this year, after several months of adverse | 


experience, having paid out $1.40 in losses 
for every dollar of premiums it received. 


Effected By Increases 


The marine insurance market has been 
greatly increased by the enormous ad- 
vance in values. Wool, for example, is 
worth three times its normal price; and 
practically every commodity has sky- 
rocketed. The war has produced many 
new marine perils that render the busi- 
ness of underwriting extra hazardous. 
Such, for example, are the removal of safe- 
guards to navigation, such as lighthouses 
and buoys, and the drafting into the navy 
from the merchant marine of many of its 
most experienced men, leaving in their 
places quasi novices. Despite this, there 
has been but a slight increase in marine 
rates. The normal cargo rate of 18-20 


| cents per $100 is only about 25 cents at 


the present time. War clause or no war 
clause, the marine underwriter can not 
escape the effect of these additional perils 
to navigation. 


War Creates Problems 


The war has also developed certain ab- 
normal conditions. On account oi wie 
absence of reliable information as to ves- 
sels and their sailing dates, many under- 
writers have no open contracts for im- 
porters, but for exporters only. The dan- 
ger of excessive losses in the event of a 
duplication of lines on one vessel has to 
be guarded against as best the insurance 
man may. It is difficult to know just how 
much may be at risk on any one steamer. 


‘| Again, it is apt to be hard to fix liability 


in event of loss, where the war risk has 
been placed with one company and the 
marine risk with another. Ordinarily a 
vessel is posted, in case of loss, and the 
marine underwriter is held responsible; 
but now, with torpedoing become a science, 
it is extremely difficult to supply the as- 
sured with physical evidence of loss. The 
congestion in shipping at both ports of 
shipment and discharge and the demand 
for haste militate against the usual thor- 
ough overhauling of vessels, and this 
necessarily involves claiins for damage 
that might not ordinarily arise. 


Nationality of Cargoes 


According to Hendon Chubb, who is a 
member of the War Risk Bureau of the 
Government, the chief liability to con- 
demnation or destruction of cargoes de 
pends upon the nationality of the carrier, 
the destination of the cargo, the owner- 
ship of the cargo, and its character— 
absolute contraband, conditional contra- 
band, or non-contraband. The alleged 
German blockade, however, is, in a way, 
negligible; because a blockade to be rec- 
ognized has to be effective, and by “ef- 
fective” is meant a prevention of all kinds 
of communications with the invested port 
or place—and this, of course, the Ger- 
man mid-ocean blockade has not accom- 
plished. 


Henry Evans’ Statement 


In his recently published address to 
bankers and shippers President Henry 
Evans, of the Continental, indicated the 
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HAROLD LETTON’S PLAN 


NEW COMPANY A POSSIBILITY 


Announces That Business of Prussian 
National Will Be Reinsured in 
American Institution 





No definite word has been sent from 
Washington as to the proper manner 
for German companies to liquidate. 
Harold W. Letton, United States man- 
ager of the Prussian National, has been 
appointed agent by the Treasury De- 
partment with license to liquidate, al- 
though the details of the method to be 
pursued are withheld. 


The Prussian National is sending an an- 
nouncement to its agents to the effect that 
within the week arrangements will be 





made with an American company with a 
| capital of $1,000,000 and a surplus of like 
; amount to reinsure the outstanding busi- 
ness of the Prussian National. In the 
meantime the supplies of the Netherlands, 


| of which Mr. Letton is also manager, are. 


| being sent to Prussian National agents 
with instructions to renew expiring Prus- 
sian National policies in the Netherlands. 
Agents are warned not to cancel Prus- 
sian National policies, but if this is done 
it must be at short rates, 

This would indicate that the govern- 
; ment will not order German companies to 
| cancel their business prorata, but rather 
| that existing policies will be carried to. 
| expiration, or the business reinsured. The 
| Prussian National is in a position to take 
| care of its outstanding business, its state- 
| ment of Sept. 30 showing a surplus above 
all liabilities of $1,250,000. 








Will Do Marine Business 


NEW YORK, Nov. 28—At a meeting 
' of directors of the German-American 
' today ‘it was voted to write marine in- 
surance. Plans will be made to com- 
mence Jan. 1, 


Clark’s Golden Anniversary 


William B. Clark, president of the 
Aetna, will round out 50 years of service 
with the company Saturday, Dec. 1. Mr. 
Clark became assistant secretary of the 
Aetna in 1867, in which capacity he served 
21 years. He then served four years as 
vice-president, and has been president 25 
years. He has been in the insurance busi- 
ness over sixty years, having served as 
assistant secretary of the Phoenix of 
Hartford previous to his connection with 
the Aetna, 











, immense opportunities for the develop- 
ment of American marine interests after 
the war. He estimates the ocean marine 
premiums of the world at between $250,- 
000,000 and $300,000,000 a year, and be- 
lieves that, with adequate shipping to 
carry our share of the world’s trade and 
the expansion of banking facilities to sup- 
port it, America should divide two-thirds 
of this premium volume with Great 
Britain. 


Text of War Risk Clause 


The war risk clause most generally in 
use in this country reads as follows: “It 
is agreed, that this insurance covers only 
the risk of capture, seizure, or destruction 
or damage by men of war, by letters of 
mark,. by. takings at sea, arrests, re- 
straints, detainments and acts of kings, 
princes and people, authorized by and in 
prosecution of hostilities between. belli- 
gerent nations; but excluding claims for 
delay, deterioration and for loss of mar- 
ket and warranted not to abandon in case 
of capture, seizure or detention, until 
after condemnation of the property in- 
sured, nor until ninety days after notice 
of said condemnation is given. to these 
Assurers. Also warranted not to aban- 
don in case of blockade and free from any 
claim for loss or expense in consequence 
of blockade or of any attempt to evade 
blockade; but in event of blockade, to be 
at liberty to proceed to an open port, and 
there end the voyage.” 








OKLAHOMA MEN GATHER 


ANNUAL MEETING OF CLANS 





Local Agents, State Federation and 
Casualty People Assemble at 
Same Time 


OKLAHOMA CITY, OKLA., Nov. 
27.—The annual meeting of the Okla- 
homa Association of Insurance Agents 
convened in joint session with the In- 
surance Federation of Oklahoma and 
the Oklahoma Casualty & Surety 
Agents Association here for a two days’ 
meeting. An address of welcome by 
Mayor Overholser made. all visiting 
agents feel at home. A very hearty 
response was given by F. H. Greer, 
local agent at Tulsa, Okla. An inter- 
esting address was given by E. M. Allen 
of Helena, Ark., president of the Na- 
tional Association of Insurance Agents, 
Mr. Allen outlined the working of the 
association and much is to be expected 
from it. 

The afternoon session the first day 
was devoted to the Insurance Federa- 
tion. T. E. Braniff, president, gave the 
opening address. Mark T. McKee of 
Detroit, Mich., secretary of the Na- 
tional Council of Insurance Federa- 
tions, delivered a very enthusiastic ad- 
dress, giving details of the working 
of the organization and what it is do- 
ing in different parts of the country 
tc get co-operation among sellers and 
buyers of insurance. The officers for 
the ensuing year are: President, J. S. 
Pierce of Pierce, Porter & Martin, lo- 
cal agents, Tulsa, Okla.; vice-presi- 
dents, W. R. Shirley of the Yeomans, 
Muskogee, Okla.; Fred C. Clarke, state 
agent of the Aetna, Oklahoma City; 
O. E. McCartney of the Oklahoma Na- 
tional Life, Oklahoma City, and Mark 
Kirkpatrick, local agent, ‘Ardmore, 
Okla.; treasurer, Eugene Whittington, 
Iccal agent, Oklahoma City; secretary, 
J. F. McGullough, local agent, Okla- 
homa City. 


Welch Gives Address 


The insurance meeting was addressed 
by the insurance commissioner of Okla- 
homa, A. L. Welch, who went on record 
as advocating a plan whereby the insur- 
ance companies licensed in Oklahoma that 
go into another state and sell insurance 
not complying with their laws, shall have 
their Oklahoma license revoked. He is 
also heartily in favor of only licensing 
local agents who devote all of their time 
to insurance business. 

Arthur C. Robertson, state agent of the 
Fidelity-Phenix and chairman of the con- 
servation committee, outlined the conser- 
vation work in Oklahoma, recommending 
cleaning up premises, 
water supply available, 
cient watchmen, etc., 


losses. 
Address by W. EB. Samuel 


W. R. Samuel, secretary of the State 
Insurance Board, addressed the associa- 
tion, stating the insurance department is 
trying to make all insurance companies 
good or eliminate them from the state. 
The new schedule of fire rates has been 
submitted by the Oklahoma _ Inspection 
Bureau. The department hopes to have 
the work completed by Dec. 15, and new 
schedules in the hands of agents by Jan. 1. 
Rates are lower on brick and higher on 
frame in 4% class and up. 


providing suffi- 
to minimize the 


Judson Spencer has been appointed spe- 
cial agent of the Royal Indemnity, te 
travel in Pennsylvania. He has_ been 
manager of the casualty and surety oe 
vartment of the Chicago agency e 
& Loeb. . 


keeping adequate. 
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MOTOR CONFERENCE 
ADOPTS NEW FORMS 


Two Kinds of Theft Policies Will 
Be Promulgated, in 


February 
HIGHER BIG CITY RATES 


Collision Cover Will Also Be Changed 
to Escape Full Adjustments 
Under Limited Form 


NEW YORK, Nov. 27—Highly im- 
portant proposals in automobile under- 
writing, based upon changed conditions 
and the development of the business, 
took concrete form at the annual meet- 
ing of the National Aatomobile Un- 
derwriters Conference. New plans were 
formulated to successfully meet the se- 
rious hazard of theft, collision cover- 
age was materially improved by the 
adoption of new forms, approval was 
given new rates and rules for rating 
commercial fleets, and new forms and 
rates for the insuring-of dealers and’ 
and manufacturers’ risks were tenta- 
tively endorsed. Underwriters of these 
classes have been alive to the grave 
menaces that have developed in the past: 
year, and the temper of this meeting 
was distinctly one of earnestness and 
determination. The results secured 
mark the 1917 session as one of the 
most notable in the history of the or- 
ganization, 


Delegates in Attendance 


_ All day Thursday and Friday morn- 
ing the executive committee worked 
over the proposals it wished to submit 
to the conference, in the office of Secre- 
tary and General Manager L. G. Hodg- 
kins, at 80 Maiden Lane. Friday after- 
noon it presented them at the annual 
meeting of the national body, which 
was held in the meeting room of the 
New York Board of Fire Underwriters, 
at 123 William street. The attendance 
was large. The Pacific Coast Confer- 
ence was represented by Messrs. Kel- 
lam, Bailey, Parrish, Timberlake and 
Secretary Pearson; the western confer- 
ence by Messrs. Marshall, Sauter, Os- 
born, Harding, T. E. Gallagher, John 
Gallagher, Collins, Rawlings, Vail and 
Secretary Fry; the southern conference 
by Messrs. Dargan, Neare, Bulkley, 
Bonsal and Hopkins; the New England 
conference by Messrs. Clough, Hedge, 
Fothergill, Ballard and Assistant Sec- 
retary Robb; and the eastern confer- 
ence by Messrs. Cox, Day, Yungman 
and Hamilton. In addition, many of 
the executives of member companies 
were on hand, besides nearly all of the 
local automobile underwriters, and the 
casualty bureau was represented by 
General Manager A. W. Whitney and 
the members of its automobile com- 
mittee, 


Lock Question Considered 


The first and one of the most important 
subjects considered was that of theft. 
During the last three years there has 
been a steadily increasing loss cost from 
this source, particularly in the larger 
cities. All were agreed on the particularly 
bad experience had at Detroit and Chi- 
cago, with little better to be said of St. 
Louis, Minneapolis, Los Angeles and 
other eenters. It was the judgment of 
many ef the company executives that the 
theft situation had reached a point, as 
speares the larger cities, with the excep- 
og of New York, where rates could not 

é adopted sufficient to keep ahead of the 
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losses. The question of adequate locks 
was gone into thoroughly. Stricter re- 
quirements will be made in this regard. 
The Underwriters Laboratories approve 
locks from the standpoint of mechanical 
perfection, but these devices do not al- 
ways work out to the satisfaction of the 
underwriters, because of the ease with 
which thieves manipulate them, as _ well 
as for other reasons. The underwriters, 
through conferences with the officials of 
the Underwriters Laboratories, will under- 
take to establish suitable standards for 
bases of future approval of locks. This 
will undoubtedly result in the rejection of 
a number of locks now in use, or else will 
force their manufacturers to improve 
them to meet the new requirements. 


Beduce Value Cover 


It is felt to be necessary to enlist the 
interest of the owner of the car in its 
proper protection. And to this end the 
conference approved, subject to later rati- 
fication by the companies, a form of re- 
duced value coverage to be offered at 
attractive rates in addition to and as an 
alternative to the full theft coverage 
which is to be continued. There will be 
a 50 percent coverage, with a discount for 
the attachment of proper locking devices. 
The proposal of a reduced value coverage 
was opposed by one or two members, and 
the continuance of the present theft rates 
ws therefore recommended for the coun- 
try as a whole, with the adoption of in- 
cieased rates ior certain classes in cities 
of 200,000 population and over, where 
experience indicated such action to be 
necessary, and the authorization of the 
reduced value coverage at largely reduced 
rates as an alternative method for cover- 
ing this hazard. This is a highly impor- 
tant step; and it was accordingly voted 
that the proposal must have the approval 
of a majority of the companies before it 
is put into effect. . 


Deductible Collision Form 


Collision coverage was next taken up, 
and it was at once evident that a live 
wire was being handled. The troublesome 
subject of deductible average was thor- 
oughly discussed, and it was shown that, 
in New York at least, there is a too- 
general practice, among conference as 
well as nonconference companies, to waive 
in settlements the $25 deductible although 
offered when the business was gotten. 
This, of course, is little short of rate cut- 
ting. Evidence was submitted showing 
that brokers frequently wrote letters for 
business promising the waiving of this 
item in advance—and not always without 
the knowledge and consent of the com- 
panies. The result was a unanimous 
adoption of two new forms of collision 
coverage, prepared by a joint committee 
of the national conference and the cas- 
ualty bureau. One of these forms pro- 
vides full collision coverage without 
restriction except as to ordinary tire 
trouble. The other is similar in coverage 
except that it will provide such a sub- 
stantial deductible average that companies 
will not be able to afford to waive its pro- 
visions. It is confidently believed that 
this action will work out to the satisfac- 
tion of both public and insurers. 


Commercial Fleet Rates 


Next came the problem of rating com- 
mercial fleets. It will be remembered that 
the New York insurance department, in 
its examination of the national conference 
as of Jan. 5 of this year, objected to the 
plan then employed of rating this class 
as being discriminatory. For several 
months the conference has been working 
on a new method that might meet the 
objections made by the department, and 
believe it has succeeded through the adop- 
tion of an experience modification. This 
is a new idea in automobile rating and 
somewhat of an experiment. A modest 
allowance will be made at the outset for 
good experience, but it will require a col- 
lation of considerable statistical data to 
get the plan smoothly working. The im- 
proved hazards presented by many com- 
mercial fleets will be given proper 
recognition. 


New Plan for Dealers 


Dealers and manufacturers risks were 
next taken up. There has been no uni- 
formity in the past in forms used to 
insure a manufacturer’s output. The con- 
ference proposes to have a single form of 
conference policy to be issued to this 
important class. Several alternative forms 
and recommendations for dealers’ policies 
are offered which recognize present meth- 
ods of insuring such risks. At present 
there are differences in the methods of 
reporting the coverage under the open 
policies issued to dealers. One company 
prefers the passbook or certificate method 
of reporting, another a monthly reporting 
plan, and still others the plan which re- 


each month an inventory of the values of 
automobiles then on hand. There has also 
been a demand for the form similar to the 
blanket fire form, which will relieve the 
company from the burdens involved in 
connection with any of the other plans. 
A form to accomplish this, adapted to the 
insurance of dealers in automobiles, has 
been put forward, and in the minds of a 
number of underwriters it offers the basis 
for the most satisfactory method of in- 
suring this class of risks, and with some 
modifications will eventually become the 


turers risks were tentatively approved, 
and will now be referred to the executive 


suggestions before final adoption. Their 
purpose is to provide forms closely follow- 
ing the needs of the dealers and manu- 
facturers, and are believed to be a consid- 
erable improvement in this respect, and 
also from the standpoint of the companies, 
over present forms. 

All of the new forms, it is proposed, 
will be put into effect not later than Feb. 
2 o 


Tribute to President Cox 


have an infusion of sentiment, but this 
one has proved an exception. One of the 
happiest and most enthusiastic features 
of the session was the interruption of the 
proceedings to pay a well-won tribute of 
appreciation of the valuable and unselfish 
services of the conference’s first president, 
Douglas F. Cox. Yungman, chair- 
man of the executive committee, took the 
chair and explained the purpose of the 
innovation. H. R. Clough, chairman of 
the committee on arrangements, in moving 


single form of dealers’ policy. These new , 
forms and rates for dealers and manufac- | 


committee of each local conference for | 


Automobile conference meetings seldom |! 


a resolution of appreciation to Mr. Cox, 
emphasized the importance of the national 
conference to all companies writing auto- 
mobile insurance and pointed out that the 
National Automobile Underwriters’ Con- 
ference was unique in the history of in- 
surance in that it embraced practically all 
fire and marine companies writing auto- 
mobile insurance for nation wide coopera- 
tion in automobile fire and theft insurance, 
as well as by arrangement with the cas- 
ualty bureau for nation wide cooperation 
in automobile property damage and colli- 
sion insurance. 

T. E. Gallagher, delegate from the west- 
ern conference, seconded the _ resolution 
which was unanimously adopted. 

Cc. F. Shallcross, manager of the Royal, 
paid a glowing tribute to the work of Mr. 
Cox, concluded by asking Mr. Cox’s accept- 


/ance, on behalf of the member companies, 
of a handsome set of Old English silver 


candlesticks, 
Election of Officers 


The election of officers resulted in the 
selection of Mr. Cox for another term as 
president, the election of J. B. Levison 
as vice-president and of W. A. Hamilton 
as treasurer. 

The new executive committees are as 
follows: Eastern conference, C. K. Yung- 
man, William M. Ballard and F. W. Day; 
New England conference, H. R. Clough, 
W. R. Hedge and J. V. Fothergill; west- 
ern conference, F. J. Sauter, J. C. Harding 
and C. R. Osborn; southern conference, 
| Milton Dargan, G. C. Bulkeley and C. J. 
Neare; Pacific Coast conference, T. C. 
Anderson, J. B. Levison and C. S. Timber- 
lake. All of these committees combined 
‘form the national executive committee, of 
| which C. K. Yungman is ehairman. 








a strong aggressive American 





HAIL GENERAL AGENCY WANTED FOR 
SASKATCHEWAN AND ALBERTA. 


We are a leading office in this field and desire a further connection with 
Company. Conditions are good here now 
and indicate a large business in this line in 1918. We can also give a 
good line of fire and automobile business. This is the best opening in 
the field for a Company, and our record merits investigation. 

Apply to P. O. Drawer 155, Regina, Saskatchewan. 
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designed for the public weal. 
18 years in this field 


. public, ith tendering counsel to 
Municipal Committees and all those who formulate insurance laws 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


s in Chicago, Cook County and the C.eater Metropolitan District. QThisinspec- 
I n sp e Cc t 1 Oo n S torate very properly gauges the expectancy of fire risks and intelligently anticipates 


events before they occur. QThe undersigned sells this taient to companies, agents 


State Insurance Officiais, Legislative 
—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire 
Prevention Counselor 
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Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Hel ea ee 


poet "s$7,000,000.00 
insurance premiums at home. 





quires dealers to return at the end of 
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CHICAGO AND SUBURBAN 


SEEKS CHICAGO MEMBERS 


Karl Rieka of Kankakee, IIl., field 
man for the Illinois Association of In- 
surance Agents is in Chicago for some 
days, endeavoring to get members for 
the organization. He has already made 
some trips out in the state. 








FIRE INSURANCE CLUB 


The attendance at the meeting of the 
Fire. Insurance Club of Chicago, Tues- 
day night, was above the average. 
There was no principal speaker, but a 
number of novelties were provided. A 
patriotic spectacle was provided by a 
company of 12 boy scouts who have 
been drilled by President W. E. McCul- 
lough as scout master. Diplomas were 
presented to the 40 graduates who have 
completed the three-year course in the 
Insurance Institute classes. Vaudeville 
stunts were furnished by a number of 
the members. An unusually large num- 
ber of women were present. 


BIG LINE ENCOUNTERED 


The Western Factory Insurance As- 
sociation, generally looked upon as hav- 
ing unlimited capacity in the matter of 
large lines on sprinklered risks, ran up 
against a snag, so the report goes. The 
Goodyear. Tire & Rubber Company of 
Akron, Ohio, wanted $25,000,000 insur- 
ance and the factory association, it is 
said, arranged to take the entire line, 
assuming that, after its own members 
had been given each its generous share, 
the additional required could be se- 
cured from outside companies. After 
a thorough combing of facilities at Chi- 
cago, it was found that a large block of 
the line could not be placed, a circum- 
stance rare in the annals of the street. 
The sprinklered rate is 20 cents, and, 
at last accounts, the $50,000 premium in- 
volved was drifting toward the mutuals. 


COMPLETING ADJUSTMENTS 


Fire companies are now attempting 
to clean up all unadjusted losses and 
clese out everything in the way of a 
claim that is hanging fire. They wish 
to make their statements as clean as 
possible. 

* * * 
MANY HONOR HASELTON 


There was an attendance of eighty 
at the luncheon of the Blue Goose at 
Chicago Monday noon. Frank C. 
Haselton, in whose honor the meeting 
was held, was presented with a hand- 
seme traveling bag and fit-all. He has 
served the organization for several 
years as keeper of the golden goose 
egg and was the original most loyal 
gander of the Illinois pond. On behalf 
of the grand nest A. R. Monroe, grand 
keeper of the golden goose egg, pre- 
sented Past Most Loyal Grand Gander 
E. G. Carlisle with a very handsome 
scarf pin. A telegram of greeting was 
sent to Milo B. Marik, past most loyal 
gander of the Illinois pond, who is now 
at Phoenix, Ariz., on account of his 
health. Plans for the Christmas party 
were announced. e 


TOLES GOES TO ST. LOUIS 


Oscar G. Toles, chief accountant in 
the western department of the Royal, 
has been appointed general auditor of 
the American Central at its home office 
in St. Louis. Mr. Toles is one of the 
most competent accountants in the 
west. For eight years prior to his con- 
nection with the Royal, he was chief 
accountant in the western department 
of the Germania. He knows every 
phase of insurance accountancy. Mr. 
Toles succeeds A. J. Barrett, who be- 
comes general auditor of the Germania 
of New York at its home office. Mr. 
Barrett is leaving St. Louis, on account 
of his wife’s health, 


Vice-President W. Z. Steele of the 
Niagara Fire was in Chicago Tuesday and 
met the new superintendent of agents, 

Milwaukee. Mr. 
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GERMANIA CHANGES NAME 


BECOMES NATIONAL LIBERTY 





Has Always Been Thoroughly Amer- 
ican, Except in Monicker—New 
Title Emphasizes Nationality 





As soon as legal requirements can be 
met, the Germania Fire of New York 
will become the National Liberty In- 
surance Company of America. Despite 
its name, the company is thoroughly 
American, having nothing but American 
officers, having nothing but American 
securities, and having nothing but 
American agency and reinsurance con- 
nections, 

Since the commencement of the war 
the company has been compelled to 
constantly emphasize the fact that it 
was an American institution, and a 
change of name has been considered at 
various times. 

Directors Finally Act 


Since the United States became a bel- 
ligerent, the matter has come before 
the directors on a number of occasions, 
without definite results. Last week, 
however, action was taken, adopting the 
new name, and in about ten weeks it 
will be assumed. The change in name 
in no way affects present contracts of 
policies. 

The company has invested liberally 
in Liberty Loan bonds and recently 
contributed $10,000 to the American 
Red Cross. 


Organized by New Yorkers 


The company was chartered by the 
state of New York Feb. 16, 1859, and 
commenced business March 2 of that year 
in the Park Bank building at No. 5 Beek- 
man street. Its first board of directors 
included the following well known mer- 
chants and financiers: Henry Black, of 
Ball, Black & Co.; John Potts Brown, Cc 
Godfrey Gunther, ‘ex-mayor of New York 
City; Jacob R. Schuyler, of Schuyler, 
Hartley & Graham; Richard M. Hoe, Peter 
Murray, G. F. Thomae, president Seamen’s 
Savings Bank; John H. Abeel, William 
H. Smith, John Chetwood, Charles H. 
Cornwell; Reuben W. Howes, the first 
president’ of the Park Bank, now the Na- 
tional Park Bank; Melvin S. Whitney, 
George J. Byrd, and Robert Squires, presi- 
dent Third Avenue Railroad Company. 


Choate Once a Director 


Among those who served in that capac- 
ity in later years, some of whom are 
members of the board at the present ae 
may be mentioned Walter J. Gilbert, G. 
Norton, Alfred Coxe, Marcus L. Wand 
former governor of New Jersey; George 
B. Edwards, Robert Francis, Joseph H. 
Choate, Ernest Hall, former judge of the 
supreme court; Marcus L. Ward, son of 
former Governor Ward of New Jersey, 
and Thomas Chatterton. 


Patriot of '61 a President 

The first president of the company was 
Maurice Hilger, a merchant of New York, 
who served until 1866, and was succeeded 
by Rudolph Garrigue, a native of Den- 
mark, at one time commissioner of im- 
migration, who served until 1891. He 
was then succeeded by Hugo Schumann, 
who came to the United States in 1866 





FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 
IN SOUND VALUES IN ANY INDUSTRY — 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 


CHICAGO 


x 




















ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 











ALMER, Presiden C. O. DAVIS, Vice-Pres. A A. » DEIN GE, Sexy 
$b INDRUS: V.Pres, & Man 'g Underwriter F. H. ALDRICH, Counsel. VERNOR, oy a 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


DETROIT, MICHIGAN eager 1913) 
Capital fully. ould $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 














and enlisted in the Union Army and was 
severely wounded in the service. He was : 
honorably discharged in 1863, and soon | 
after entered the service of the company. | 





| 
and will be at the home office Monday 
morning to take his new position and to 
enter on his twenty-eighth year of service 
with the company. 


eon EXPIRATION BOOKS 
Mani — ag 4 — 








Henry J. Zechlin of 
Zechlin- will leave Saturday for’ New York 
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The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 





Cash Capital ~ - - -  $1,000,000.00 

Assets - - - - - 2,748,832.19 

Liabilities (Except Capital) - - 1,039,977.81 

Surplus to Policyholders - - 1,708,854.38 
AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY COMPANY 
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TAX PUZZLE FOR AGENTS 
MANY CONSTRUCTIONS OF ACT 


Rulings of Revenue Department Will 
Probably Be Practical and Not 
Inimical to Business 


Insurance agents are very much at 
sea over the so-called excess profits 
feature of the war revenue bill. By 
reading the law in certain ways some 
have been able to see only bankruptcy 
staring them in the face. The law will 
not affect small agencies but will strike 
the majority in the medium sized 
towns and larger cities. 

Though Congress spent five months 
in drafting the bill, it is far from clear 
and in fact contradictory on certain 
points. As a result there are almost 
as many constructions of the measure 
as there are students of it. 


Committee at Washington 


The committee of the Chicago Board 
and National Association of Insurance 
Agents, composed of O. EB. Aleshire, Ly- 
man M. Drake and Philip B. Hosmer, 
went to Washington last week to confer 
with the advisory board of the internal 
revenue department. The department is 
making no rulings, but listened to the 
questions and statements of the commit- 
tee and then suggested the filing of a 
brief. This brief has been filed. 

While insurance agents, like every other 
citizen able to pay, will no doubt be 
called on for heavy taxes this year and 
every year the war lasts and many there- 
after, it is not likely that the revenue 
department will place any construction on 
the act that will put people out of busi- 
ness. The government needs a continua- 
tion of business so that it will have some- 
thing to tax and some practical rulings 
may be expected where certain interpre- 
tations would be fatal to business. 


Reasonableness Expected 


The revenue department will also, no 
doubt, take cognizance of the fact that 
many concerns will have to borrow money 
to pay their taxes. These borrowings will 
come on the banks of the country in one 
small period and the government cannot 
afford to embarrass the banking machin- 


ery that is so vital to the financing of 
the war. 


Talk of amending the measure at the 
next session of Congress, which starts in 
December, began as soon as the original 
bill had been adopted. This talk has in- 
creased and the revenue department, 
which has heard from all lines of business, 
will no doubt have some valuable sugges- 
tions to make. It seems now that the 
changes that may be expected in the 


measure will correct some of the radical 
features. 


ARRANGE FOR CHARGE 
IN WESTERN FIELD 


(CONTINUED FROM PAGE 1) 


state rating laws. Furthermore, in 
some of the states committees have just 
concluded negotiations with the state 
authorities as to rates or they are in 
Process of negotiation. 


Demand Is Here 


There was a general expression of 
opinion from many of the men present 
as to what should be done in the west. 
All agreed that the demand is here, 
that it cannot be cast aside and that 
the subject must be disposed of through 
the legal channels to get action. There 
Was an expression of individual opin- 
10n from those present to the effect that 
the 10 percent charge should be applied 
to the entire Western Union territory. 


This will have to be handled differently 
In various states, 


Left to a Committee 


The opinion, however, was very pro- 
nounced as to what should be done. It 
will be left to a special committee to work 
out the plan and to take the subject up 
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with the various states according to law. 
It is not thought that the companies will 
encounter much opposition, as they have 
a good cause and they cannot be expected 
to continue and maintain their high 
standard with every industry and activity 
advancing prices. 

Companies realize that if this charge is 
made in one state or one section it must 
be uniform everywhere and should be ap- 
plied to every policy. It would be unjust 
to call for this charge in one section and 
not in another. It is up to all insurance 
men, therefore, to cooperate and see that 
this charge is made. Insurance companies 
cannot stand alone with prices going up 
in every direction, and thus being caught 
between the upper and nether millstones. 

Charge Is Temporary 

While telegraph, railroad, telephone and 
other such enterprises are passing the ex- 
tra tax along to the public, as are the 
theaters and other occupations of a simi- 
lar nature, the insurance companies have 
not done so. The 1 percent on the gross 
premium alone amounts to much in itself. 
The companies find that extraordinary 
conditions have created unusual demands. 
The charge of 10 percent of the premium 
is temporary and has nothing to do with 
the rating schedules. It is to be added 
for a specific purpose and when conditions 
become normal it will be eliminated. One 
other point is of interest at this time, that 
being more claims are made for small 
losses, owing to increased values, hence 
loss settlements aggregate much more 
than heretofore. 


GERMAN COMPANIES 
ARE TO LIQUIDATE 


(CONTINUED FROM PAGE 1) 


to the method which the government 
will follow in liquidating these compa- 
nies. All the managers are given 
powers of attorney, but whether the 
companies can be legally reinsured re- 
mains to be seen. If they are ordered 
to cancel their policies, it is thought 
that this will be done on a pro rata basis, 
as the government would not want to 
cause any loss to the policyholders, to 
the advantage of the company. The 
agency companies involved are the 
Aachen & Munich, Hamburg-Bremen, 
Prussian National, Nord-Deutsche and 
the Frankfort General, the latter being 
a casualty company. 

The United States managers of the 
fire companies are all American born 
and bred, being Chicagoans, and hav- 
ing been brought up in the western 
field. C. H. Franklin, manager of the 
Frankfort General, is an Englishman 
of the highest type. 


Pacts as to Companies 


The United States branch of the Aachen 
& Munich was established in 1895. Be- 
fore that time the company transacted 
some business on the Pacific Coast. It is 
one of the largest German companies. J. 
A. Kelsey is United States manager and 
S. H. Quackenbush is assistant. H. W. 
Murray of Chicago is western general 
agent. Its Dec. 31 statement shows as- 
sets, $2,850,061; capital deposit, $200,000; 
surplus, including deposit, $1,473,743. Its 
premiums in this country are $1,105,349. 

The Hamburg-Bremen started business 
in the United States in 1858, and thus is 
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the oldest German company doing busi- 
ness in this country. H. N. Kelsey is 
United States manager. He was formerly 
western manager of the Sun. Its assets 
are $1,902,351; capital, $200,000; surplus, 
$603,855; premiums, $1,164,062. 

he Nord-Deutsche was the youngest 
of the German companies, licensed in this 
country, Joseph H. Lenehan, formerly of 
Chicago, being United States manager. It 
entered the United States in 1911. Pre- 
vious to 1901 it wrote marine business 
only and transacted that class on the 
Pacific Coast for some years. Its assets 
are $2,619,261 deposits, $400,000 surplus, 
$1,211,738; premiums, $1,719,212. It con- 
ducted a marine branch in this country, 
doing an extensive business in that line, 
and also automobile. It has general 
agents at various points. 


Prussian National’s Figures 


The Prussian National has its United 
States headquarters in Chicago, Harold W. 
Letton being manager and George S. Val- 
entine, assistant manager. Its assets are 
$2,786,047 deposit capital, $200,000; sur- 
plus, $1,202,027; premiums, $1,314,764. It 
eo: cio business in the United States 
n i 

The marine companies affected are the 
Allianz of Berlin, Mannheim and the 
Nord-Deutsche. 

The reinsurance companies brought un- 
der the new edict are the Balkan National, 
Bulgaria; Cologne, Frankona, Hamburg, 
International Reassurance, Munich Rein- 
surance, Minerva and South German. 


Letton in the East 


Manager Harold W. Letton, of the Prus- 
sian National, left for the east Saturday 
and is in Washington, D. C., this week 
in conference with the federal authorities. 
It will be necessary under the “Trading 
with the Enemy Act” for him to have li- 
censes for both the Netherlands and the 
Zurich General Accident, of which he is 
United States manager. These are neutral 
companies doing business in Germany. 

Some of the German companies believe 
that the government will let them carry 
their risks to expiration if they cannot get 
a favorable reinsurance deal. Some man- 
agers say that the German company busi- 
ness on the books these days consists 
largely of large city congested value busi- 
ness, and owing to the cutting off of for- 
eign reinsurance treaties, it would be 
more difficult for the regular companies 
to take care of it on reinsurance. 


MUCH CONCERN IS SEEN 


NEW YORK, Nov. 28—The decision of 
Secretary McAdoo aroused immediate ac- 
tivities in all the offices of the German 
companies writing both direct and indirect 
fire business, also casualty lines. Until 
specific directions regarding the process of 
liquidation are received managers are 
ignorant whether it will be permissible to 
reinsure in bulk or let policies run off. 
The chief concern now is whether their 
securities, including a considerable 
amount of recently obtained Liberty loans, 
must be thrown on a market already at 
a very low ebb or whether they may be 
liquidated slowly with hope of greater 
salvage. Great sympathy is expressed 
for managers and department heads who 
will lose in the near future their jobs, 
particularly United States Manager Frank- 
lin and Secretary Smith, of the Frankfort 
General. Strenuous efforts are being 
made today to ascertain whether Ameri- 
can companies will reinsure the Frank- 
fort’s miscellaneous lines. It has total 
assets of $1,500,000 and unearned pre- 
miums of $500,000. 

Another phase causing great anxiety is 
the fact that thousands of agents must 
make new connections, although traveling 
specials and many larger agents all over 
the country have recently been making 
new connections, anticipating the action 
just taken by the federal government. 
Until precise information regarding meth- 
ods of liquidation are received, all man- 
agers here are loath to express any opin- 
ion regarding immediate steps to be taken. 
It is felt, however, if reinsurances copld 
be effected in bulk, not only policyhold- 
ers, but the companies would be better 
off than if liquidation involves gradual 
retirements at expiration. While reinsur- 
ance offers have been received by each 





company involved in Secretary McAdoo’s 
order just promulgated, American man- 
agers have been reluctant to take busi- 
ness even at bargain counter offers re- 
ceived during the last few weeks. If im- 
mediate cancellations are not necessitated, 
complications regarding return commis- 
sion would be eliminated and perhaps bet- 
ter terms would be obtainable from pros- 
pective purchasers. 

Every local manager of German com- 
panies is communicating as rapidly as 
possible with all possible American com- 
panies at all likely to take over their 
direct and indirect fire and casualty busi- 
ness and whereever possible find places 
for head office employes and field force. 

The Treasury Department will shortly 
grant liquidating licenses to enemy and 
ally of enemy insurance companies in con- 
formity with the recent action of Secre- 
tary McAdoo. Such licenses will indicate 
the time and conditions for liquidation of 
business. It is uncertain as yet whether 
individual conditions as regards each com- 
pany will be made public, as they differ. 
Temporary licenses were granted by the 
treasury department to all enemy and ally 
of enemy insurance companies several 
months ago, but new business may not be 
written or taken on by them under the 
recent decision. 


The National Board of Fire Underwrit- 
ers is inspecting Joplin, Mo. 
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General Agency for commercial health 
and accident policies wanted by thorough, 
experienced insurance man for the State 
of Colorado. A very good opportunity for 
a good company. For particulars address 
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GERMAN COMPANIES 


It has been apparent for some weeks 
past that insurance sentiment was 
gradually crystallizing against the Ger- 
man companies remaining in this coun- 
try, and hence it seemed a foregone 
conclusion that the national govern- 
ment would place an embargo against 
their operations. The ukase issued 
Monday of this week at Washington, 
D. C., debarring the companies from 
further business in this country, and 
ordering their liquidation, was: not a 
surprise. The insurance people had 
been very tolerant as to enemy compa- 
nies and had no feeling against them as 
competitors. However, as the war con- 
tinued and patriotic fervor was engen- 
dered, it seemed to them that it was 
wrong in principle to have enemy cor- 
porations continuing in business on this 
side. 

Whatever the feeling of insurance 
people may have been in regard to these 
companies as a business proposition in 
time of war, their sentiments toward 
the United States managers and their 
lieutenants at the head offices and in 
the field were most kindly and sympa- 
thetic. They have occupied a most try- 
ing and embarrassing position. Per- 
haps no one was ever called upon to 
meet a more vexing proposition. 

The fact that the United States man- 
agers of the four fire companies, 
JosepH A. Ketsey, H. N. Ketsey, Joseru 
H. LeneHan and H. W. Letton, were 
American born and bred here and, 
moreover, that they were natives of the 
west, were dyed in the wool patriots, 
went a long way in assuaging hostile 
attacks in this country against these 
institutions. No one for a moment felt 
that any of these companies were in any 
way being used as a base for commu- 
nication of information to the other side 
while the present men were in control. 
They are purely the victims of circum- 
stances. 

These four United States managers 
are men of fine ability, character, expe- 
rience and substance. In being con- 
fronted with extraordinary difficulties, 
they have conserved their institutions 
as best they could, and they deserve 
nothing but praise for the way they 
have conducted themselves. The very 

. best wishes of their friends go with 
' them and it is hoped that all will be 
- happily located.. 

Mr. Lerron is United States manager 


naturally, while discommoded by hav- 
ing the Prussian NATIONAL put out of 
the running, will continue these two 
companies as heretofore. 





RATE ADVANCE NEEDED 


Ir would seem that fire insurance com- 
panies are fully justified in asking for an 
advance in rates all along the line. Insur- 
ance is one of the very few activities that 
has not advanced in price during the 
period of the war. There are many un- 
profitable classes that have been a sink- 
hole and these should be brought up to a 
basis where other classes will not be 
called upon to pay the freight. With in- 
creased cost of operation and the war 
taxes added, the companies must have the 
revenue to maintain their stability and 
meet all their obligations. There can be 
no criticism justly made to the advance in 
rates. Insurance companies cannot stand 
alone with prices going up in every other 
direction and the government levying spe- 
cial taxes on the industry. 





TIME FOR COURAGE 


PRESIDENT CiiFF C. Corry of the Ox10 
ASSOCIATION OF INSURANCE AGENTs in his 
recent address before the annual meet- 
ing of the organization said that if the 
local agents and especially the members 
of the association will give their whole 
hearted support to the anti-discrimina- 
tion law it will work itself‘out success- 
fully. He asserted that the law has al- 
ready demonstrated one thing with em- 
phasis, and that is the public, rather 
than the procurer of insurance, is the 
final arbiter in the business. 

Mr. Corry contends that the public 
dictates the kind of forms that must be 
written, the rates and so on. The anti- 
discrimination law is the protector of 
the public. It relieves the assured from 
the necessity of paying a higher rate 
than his neighbor or competitor and he 
realizes that he is standing on the same 
platform. No one has any advantage 
in insurance cost. 

President Corry, in course of his re- 
marks, said that the men engaged in 
the fire insurance business should stand 
up and defend their rights. Agents 
have been too much inclined to agree 
with the public in everything that orig- 
inated with the people, even if it re- 
flected on their own business. They 
felt that it was necessary for them -to 
agree quickly with their adversaries. 
President Corry characterized many in- 
surance men as morally afraid to stand 
up and defend themselves and their 
business. He thinks the time has come 
when those that are supine should 
stiffen up their spinal vertebrae and 
courageously but intelligently protect 
the business in which they are engaged. 








HAS ONE GREAT DISTINCTION 


Some of the insurance papers are fly- 
ing distinctive slogans from the topmast 
of their front pages. The Insurance Post 
heralds the fact that it is the “Only insur- 
ance paper published in Illinois owned by 
an Illinois corporation.” The Southern 
Underwriter of Atlanta claims to be the 
only exclusively southern weekly. The 
Baltimore Underwriter contends that it 
is the “Oldest southern insurance journal.” 
And so we have it up and down the line. 





of the NETHERLANDs and the Zuricu and 
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Lieut. Chas. Wedderburn Bliven, who 
was one of the officers lost in the sink- 
ing of the American torpedo boat de- 
stroyer Chauncey, in a collision in the 
war zone Nov. 19, was a son of Vice- 
President Waite Bliven of the State of 
Pennsylvania. Mr. Bliven heard from 
his son about three months ago by let- 
ter from Manila and was informed of 
the fatality Nov. 21. : 
Lieut. Bliven was a native of Chi- 
cago and was 24 years old. He took 
his mother’s name, Mrs. Gertrude Wed- 
derburn, of Cherry Chase, Md. He 
was graduated from the Naval Acad- 
emy two years ago and was assigned 
to the Asiatic squadron and later sent 
to European waters. 


Mrs. O. S. Warren, formerly a local 
agent at Silver City, N. Mex., was in 
Chicago this week. For the past few 
years Mrs. Warren has been a cement 
sidewalk contractor in Silver City, and 
as such has attracted considerable at- 
tention. She was recently given a 
write-up in the American Magazine 
which commented upon her systematic 
and business-like methods. Her son, 
Eugene Warren, formerly traveled in 
Missouri for the Citizens of St. Louis. 
Mrs. Warren is making arrangements 
to re-enter the fire insurance business, 
and was in Chicago for the purpose of 
securing company representation. 


President E. D. Jenison of the Com- 
merce of Albany, N. Y., is on a western 
trip. He seldom gets out in that di- 
rection. The Commerce is looking up 
field talent for the central west, as it 
has a vacancy in that field. 


H. H. Walker, secretary of the west- 
ern farm department of the Home, has 
gone to Eustis, Fla.; for the winter. Mr. 
Walker has gone to a balmier clime 
for some years during the winter season 
and returns in the spring, entirely re- 
juvenated. 

Western Manager George W. Law of 
the Royal has gone to his plantation 
in Florida, to spend a number of weeks. 
Assistant Manager P. W. Cadman, who 
also has a place in Florida, is spending 
his winter vacation there. 


George B. Sedgwick, Ohio state agent 
of the German American and German 
Alliance, was quietly married last 
Thursday at Seneca hotel, Columbus, 
O., his bride being Miss Honor E, Rob- 
bins of the same city. Dr. Thomas H. 
Campbell officiated. After a wedding 
trip, the couple will be at home at 
the Hotel Seneca. Mr. Sedgwick is 
well known in insurance circles, hav- 
ing been with the German American 
for many years and for a time for the 
Western Factory Association. The 
bride has been in the German American 
offices at Columbus for some time. 
Kentucky insurance men fared well 
as a result of training at the second 
officers’ training camp at Ft. Benjamin 
Harrison, Indianapolis. Austin Kin- 
naird, of Booker & Kinnaird, Louisville, 
received a major’s commission in the field 
artillery. He served through the Span- 
ish-American war as a captain and since 
then has been active in volunteer mili- 
tary organizations. 
Baldwin Respess, of the W. B. Res- 
pess agency, Lexington, Ky., has won 
a commission as captain. 
Frank M. Drake of Louisville, attor- 
ney, formerly special agent of the Han- 
over, and afterwards special agent of 
the North America, has won a cap- 
taincy. 
William Meade Robinson, Jr., spe- 





claim that it desires to present: It is the 
only insurance newspaper published with 
offices on the thirteenth floor of the In- 
surance Exchange, Chicago. Can you beat 
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cial agent of the New England Mutual 
Life in Louisville, who entered the sec- 
ond officers’ training camp at Ft. Ben- 
jamin Harrison, has been awarded a 
captaincy. 

. B. Harrison, assistant manager 
of the American Surety at Louisville, 
won a captain’s bars. He will be in 
the field artillery. 

Charles Dobbs, associate editor of the 
Insurance Field, Louisville, Ky., was 
commissioned first lieutenant of field 
artillery. 
T. C. Wilkerson, of Charles Thruston. 
Johnson & Co., also has a lieutenancy. 
Franklin Macpherson, of Macpher- 
son & Co. of Louisville, has enlisted in 
the Naval Reserve Flying Corps and 
has reported to the training station at 
Pensacola, Fla. 


Stuart I. Drum of Chicago, superin- 
tendent of the automobile department. 
of the German American, in the central 
west, was married to a Chicago girl the: 
other day. His office associates prop- 
erly celebrated the event. 


William E. Hill, Illinois state agent 
of the London Assurance, believes that 
it pays to make a mistake once in a 
while. In talking to his local agent 
at Belleville, Ill., last week he learned 
of a new building that was being 
erected, and upon receiving instructions 
from the agent as to its location started 
forth to make an inspection. Coming 
to a fork in the road he was undecided’: 
as to which way to go, and chose the 
wrong way, going about two blocks be- 
yond his destination. As he looked up 
the street he saw the building that he 
would have been inspecting had he 
chosen the right road, collapse, the roof 
caving in, causing a loss of $4,000. 

In commemoration of the twenty- 
fifth wedding anniversary of Eastern 
Vice-President Chauncey S. S. Miller 
of THE NATIONAL UNDERWRITER in New 
York, and Mrs. Miller, fifty-nine insur- 
ance friends of the former united in 
the purchase of a handsome solid silver 
five-piece tea set and tray which Bay- 
ard P. Holmes, on behalf of the com- 
mittee, presented to Mr. and Mrs. Mil- 
ler last week. Along with the silver 
went an engrossed parchment bearing 
an appropriate sentiment of apprecia- 
tion signed by the names of the fifty- 
nine givers. Mr. and Mrs. Miller were 
taken entirely by surprise and were 
greatly touched by the beauty of the 
gift and the kindly thought that in- 
spired it. The committee that orig- 
inated the plan and carried it success- 
fully through was composed of Bayard 
P. Holmes, Ten Broeck M. Terhune 
and Nelson D. Sterling, and the men 
who cordially responded to their sug- 
gestion are located in all parts of the 
country. 


E. E. Olinger, state agent of the 
Queen for Oklahoma, who is ftate 
treasurer of the State Y. M. C. A. army 
work committee, signed a check Satur- 
day for $65,000 to go to the national 
treasurer at New York. A number of 
insurance men in Oklahoma took an 
active part in this campaign. Many lo- 
cal agents acted as chairmen of the lo- 
cal committees. 


Charles J. LeMessurier, a former field 
man and a local agent at Pontiac, Ill, 
is one of the insurance men who is very 
enthusiastic about the Red Cross. He 
is secretary of the Pontiac chapter and 
is not only keeping close track of the 
records of the society, but doing his 
share of the work. Some time ago he 
and a number of other business men 0 
Pontiac learned to knit and he can turn 
a Kitchener toe with the best of them 
now. 


Marland C. Brown of Topeka, state 
agent of the Pennsylvania Fire in Kan- 
sas, has been commissioned as second 
lieutenant in the army. He has beet 
in training at Ft. Sheridan, Ill. Mr. 
Brown is the son of State Agent W. C. 
Brown of the Pennsylvania Fire in Mis- 
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NEW SPIRIT IS ENGENDERED 











Ohio Local Agents Found Great Profit 
and Inspiration at the Annual 
Convention 





Ohio local agents went to attend the 
twenty-first annual meeting of the as- 
sociation held in Columbus last week 
with an attitude of friendliness toward 
the newly enacted insurance laws of 


Minneapolis 


sentation. 





Ohio, but with some doubts as to 
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The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 
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whether compliance with these laws 
was being worked out in the best 
ways possible. Use of uniform forms 
particularly offered many perplexing 
problems. The agents returned home 
Tuesday evening with a viewpoint of 
the entire matter, which left out many 
of their former doubts and convinced 
all that whatever difficulties existed 
that could not be entirely eliminated 
should be overlooked in view of the 
great good accomplished by uniformity 
not only in the state, but over as wide 
an area as possible. 


President C. C. Corry, in his address, 
called particular attention to two cities. 
He visited Youngstown to investigate the 
situation and said that the anti-discrim- 
ination law has proved itself a mighty 
big factor in rating conditions there. Some 
years ago the majority of the agents were 
members of the Ohio association but there 
was a gradual defection until but three 
were left. Ashtabula is another town 
where the membership fell off. The 
agents were arrested there on account of 
having an organization and naturally that 
put a damper on any associated effort. 
They have, however, realized that the ar- 
rest was unwarranted and today the 
agents are standing together fairly well. 


CONVENTION NOTES 
Ed Lyons of the Continental is still 
telling the same fish story. 
In attendance, good will and enthusi- 
asm, the convention was the best yet. 
The patriotic note for the convention 
was struck by State Fire Marshal T. A. 
Fleming. 


Commissioner Tomlinson made a short 
talk, but he traveled a long way into the 
hearts of his hearers. 


Sandusky was represented at the open- 
ing meeting by a large delegation in the 
person of Philip Buerkle. 

Caesar’s famous report, “I came, I saw, 
I conquered,” had nothing on the report 
of the legislative committee. 

When William Klappert of Cincinnati 
spoke, everybody listened, and when he 
got done, everybody applauded. 

F. A. Clark of Toledo and J. W. Brady 
of Akron were the long end of the con- 
vention; John Ankenbauer of Cincinnati, 
the short end. 


W. L. Alexander of Canton, one of the 
association’s original members, though no 
longer in the insurance business, sub- 
scribed $25 to the association fund. 


There were 23 members of the Ohio 
association present from Cincinnati and 
13 from Cleveland. Cincinnati is one of 
the enthusiastic cities in the association 
movement. 


Bouquets were pinned on E. J. Bunden- 
thal of Dayton, John Ankenbauer of Cin- 
cinnati, A. W. Neale and W. J. Beggs of 
Cleveland by the president in his ad- 
dress, 

Some _ fifteen Cleveland agents, under 
the leadership of Will J. Beggs, secretary 
of the Cleveland Insurance Exchange, 
came to the convention in a special car. 
At the first session they made up almost 
one-third of the total attendance. Fred 
B. Ayer, who acted as secretary of the 
convention, was in the party. 


West Virginia Work 

Work of the West Virginia Conservation 
Association is proceeding in a satisfactory 
manner. The task of this association is 
a& particularly difficult one because of the 
small nucleus of field men who live in 
West Virginia and travel that state only. 
The curtailment of service on some of the 
branch railroad lines constitutes another 
andicap and in many places it is almost 
impossible to hire automobiles. 
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H. Gray, state agent of the North British, 
while others are backing Charles E. Mon- 
roe of Cincinnati, special agent of the 
New York Underwriters. The two ele- 
ments are canvassing the state and get- 
ting pledges. The annual meeting will be 
held in Columbus, Dec. 4 





Ohio Agency Appointments 


Ins. Co. N. A.—W. B., Kibble, Akron; Mrs, 
ae aes Ashtabula; M. F. Devine, Pleas- 
ant City. 

Fire “eon Phila—D. H. Spira, Cleveland; 
S. P. McCollon, Gambier. 


Firemen’s -—E, A. Pabody, Columbus. 

Gen. Assur.—F. é Teegarden, Vv. Free, W. 
Brothers, Cleveland. 

German, W. Va.—F. J. Teegarden, Cleveland; 


V. Free, W. V. Brothers, Cleveland. 


Girard F. & M.—E. A. Pabody, Columbus. 
Hartford—L. H. Gould, Toledo. 
Ins. Co. of Pa.—C. Hinman, Akron. 


Mich. Com.—E. A. Pabody, Columbus; J. A. 

Freed, Sebring. i 
Nat’! Ben Frank.—H. Ihorst, Cincinnati. 

Nationale, France——W. H. Shafer & Son, 

Canton, 

New Brunswick—E. A, Pabody, Columbus. 

New Jersey—P. J. Effereth, Cleveland; C. W. 

Luke, H. T. Burnstein, Cleveland. 

, Niagara—W. S. Hopkins, C. E. Miller, Cleve- 


and. 
Northern, N. ¥Y.—J. Goodrich & Son, Troy. 
Phenix, France—W. H. Shaffer & Son, Canton. 
Prussian Nat’I—E. A. Pabody, Columbus. 
Security, Conn.—E. A. Pabody, Columbus. 
Sun, Eng—S. Smith, Lyons; C. J. Miller, 

Delphos. : : 
Twin City, Minn.—C. R. Dodsworth, Spring- 

field; G. B. Crane, Findlay. 

Aetna—H. M. <-~ Steubenville. 

American Eagle—F. W. Biehl, Galion. 





Ohio Notes 


The Cleveland, Ohio, Inspection Bureau 
has been consolidated with and is now a 
part of the Ohio Inspection Bureau. 

The Insurance Society of Cincinnati has 
decided to send a weekly letter to those 
members who have been drafted into the 
army or entered any other branch of the 
government’s war service. 


H. E. Drugan, formerly with the Ohio 
Inspection Bureau at Columbus, has 
passed the ground school of the United 
States aviation corps and been transferred 
to Belleville, Ill., for air work. 

The New Waldorf Hotel, fireproof struc- 
ture, northeast corner of Madison avenue 
and Summit street, Toledo, Ohio, has just 
been finished and local agents are placing 
the line. 

An international dry pipe sprinkler sys- 
tem will a B= in the building of the 
Cincinnati Tobacco Warehouse Company, 
11-21 East Front street, Cincinnati. The 
sprinklers will be in service about Janu- 
ary 1, and indications point to good pro- 
tection. 

The cloak and suit factory of the Sun- 
shine Cloak & Suit Comouey. Cleveland, 
formerly written in mutuals, has_ been 
secured by the stock companies. Risk is 
equipped with a Grinnell 1912 wet pipe 
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sprinkler system, pronounced superior and 
the risk, as a whole, considered high class, 
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CENTRAL WESTERN STATES 


HAD ANTICIPATED THE FIRE 





Fire Chief of Kankakee, Ill, Had 
Warned State Authorities as 
to Model Store 


Interest is taken in the loss of the 
Model store, on East avenue, Kanka- 
kee, Ill, owned by D. I. Bauer. Two 
men have been arrested, Arthur Bauer, 
brother of the proprietor, and Harry 
Phillips, brother-in-law of the proprie- 
tor. On Sept. 8 the city fire chief of 
Kankakee notified the state fire mar- 
shal that he anticipated a fire in this 
place. The owner carried $22,000 insur- 
ance on very slim stock, according to 
the fire chief. H. E. Lane placed the 
insurance. The fire chief stated that 
two fires had already occurred in this 
place during the last two and a half 
years. The Kankakee papers say that 
Joseph Clarke, public adjuster in Chi- 
cago, arrived on the ground early in the 
morning to take charge of the assured’s 
interests, Clarke had been hired twice 


before by Bauer to look after his losses. 

State Fire Marshal Gamber will in- 
vestigate the Kankakee fire and hopes to 
secure evidence that will lead to the ar- 
rest of others than those already appre- 
hended. Mr. Gamber said that Joseph 
Clarke should not be permitted to repre- 
sent the assured, owing to his reputation 
as a public adjuster. 


OVERINSURANCE IS A MENACE 
Indiana Fire Marshal Has Agents on 
Carpet Where Incendiary Fires 
Showed Excess 





INDIANAPOLIS, IND., Nov. 27— 
The letter sent by Indiana State Fire 
Marshal H. H. Friedley to fire insur- 
ance companies operating in this state, 
asking them to cooperate with the de- 
partment in eliminating, as far as pos- 
sible, the writing of overinsurance by 
local agents, has met with a most cor- 
dial response. The companies express 
themselves as heartily in accord with 
the efforts of the fire marshal and many 
of them specifically state that, if in- 
stances are furnished where agents 
have deliberately issued policies in ex- 
cess of the value of the property cov- 
ered, such agents’ licenses will be re- 
voked. 


The company officials who have replied 
are unanimous in their opinion that over- 
insurance is one of the most fruitful 
causes of arson, and that every effort 
should be made to stamp it out. Fire Mar- 
shal Friedley has — begun his pro- 
posed program of examining under oath 
agents who placed insurance upon prop- 
erty in which incendiary fires occurred. He 
has genuinely frightened a number of 
agents who have thus been brought before 
him, and is convinced that this practice 
will tend to make the careless issuing of 
policies unpopular. 

Although in one or two instances com- 
pany officials pointed out that Mr. Friedley 
had no authority to inflict just punishment 
upon agents guilty of such practices, he 
points out that he can at least make this 
uncalendared crime odious thrugh pub- 
licity. And Mr. Friedley has an effective 
resource in this direction, as he has had 
remarkable success in securing the co- 
aperation of papers throughout the state 
in the publication of his bulletins. He is 
confident that he is on the right track to 
reduce materialy the incentive to arson 
in Indiana, where the agent’s carelessness 
in issuing over-insurance is a contributory 
cause. 


Admissions Are Deferred 


INDIANAPOLIS, Nov. 27.—Miles Schae- 
fer, actuary of the Indiana insurance de- 
partment, has notified several companies, 
recent applicants for admission :to In- 
diana, that he will defer action upon any 


companies now applying until after the | 


first of the year, as he prefers to have 
their annual statement to pass upon be- 
fore acting. Mr. Schaeffer has also 
adopted the rule of requiring companies 
which apply for admission te the state 
to;submit a financial statement as of the 
close of the month immediately preced- 
ing the date of their applicatien. 





A Peoria Fire Company 


For the past two weeks it has been per- 
sistently rumored that a new fire insur- 
ance company is soon te be. supanized at 
Péoria, Ill. While it has béen impossible 
to, secure confirmation of the rumers, it 
is"‘stated on what appears to be good 


authority, that affairs have progressed 
to a point where an announcement will 
soon be made. 


Indiana Board to Meet 


INDIANAPOLIS, Nov. 27.—Th annual 
meeting of the Indiana State Board will 
be held in Indianapolis, Dec. 4, at 10 
o'clock. W. M. Shaw, now president, will 
probably be succeeded by O. E. Green, 
vice-president. 


Farm Rates to Advance 


Farm rates will be advanced 10 per 
cent in Illinois, Jan. 1. Companies find 
that their experience is such that more 
money is necessary and hence it is likely 
that all companies will seek higher rates. 


Michigan Notes 


Cc. W. Hackett & Son have purchased 
the agency of James F. Goodrich of 
Detroit, Mich. 

Percy T. Dudley, of the Dudley & Bar- 
ber Agency at Cheboygan, Mich., has been 
compelled to go to Denver for his health, 
and the agency will be sold. 

Birney L. Gregory, formerly with the 
Michigan Inspection Bureau at Jackson, 
Mich., has been appointed rating expert 
for the Michigan insurance department. 
He will handle all complaints in regard 
to fire insurance rates. 


The business of the A. M. Walker Insur- 
ance Agency at Jackson, Mich., has been 
sold to the Charles P. Berger Company. 
A. M. Walker died a year or more ago, 
and the agency has since been managed by 
J. B. Glasgow. Mr. Berger has an agency 
at Jackson since 1914. 

J. H. Trego, secretary of the National 
Association of Credit Men, in an address 
before the Northeastern Michigan Asso- 
ciation of Credit Men at Saginaw, Mich., 
recommended the appointment of a com- 
mittee on fire hazards and suggested that 
——— interest itself in fire pre- 
vention. 


Indiana Notes 


Cc. J. Martin, one of the older insurance 
men at Oakland City, Ind., died the other 

ay. ¢ 

George H. Felthaus, Indiana deputy fire 
marshal, assisted by Louis Strack, chief 
of the local fire department, has completed 
an inspection of the business section of 
New Albany, Ind. 


The Colonial Underwriters has_trans- 
ferred at Bluffton, Ind., from the Bluffton 
Insurance Agency to the Union Savings & 
Trust Company. Lee Conklin recently 
sold the Bluffton Agency to H. D. Lloyd, 
who continues it under the same name. 


Wisconsin Notes 


J. B. Broekman, a leading local agent at 
De Pere, Wis., was married this week to 
Miss Margaret Ley of his city. 

Stevens Point, Wis., established new 
fire limits which are a considerable en- 
~ joc upon the limits heretofore in 
effect. 


Baraboo, Wis., has received a new hook 
and ladder truck, which with the com- 
bination hose and chemical truck installed 
recently, completely motorizes its fire de- 
partment. 


LaCrosse, Wis., has authorized the 
purchase of three additional motor-pro- 
pelled fire trucks, one of the requirements 
of the city is to be entitled to a 2% rating, 
the other principal requirement being a 
building code conforming to the state 
code. This is now in preparation. 


Articles of incorporation have been filed 
for the General Agency Company of 
Madison, wis., with a capital of $10,000. 
Herman L. Ekren, former Wisconsin in- 
surance commissioner, is one of the in- 
corporators, the others being S. A. Otter 
and H. L. Disler. The papers filed state 
that the company is to act as agency 
manager and attorney, in fact, for insur- 
ance companies. 

Complaint is made that agents at Lady- 
smith, Wis., have issued policies for the 
Trap Rock Company on its rock crushing 
plant, at Dresser Junction, Wis., covering 
under blanket form, several buildings 
under one item and contents under a sec- 
ond item, with no 90% coinsurance clause 
a part of the contract. Companies are 
asking for specific insurance on and in 
each building or attachment of the clause. 


NORTHWESTERN STATES 


PLANS FOR WATER SUPPLY 








Serious Question Confronts Three Big 
Milling Companies at Minneapolis 
Owing to City Action 


A near future contingency in the 
great milling district of Minneapolis, 
Minn., now faces the companies, in the 
matter of fire protection and automatic 
sprinkler efficiency, and there is a seri- 
ous question whether future conditions, 
as contemplated, will redound to the 
benefit of companies or otherwise. The 
chief operators in this district are 
the Pillsbury Flour Mills Company, 
the Northwestern Consolidated and the 
Washburn-Crosby Company, each of 
which owns several large mills, all 


equipped with automatic sprinklers: 

It is reported that the city water offi- 
cials are demanding that city water con- 
nections to sprinkler equipments in the 
milling district be removed, as a health 
precaution. Such action would materially 
lessen the water supply and necessitate, 
in all probability, a curtailment of com- 
pany lines, unless the plan outlined by the 
‘three milling companies mentioned should 
be consummated and in effect before the 
city water is disconnected. 

his plan of the mill owners, now un- 
der consideration, includes the erection of 
a 150,000 gallon gravity tank at an ele- 
vation of 25 feet above the highest sprin- 
klers in the district; two electrically 
driven 1,500-gallon centrifugal pumps and 
a 2,000-gallon compression tank with 
small auxiliary excess pressure electric 
pump. It is also proposed to run a 12-inch 
main through the district, to which all 
systems and pumps of the various prop- 
erties are to be connected. Naturally, the 
outcome is awaited with much interest by 
the insurance companies. 


Dakotas Notes 


It is reported agents at Dresden, N. 
Dak., have issued policies at that point 
and at Loma, N. Dak., covering for the 
Home Investment Company, frame _ build- 
ings and stock, without the three-fourths 
value and iron safe clauses. The towns 
are unprotected and above clauses are 
required under the: rule. 


William Moeller, local agent at Daven- 
port, Iowa, will dispose of his agency 
and enter another line of business. 


Government Life Insurance Plan 


Many questions are asked these days of 
insurance men regarding the life insur- 
ance plan of the national government for 
sailors and soldiers. The Secretary~ of 
Treasury has gotten out a series of ques- 
tions and answers, after having the plan 
in effect for a few weeks, bringing out 
the main points that are being asked by 
the enlisted men and their friends. This 
document appears in Part II, or the life 
insurance section. Inasmuch as insurance 
men of all kinds are asked for advice and 
information concerning the government 
plan of life insurance, this should be read 
and digested so that they can be informed 
as to various features of the government’s 
methods. 


Has Changed Its Name 


COLUMBUS, O., Nov. 28—The Associa- 
tion of Insurance Underwriters of Co- 








lumbus, at a meeting Tuesday, changed 
the name to the Insurance Society of Co. 
lumbus, and _ will pass the December 
meeting. In January there will be a big 
affair with special attractions. Frank 
Talmadge & Co. have been admitted to 
membership. 


New Wrinkle in Minnesota 


Fifteen thousand Minnesota agents are 
affected by the announcement just made 
by the commissioner that state licenses 
will be issued on personal application of 
agents direct to the department instead 
of through represented companies. Appli- 
cation must be on file in the department 
before licenses will be granted to repre- 
sent any companies. Only one applica- 
tion is required from each agent. It ap- 
plies to all kinds of insurance. Applica- 
tion blanks are being sent companies for 
— a to Minnesota agents filing by 
Jan. 


Grit is that element of character which 
enables a man to clutch his aim with an 
iron grip and keep the needs of his pur- 
pose pointed to his star of hope. 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 





On Madison St., near LaSalle} 


One minute from the 
Insurance District 


The Patronage of Ini 
surance Men Is 








Solicited 
Laurence R. Adams, Sec’y and Mge, 
FIRE—TORNADO—AUTOMOBILE 
COMMERCIAL UNION 


Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 
_ Fire Ins. Co., of New York 
UNION 

Assur. Soc., Ltd., of London 
CALIFORNIA 

Insurance Co., of San Francisco 
WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 
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Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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IN MISSOURI VALLEY FIELD 


—_— 


TORNADO OWNERSHIP CLAUSE 








Moral Hazard Is Not an Element Re- 
quiring Cancellation on Change 
of Owners 





TOPEKA, KANS., Nov. 28—The 
Kansas insurance department has asked 
the various companies writing tornado 
risks for a statement of reasons why 
the ownership clause in tornado poli- 
cies should not be abrogated. The de- 
partment agrees with the companies 
that change in ownership of property 
should make void a fire policy because 
of possible change in the moral hazard. 
But the department does not believe 
there is any change in the moral hazard 
by reason of a change in ownership of 
a piece of property covered by a tor- 
nado policy. 

It is proposed to hear the compa- 
nies before making any order, but it is 
probable that the order will be made 
that the change of ownership clause 
in policies written in Kansas will be 
removed, as far as it relates to tornado 
insurance, remaining, of course, in all 
fire and other policies where the moral 
hazard may be involved. “A tornado 
has no morals,” said W. J. Bryden, as- 
sistant commissioner. 


TRY TO COLLECT ASSESSMENT 





Receiver of the Defunct Equity Mutual 
Fire Needs Money to Meet Its 
Obligations 





One of the papers at Sioux City, Ia., 
claims that the Equity Mutual Fire of 
that city, which went into the hands of 
a receiver had not maintained the re- 
serve required under the law for at least 
a year or more prior to his failure. The 
receiver is now endeavoring to collect a 
100 percent assessment on the 3,000 
policyholders. 

The receiver has claims amounting to 
$76,000. Fred McCutcheon and George 
Clark, officers of the company ask for 
about $17,000, which they claim is due 
them as money advanced for expense. 
M. A. Clark, president of the defunct 
company, wants $6,000.for money ad- 
vanced. An assessment was levied Dec. 
1, 1916, and this is embarrassing the re- 
ceiver as the Iowa law prohibits but 
One such assessment. 


PLAN OF THE MAJESTIC FIRE 








New Topeka Company Will Have Some 
Three Hundred Banks as Stock- 
holders and Boosters 





_ TOPEKA, KAN., Nov. 28—The Ma- 
jestic Fire of Topeka, Kan., located in 
the Mulvane building, expects to start 
business with over 300 banks in Kan- 
sas as stockholders. Ewing & Rinehart 
are the fiscal agents. They are selling 
the stock at two for one. One rule al- 
ready established is that the field men 
must own stock in the company. The 
President is E. F. McCloskey, former 
examiner in the Kansas insurance de- 
partment. F. H. Scholle, vice-president 
is a director of the Kansas Life. B. H. 
Bear, secretary, is contract manager for 





the Bell Telephone Company. Charles 
W. Barnes, the treasurer, was formerly 
Kansas insurance superintendent and 
now president of the Kansas Life. D. 
A. Ramsey, the director, was formerly 
an examiner in the Kansas department. 

The authorized capital and surplus of 
the company is $500,000. 





Wants Chance at Companies 


TOPEKA, KANS., Nov. 27.—A. E. May- 
hew, a member of the last Kansas legis- 
lature, is said to be prepaing the way for 
an announcement of his candidacy for in- 
surance commissioner. It is said that his 
candidacy will be based upon an attack 
upon the insurance companies, as he re- 
cently sent out a letter claiming that the 
people of the state had been “robbed”. by 
the “insurance trust.” It is said that 
some of Mayhew’s friends are insisting 
that a business man, rather than an insur- 
ance man, should have supervision over 
the insurance companies, there being 
much dissatisfaction in Atchison county 
over the antidiscrimination law passed by 
the legislature. | 


Wichita Chief Dies 


WICHITA, KANS., Nov. 24.—Albert G. 
Walden, chief of the Wichita fire depart- 
ment and oldest fire chief in Kansas in 
point of service, died here last night after 
an illness of less than three weeks. He 
was one of the chief organizers of the 
Kansas State Fire Chiefs’ Association, 
being its first president. 








Will Get Clause Signed 


The local agents in St. Louis met last 
week and decided to get the coinsurance 
clause signed by the assured and thus 
end the controversy between them and the 
companies, 





Fight New Building Code 


KANSAS CITY, MO., Nov. 26.—The fight 
has already started in Kansas City over 
the “fire limits” section of the proposed 
new building code. The section as written 
provides for a greatly expanded section 
in which wood shingles will be prohibited. 
The lumber companies are complaining 
that this is a discrimination against them 
and entirely unnecessary. 





Receiver Can Collect 


LITTLE ROCK, ARK., Nov. 27.—The 
Arkansas supreme court has decided that 
premium notes for insurance may be col- 
lected even if the company goes into the 
hands of a receiver before the expiration 
of the policy. The matter came up on 
appeal in the case of W. T. Johnson vs. 
J. W. House, Jr., receiver for the Plant- 
ers’ Fire Insurance Company, from the 
Craighead circuit court. 





Kept Busy With Transfers 


TOPEKA, KAN., Nov. 26.—Field men 
are unusually busy in Kansas just now, 
and they probably are in other states, 
making transfers of agents on account 
of the war. Hundreds of young men 
just getting well started in the fire insur- 
ance field in this state have given up their 
plans and have either gone into the service 
through the officers’ training camps or 
have been drafted for service in the na- 
tional army. Most of the work of the 
field men at this time is in making the 
transfers. 





May Use Up Old Forms 


Walter K. Chorn, Missouri superin- 
tendent, has ruled that companies may 
use the cld form of New York standard 
policies in that state as long as the pres- 
ent supply lasts, but will be required to 
use the new form whenever new supplies 
are sent to agents. 


Clyde W. Miller, who is president of 
the National Inter-Insurance Bureau of 
Topeka is president of the new Preferred 
Risk Fire of Topeka, which has just been 
licensed. Isaac W. Jones, secretary of the 
bureau is also secretary of the Preferred 
Risk Fire. These men also hold similar 
positions with the Capital Live Stock of 
Topeka. 
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“A Staunch and Reliable American Company”. 












CASH CAPITAL, $400,000.00 er, 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 


WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 

E. J. BOOTH, Vice-President 

F. A. SCHULTE 
Treasurer 

H. E. EVERETT 

Secretary 

E. P. WEBB 


Asst. Secretary 
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“37 Years of Honorable Indemnity” 











SOUTHWESTERN STATES 


TO LOOK AFTER MINE DEFECTS 











Oklahoma Field Men Establish an Or- 
ganization to Investigate Lead and 
Zinc Properties 





OKLAHOMA CITY, OKLA., Nov. 
28—Profiting by the excellent work and 
good results obtained by the Southwest 
Missouri Mining Plant Association, field 
men interested have formed the Okla- 
homa Mining Plant Association. All 
field men engaged in inspecting such 
risks in Oklahoma are eligible, the ob- 
ject being to secure correction of de- 
fects in lead and zinc mining risks and 
to minimize fire losses and conserve 
these very valuable plants. 

Fred C. Clarke, state agent of the 
Etna, was elected president and E. J. 
Heavner, state agent of the American, 
secretary. 





Many Cotton Fires 


The state authorities are becoming 
alarmed in Arkansas over the burning of 
a number of cotton gins, warehouses and 
compresses. It has been suggested that 
armed guards be employed and other pre- 
cautions be taken against incendiarism. 
Most of the fires occur in the night time. 

ive gins burned last week in Arkansas. 

t is thought that alien enemies are doing 
the work. 





Seek Explosion Insurance 


Owing to the prevalence of the I. W. W. 
agitators in Oklahoma, the demand for 
explosion insurance is revived and con- 
siderable business has been written in the 
state, during the last few weeks. Where- 
ever the I. . people appear they 
throw a scare into the public and explo- 
sion insurance is then in demand. 





Appointed Chief Engineer 


Herbert Sutton, of Austin, Texas, has 
been appointed chief engineer of the Texas 
fire commission, to fill the vacancy caused 
by the resignation of R. B. Godley, Jr. 
Mr. Sutton was for several years assistant 
to Chief Engineer Godley. The appoint- 
ment of Mr. Sutton is effective Dec. 1. 





Talk to Field Men 


At the Monday luncheon of the Okla- 
homa field men in Oklahoma City, Police 
Chief W. B. Nichols gave a talk urging 
that Congress enact laws that will tend 
to remedy the automobile theft situation 
so that so much red tape will not have 
to be unwound in running down thieves 
who go to outside states after cars have 
been stolen. He will be in Chicago Mon- 
day with Chief Peterson of Oakland, Cal. 
The two will present their views on this 
subject. 


Arkansas Notes 


Ft. Smith, Ark., agents are demanding 
an improvement in the alarm system of 
that city, telephone service having been 
suspended because of a strike. 

Henry Ferchaud, who has been special 
agent in Arkansas for the Liverpool & 
London & Globe, expects to return soon 
to his duties at the branch office in New 
Orleans. 





Texas Notes 


Three miles of new water mains are 
being laid in Laredo, Texas, and a large 
number of new fire hydrants are to be 
installed. 

The light and water company of San 
Bonito, Texas, has been reorganized and 
extensive improvements are to be made 
in fire protection for the city. 

El Campo, Texas, has installed a motor 
fire truck. It is a combination chemical, 
hook-and-ladder and hose truck and will 
carry besides the equipment, eight or ten 
men. 

A. W. Penninger, assistant state fire 
marshal of Texas, was seriously injured 
while inspecting a cotton platform at 
Dallas. He stepped through a hole in the 
platform. 

Extensive improvements are being made 
in the pumping plant of Laredo, Texas, 
and when completed the existing defi- 
ciency in the fire pressure will have been 
corrected. 

The state highway commission of Texas 
has created a class of highways to be 
known as “fire roads,” which are to be 
kept in first class condition to enable the 
fire departments of adjacent cities to go 
to one another’s aid. 


E. M. Allen, president of the National 
association, will address the Oklahoma 
association at Oklahoma City. Nov. 27-28. 
Mark T. McKee, national secretary of 
the Insurance Federation, will also be 





present. 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is ou‘side and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
‘| Metropolitan 

hotels. Two 
‘| splendid cafes 
for ladies and 
Z| gentlemen, al- 
soa Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 
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KENTUCKY AND THE SOUTH 


COTTON IS HARD TO PLACE 











Agents Are Scouring the Country for 
Capacity to Handle the 
Big Lines 





Local agents handling cotton lines in 
the south are put to it these days to 
get ample carrying capacity. Owing to 
the greatly increased values of cotton, 
there is a big demand for more insur- 
ance. The fact that companies have 
cut off their German reinsurance treat- 
ies has served to reduce lines to a 
great extent and that is being felt. 
Agents are scouring the country, hunt- 
ing up companies to take excess lines. 
They are visiting Chicago, Philadel- 
phia, New York and other points, en- 
deavoring to interest companies. Agents 
claim that the incendiary hazard is not 
a factor. They do not believe that the 
physical hazard has increased any, and 
contend that cotton is just as good an 
insurable proposition as ever. 





Meet on Separate Dates 


After further conference with refer- 
ence to the meeting of the Tennessee 
federation at the same time the Ten- 
nessee Underwriters Association was 
to meet, National Councilman Mark T. 
McKee has decided that it was not ad- 
visable for the federation to meet at 
the time of the Tennessee Underwrit- 
ers Association meeting at Nashville, 
Dec. 12-13. 





Discuss Dean Schedule 


At the annual meeting of the South- 
eastern Underwriters’ Association last 
week, the matter of adopting the Dean 
schedule for all southern territory came 
up. It was thought best to have a uni- 
form schedule of rating, especially as this 
has recently been adopted in the eastern 
field. It was felt it might be, however, 
impracticable to make the change at once. 
- A committee was appointed to consider 
the matter and report at the next meeting. 
Many tests have been made of the Dean 
schedule in the southeast and it is highly 
recommended. 





Tennessee Notes 


At Johnson City, Tenn., the B. F. Staf- 
ford and Harr & Collins agencies have 
united under the firm name of Union In- 
surance Agency. 


Lee J. Loventhal, who served as man- 
ager for the Y. M. C. A. campaign at 
Nashville, Tenn., was presented with a 
beautiful gold watch fob at the close 
of the campaign. 


The Tennessee Inspection Bureau has 
transferred Raymond Graves from the 
Nashville office to the Memphis office, and 
Hildress Paschal and W. G. Moses have 
been added to the Nashville force. 





Kentucky Notes 


A reduction of about 33% per cent in 
rates for Oakwood, Lonsdale and other 
portions of outlying sections of Knoxville, 
Tenn., has been made effective on account 
of improved fire protection. 

Victor M. Scott, of Louisville, has taken 
ee some special field work for the Henry 
Clay Fire, of Lexington, Ky., temporarily. 
Mr. Scott is at present associated with 
L. L. Anderson & Co., general agents of 
the Union Central Life. 

The recording agency of J. Kelly Smith, 
or Smith & Maddox, as it is also known, 
at Clinton, Ky., has been sold to J. M. 
Kemp. Smith & Maddox will continue to 
operate the farm agency of the Conti- 
nental, specializing in this line, 





Commissioner McMaster of South Caro- 
lina has issued a warning to the mayors 
and fire chiefs of that state against the 
dangers of fireworks at Christmas time. 


Darling, Hobson & Co., of Vancouver, 
have been appointed general agents in 
British Columbia for the Railway Pas- 
sengers Assurance and Britannic Under- 
writers of the Employers Liability. 


Iowa Notes 


The Iowa pond of the Blue Goose will 
give a dinner dance Dec. 14. It will be a 
Hooverized dinner. The business session 
— be postponed till the January meet- 
ng. 

The Des Moines fire chief, in his report 
for the year ending March 31, shows a 
falling off of fire damage for the year 
preceding. The loss for the preceding 
year was $288,159 as against $152,499 for 
the latter year. This does not include 
ome stiff fires started since the war 

egan. 


LIGHTNING 





HAMBURG-BREMEN FIRE INSURANCE COMPANY 
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. HORATIO N. KELSEY, Manager 
123 William Street . . . . « « «se © « « « « « NEW YORK CITY, N. Y. 





M. F. BARTLETT, Special Agent......... Waterville, Maine 
MAINE AND NEW HAMPSHIRE, 


H. E. BURNS, Special Agent. 4 Liberty Square, Besten, Mass. 
CONNECTICUT, MASSACHUSETTS, RHODE ISLAND. 


JOHN M. DOM, Special Agent, 307 Feurth Ave., Pittsburgh, Pa. 
WESTERN NEW YORK, WESTERN PENNA., MARYLAND 


JAS. J. GARLAND, Special Ag't, 123 William St., New York, N.Y. 
EASTERN NEW YORK, EASTERN PENNA, NEW JERSEY 


C. BROUGH, State Ag’t, 626 Security Bldg., Minneapolis, Mian, 
MINNESOTA, NOKTH DAKOTA. 10WA, NEBRASKA 





3. W. CORBETT, Sp. Agt.,State N’I.Bk.B’s., Oklahoma City, Okla, 
KANSAS, MISSOURI, OKLAHOMA 


J. O'BRIEN KIRBY, State Agent..... Grand Haven, Michigan 
INDIANA, MICHIGAN. 


E. S$. MERRILL, State Agent............. Belvidere, Ilineis 
ILLINOIS, WISCONSIN, 


E, J. MILLER, State Ageat, Gas & Electric Bldg., Denver, Cole. 
COLORADO, WYOMING. 


R. J. ALLEN, Special Central Nat'l Bk. Bidg., Columbus, 0. C. C. KINNEY, Manager, 340 California St., San Francisee, Cai 
MOHI WEST VIRGINIA, © " PACIFIC COAST DEPARTMENT 


JOHN L. SMITH, State Agent, Paal Jones Bldg., Louisville, Ky. 
RENTOCRY, TENNESSEE ’ 


DARGAN & TURNER, Managers, Hart Bidg., Atlanta, Georgia 
ALABAMA, FLORIDA, GEORGIA, LOUISIANA, S. CAROLINA, 


JOHN W. GORDON, General Agent, Mutual Bidg., Richmond, Va. 
DIST. OF COLUMBIA, NORTH CAROLINA, VIRGINIA 


HORNBERGER, SCHMITT | 7) atin San Antonie, Texas 











MOUNTAIN AND COAST FIELD 


ASSISTANT MANAGERS NAMED 


_—_—_—_—— 


F. B. Kellam and H. R. Burke Will Be 
in Department of Royal on First 
of Year 











SAN FRANCISCO, CAL., Nov. 28.— 
F. B. Kellam, branch secretary of the 
Pacific department of the Royal, Queen 
and Newark Fire, and H. R. Burke, 
special agent for these companies in 
western Oregon, western Washington 
and Alaska, have been appointed assist- 
ant managers for the companies, ef- 
fective Jan. 1. Mr. Kellam has been 
with the Royal and Queen for thirty 
years, commencing as a clerk and work- 
ing his way up to the position of branch 
secretary. Mr. Burke has been special 
agent for the Royal since 1893 and previ- 
ously was in the local agency business 
at Seattle and later was Washington 
state agent for the Farmers & Mer- 
chants of Nebraska, leaving that posi- 
tion to go with the present companies. 

The Newark Fire will transfer to the 
management of Rolla V. Watt, manager 
of the Royal and Queen, Jan. 1, follow- 
ing Mr. Burke’s advancement to assist- 
ant manager. The companies agencies 
in western Washington will be super- 
vised by Special Agent Matt B. Evans 
of Seattle, while Special Agent C. D. 
Gabrielson of Salem will handle the 
Oregon agencies. 





Licenses Due in April 


PORTLAND, ORE., Nov. 26.—Commis- 
sioner Wells is notifying all companies 
transacting business -in this state that 
agents’ licenses under the new law are 
to be renewed April 1, 1918, rather than 
Jan. 1. Numerous inquiries as to renewal 
of licenses have been received, many com- 
panies apparently being unfamiliar with 
the change in the law. 





Breeden Becomes Captain 


John P. Breeden, special agent for the 
Aetna in the mountain field, who enrolled 
in the Second Reserve Officers training 
camp at San Francisco, has been com- 
missioned as captain. 





Feyen Makes a Change 


D. G. Feyen, who has been special agent 
for Nord Deutsche in Oregon and Wash- 
ington, has resigned and is understood 
will take same field for some San Fran- 
cisco general agency. 


M. Trimble, local 


George agent at 
Ottawa, Ill., died last week. 


LIVE AGENTS WANTED 
to write Full Coverage Automobile Insurance on 
Private Pleasure Automobiles. Choice Territory and 
Liberal Commission. Our agents work with us—not 


forus.s INDIANA MUTUAL, La Porte, Ind. 








United States Fire Insurance Co. 


Succeeding by Consolidation 
WILLIAMSBURGH CITY FIRE INSURANCE CO. 


Capital $1,400,000 Assets $6,889,578 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, | SAN FRANCISCO, CAL. 
NEW YORK 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 





Home Office: - - - Shelbyville, Illinois 














Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


George W. La Brande George T. Simpson Carl G. Schulz J.C. Fulton | 
Albert Ber C. L. Maguire Louis F. Dow George Jarchow 
A. O. Eberhart Julius A. Schmahl Louis B. Krook Dr. J. J. Ecklund 
Dr. A. B. Kirk Joseph I. Silbar 


Jos. I. Silbar, Sec’y 


BOARD OF DIRECTORS: 
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NEWS FROM THE RAST. 


WILL HAVE MARINE BUILDING | 
| 
Underwriting Interests of this Branch | 
Have Secured Delmonico Restaurant 
as Headquarters 














NEW YORK, Nov. 28—A new! 

marine insurance center is about to 
be formed with the old Delmonico 
restaurant building, Beaver and South 
William streets, as nucleus. Eighty 
percent of all marine insurance capital . 
in the United States will be represented 
within a radius of 100 yards. Last 
Saturday Delmonico’s served its final 
meal in the famous old building which 
it has occupied for twenty-seven years 
and on the site of which it had con- 
ducted a restaurant business since 1835. 


The celebrated hostelry where Louis 
Napoleon, Jenny Lind, Dr. Kane, of Arc- 
tic, fame, and innumerable famous New 
Yorkers feasted and made merry, in other | 
days, has been purchased by marine in- 
surance interests and will henceforth 
house underwriters of the perils of the 
sea. The building is now owned by the 
Merchant Marine House, which, in turn, is 
the property of the American Merchant 
Marine, and that is really Frank B. Hall 
& Co., marine insurance brokers, now lo- 
eated at 26 Exchange place. 

The latter will move into the Delmonico 
building by Dec. 15. Important repairs 
and improvements are to be made to the 
building to bring it up to date. Other 
tenants will be the American Association 
of Average Adjusters, S. . McComb’s 
vessel agency, Northern Underwriting 
Agency, George H. Smith & Hicks, Farmer 
& Ochs and Lethbridge & Cornwall. The 
ground floor will be occupied by the 
American Merchant Marine, with Wade 
Robinson & Co. as underwriting repre- 
sentatives. 








IT WON IN THE LOWER COURT 





German American Scored in the Action 
Brought by American in 
Change of Name 





NEW XORK, Nov. 28—The German 
American has won in the lower court } 
in the action brought by the American 
of Newark to prohibit the former com- 
pany from changing its name to the 
Great American. The American now 
has thirty days in which to perfect an 
appeal to the appellate court. The 
lower court, however, was very clear in | 
its decision that the German American > 
had a perfect right to change its name 
to the Great American. There is no 
opposition to changing the name of the . 
German Alliance to the National Al- | 
liance and all the legal formalities have 
been complied with. The German 
American 1s held back in printing its 
supplies on account of the action of 
the American. 





New York Suburban Increase 

The Suburban Fire Insurance Exchange 
of New York advanced all rates under its 
jurisdiction as of Nov. 23. The increase 
is 10 per cent, and applies not only to 
present specific and minimum tariff, but 
also to those of the future. The increase 
will apply also to all charges for permits 
such as vacancy, builders’ risk, automo- 
bile storage, unapproved gasoline devices, , 
motion picture exhibitions, etc. 





New Hampsh_re Increases 


CONCORD, N. H., Nov. 23.—The New 
Hampshire Fire Board at a meeting to- 
day voted unanimously to take action 
Similar to that of the Boston Board and 








J. H. MACFARLANE, 
MANAGING UNDERWRITER 





CASH CAPITAL $839,130.00 





CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY’ 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 











the New England Exchange in increasing 
the fire rates of New Hampshire 10 per- 
cent, effective Nov. 23, on all classes of 
business except improved risks. 





Appoints Insurance Chief 


NEW YORK, Nov. 28—William C. 
Scheide, a prominent insurance man of 
Hartford, has been appointed chief of 
the division of insurance, bureau of 
trusts, by A. Mitchell Palmer, custo- 
dian of alien property. 





Program Shaped Up 


The program for the December meeting 
of the National Convention of Insurance 
Commissioners to be held in New York 
City, has been announced. A number of 
important problems are to be considered. 
President English has announced the per- 
sonnel of the various standing committees. 





Buffalo Advances Rates 


The Buffalo Association of Fire Under- 
writers has adopted a 10 per cent increase 
in rates to apply to all risks in the ter- 
ritory which it supervises. 





Philadelphia Rate Increase 


The Philadelphia Fire Underwriters As- 
sociation has advanced all rates 10 per 
cent. 





Ten Percent Advance Ordered 


The Underwriters Association of the 
Middle Department held its meeting in 
Philadelphia last week and ordered an ad- 
vance of rates of 10 per cent on all risks. 
This is in addition to specific increases 


: already made on unprofitable classes. 





Eastern Notes 


Fire insurance rates in New Hampshire 
have been increased 10 percent, effective 
Nov. 23 

The Fidelity-Phenix has transferred its 
Boston agency from Alden & Russell to 
Russell & Fairfield. 

J. K. Hatfield, a veteran fire insurance 
adjuster of Pittsburgh, Pa., aged 73, died 
from heart failure a few days ago. 

Dewick & Flanders, of Boston, for sev- 


, eral years Boston agents for the Prussian 
‘ National Underwriters, has resigned the 


agency, effective Nov. 30, giving the pres- 
ent war situation as the reason for the 


| action. 


Drafted men at Camp Dix, Wrights- 
town, . Who are experienced fire 
fizhters, are assigned to the fire depart- 
ment for the protection of the canton- 
ment. Lieutenant J. J. Sweeney, who was 
a captain of the Jersey City department, 
is the chief. 





Losses of the Week 











NUMBER of grain elevator losses 
in North Dakota have been re- 
ported during the past week. The I. 
W. W.’s are particularly active in this 
section of the country just now, and 





a majority of the fires reported are of 
incendiary origin. § 


Topeka, Kan., Nov. 26.—Fire destroyed 
the Mutual Laundry plant. It started in 
the wash room of the laundry, gutted the 
building, and destroyed about $25,000 
worth of clothing and eight to ten thou- 
sand dollars worth of machinery and 
equipment. 

* ¢ @ 

Superior, Wis., Nov. 26—The Broadway 
apartment building was almost totally 
destroyed by fire. The fire is believed to 
have originated from defective wiring. 





The building was four stories high. The 
insurance on the building amounted to 
$34,000 and the total loss is estimated at 
from $90,000 to $100,000. 


Lemmen, S. D., Nov. 26—The fire which 
swept over the ‘business section here de- 
stroyed everything located on blocks 4 to 
10. It is felt that the fire was of in- 
cendiary origin and two I. W. W. sus- 
pects are being held, 


om 
Monmouth, Tll., Nov. 26—There is a 
$100,000 loss on the Boss Manf. Co. A 
line of $700,000 insurance is carried under 
schedule. A line of $13,000 use and occu- 





DIRECTORY OF LOCAL AGENTS: 





Tue Nationa, Unperwriter Recommends the Following as Among the Prominent and Reliable 
Agencies With Good Facilities for Exchange and Outside Business. Adver- 


tisements of Only First-Class 


es Accepted. 





MINNESOTA 
JAMES 8. HARPER COMPANY 





GENERAL INSURANCE 
Fire Pretection Engineering 
DULUTA, MINN. 


—_—— INSURANCE AGENCY 
All Classes of Insurance 


525 Plymouth Bldg. 





MINNEAPOLIS, MINN. 
F H. WAGNER AGENCY 


Insurance Agents and Adjusters 





529-534 Plymouth Building 
MINNEAPOLIS, MINN. 
NEBRASKA 


Jay D Fosrar Pres Josern Barger, Sec’y 
STER-BARKER COMPANY 
Successors H. E. PALMER SON & CO, 
Oldest Agency in the City 
Representing: Home N. Y.; Continental; Springfield 
Fe M., Liverpool & London & Globe; New Hamp- 
shire, Phoenix of Hartford; Western Assurance. Ont; 
Franklin; German Alliance. General Agents: The 
Fidelity & Casualty Co.,N. Y. 500-4 Brandeis Bldg. 
OMAHA, NEB. 














OHIO 





Established 1894 
AREY & ZIMMERMAN 
Suite 15, 41 E. 4th St 


Hamilton County Managers Williamsburgh City,N.Y- 
Phoenix, Conn. 
Resident Agents Ji. & Lon. & Globe, Eng. 
Caledonian, Scot. 


CINCINNAII, OHIO 





DWARD E. SHIPLEY 
GENERAL INSURANCE 


General Agents 
United States Fidelity & Guaranty Co. 
Surety Bonds 
603 First National Bank Building 


CINCINNATI, OH:O 





— J. MACKLIN 
FIRE INSURANCE 


Representing Springfield, Home, Aetna, Ins. Co 
of North America, German Alliance, London, North 
British & Mercantile, Phoenix of London. 


36 North High Street 
COLUMBUS, OHIO 





BEDELL CO. 
INSURANCE 
Plain Dealer Bldg. 
CLEVELAND, O. 


+ coe oO. M. STAFFORD-GOSS- 





HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are equipped to handle all classes of Insurance 
in amounts large or sma!l 


The Cuyahoga Bldg. 
CLEVELAND, O. 














WISCONSIN 





EORGE HFEFLLER INSURANCE 

N FIRE, CASUALTY, AUTOMO- 

AGENCY BILE, BOND.NG & MARINE 

Representing: Brit. Amer.; Citizens Mo., F delity- 
Phenix, Fire Ass'n; Fireman's Fund, Ins. Co. of. 

A., Mass. PF. & M.; Mech. & Traders; Newark; New 

Hampshire; Niagara; N. B. & M., Pennsylvania; Phil. 

Und.; Phoenix, hey Prov. Wash., Queen; Royal; 

sun. Eng.; United Firemen's; Urbaine; Westchester. 

General Agts. Royal Indemnity 


SHEBOYGAN, WIS. 











Michigan Livestock Insurance 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
‘“ HARMON J. WELLS. Secretary and General Manager 


Co. 


Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. " 
and owners of livestock against death from any cause. 


AGENTS WANTED 


Insuring Michigan farmers 














CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 
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pancy is carried in the Continental. Spe- 

cific insurance on stock. 

L. & L. & G. $16,000 Royal --»$ 5,000 

Home ....0. 15,000 Fire Assn..... 4,000 
Hartford .... 7,000 


+ a cd 
Chicago, Nov. 27—Over 100 auto- 
mobiles were destroyed by the fire which 
damaged the automobile body plant of 
Cc. Stone & Sons. The loss is estimated 
at $250,000. 


Insurance: 

American, N..$2,500 Norwich Un.. .$1,500 
Comm’! Un.... 2,500 N. B. & M..... 1,500 
Citizens ..... 1,500 Niagara ..... 2, 

Fid.-Phenix .. 1,500 Phoenix ..... 4,700 
Frank., Pa. .. 1,500 Phoenix, Eng.. 1,500 
Hartford 6,500 Queen ....... Vu 
London ...... 1,500 Royal ....... 2,400 
Mercantile ... 3700 Springfield 2,500 
National ..... 4,200 St. Paul ..... 1,500 

- he * 


Chicago, Tll., Nov. 23—Fire in one and 
four-story brick, 532-542 Vedder street, 
owned and occupied by J. C. Zipnrich 
Teaming Co., barn, caused a 60 per cent 


loss. Insurance on building: 
Aachen&Mun. $3,000 Atlas ........ $3,000 
PBTMA 20.0655 3,000 Royal .......13,000 
Insurance on contents: 

Amer. Cent. ..$5,000 Pa. Fire ..... $7,000 
Commerce . 1,500 Prov., Wash.. 2,500 
State of Pa... 5,000 Royal ...... -- 5,00 
Mil. Mech. ... 3,725 St. Paul .... 2,500 
N. Y. Und.... 2,500 


Fire originated on first floor. 
s + * 

Detroit, Mich., Nov. 22—There is a 25 
per cent loss to the building and equip- 
ment of the Tuppensee Mfg. Co., Inc., 2681 
N. Grand boulevard. A line of $90,000 in- 
surance is involved. 

~ ae * 

Farrar, Ia., Nov. 25—Fire which de- 
stroyed the C. L. Clifford general store 
with a loss of $10,000 almost destroyed 
the postoffice. es 

Osceola, Ia., Nov. 22—Fire originating 
in the Flick Drug Store completely gutted 
three store buildings. The loss is esti- 
mated at $150,000. 


Muncie, Ind., Nov. 24—There is a 10 per 
cent loss, brick mercantile building owned 
by M. Cohen. Insurance: 

Fid. Phen.....$5,000 N. B. & M....$5,000 
Springfield......... $5,000 
~ * * 

Manitowoc, Wis., Nov. 21—There is a 
10 per cent loss to the Bartlett Frazier 
Co. Lots 5 & 6, Block 214. Insurance: 


i i . $1,000 Palatine ..... 1,500 :. A 
Firemen’s Fa. $000 Sarinefeld’ 1..°2.000 | these get together meetings during the 
Northern - 1,500 Pa. Fire ..... 2,000 | coming year and right here let me make 

J * Ok 


Lemmon, 8. D., Nov. 22—A total loss is 


reported on the Palace Hotel. Insurance: . 

Ger. Amer...-$1,000 Phoenix ..... $1,000 | January, Francis D. Campbell, chair- 
Niagara wo”: see Royal ewe: yess man of the local committee to make ar- 
Springfie coe ay - > sooo ae ° : . * - 
New Hav. Und. 2,000 rangements; one in Bay City in Febru 


s * * 


Denver, Colo., Nov. 22—There is a 20 


per cent loss on the Davis Drug Co. 
* & * 


Joplin, Mo., Nov. 27—There is an 80 per 
cent loss on the Scott Mining Co. A line 


of $37,500 insurance is involved. 
* s * 


Kansas City, Mo.—There is a $25,000 
loss to the big country estate of W. B. 
The cause was a 
There was insurance of 


Thayer at Martin City. 
defective flue. 
$51,950 carried. 


* * 


Milwaukee, Wis., Nov. 2 There is a| "er to Mark McKee, and for many years 
. * . 23— 
$1,500 loss to the building at 1301 North 


2.000 | duced was 


avenue. Insurance: 
PRONE os o040s le sare : 
Nat. Union .. 1,500 

* a a 


Lansing, Mich., Nov. 21—A total loss is 
reported on the Pregulman Bros. Packing 


Co Insurance: 


Mich, Coml....$_ 900 Northern ....$2,000 | Smith as chairman of the industrial acci- 

Continental .. 1,000 Inter State .. 900) Gent board. Both were appointed without 

No. Amer. ... 1,000 O. Farm. .... 1,000) having made application and without one 

ange steee 1000 Mercantile ... 1,000 | recommendation. And I’ll stake my repu- 
: oe 


. = * 
Maysville, Ky., Nov 
ville Brick Co. No insurance. 
oF = 7 
Middlesboro, Ky., Nov. 23—Fire of al 
leged incendiary origin 


loss of $2,000. 
a e * 


Dickson, Tenn., Nov. 21—Fire of unde- 
termined origin destroyed the plant of the 
Dixie Planing Mill Co., with a loss esti- 
mated at $150,000, and no insurance. The ' department will be glad to cooperate with 
company was making tent poles on a gov- 


ernment war order contract. 
oo a * 


Winchester, Ky., Nov. 20—Fire tonight | 0" ‘‘Conservation.” 
Rawlins on! 
Main street, at the rear of the Rawlins 


destroyed the barns of T. C 


Racket Store, and of Grant Witt & Son, 
at the rear of their plumbing shop, with 
losses estimated at $9,000, including con- 
tents, and about $2,500 insuvance. 





Illinois Blue Sky Law 


A story appears in part 2, or the life 
insurance section, pertaining to the new 


Blue Sky Law of Illinois which applies | 


to insurance companies in process of or- 

nization. Hereafter such concerns will 
ave to be licensed to sell stock and an 
examination may be made at any time, 
into their affairs. 


. 19— Fire caused 
damage of $2,000 to the plant of the Mays- 


destroyed the 
“drum” of the Climax Coal Co., with a 


FEDERATION PEOPLE 
IN ANNUAL FEAST 


Michigan Fraternity Listens to a 
Splendid and Able Array 
of Speakers 


GOVERNOR WAS PRESENT 


Commissioner Ellsworth 


Gives Some Good Advice and 
Promises His Warm Support 


Insurance 


DETROIT, MICH., Nov. 27—The 
third annual dinner of the Michigan In-, 
surance Federation was given last 
Thursday evening in honor of Governor 
Albert E. Sleeper, Frank H. Ellsworth, 
the new insurance commissioner of 
Michigan, and William M. Smith, the 
new chairman of the Industrial Acci- 
dent Board. There were about 500 peo- 
ple in attendance. 

George W. Carter, president of the 
state federation, who presided, spoke 
briefly on its work and how the mem- 
bership had grown from a mere hand- 
ful at the start to thousands and thou- 
sands. “There must be a reason and 
it can be answered in one word, edu- 
cation,” he said. “The sole purpose of 
our federation is to bring the insurance 
buyer and insurance seller closer to- 
gether for a better understanding. 

Sectional Meetings 


“We propose to conduct a number of 


the following announcements: There 
will be a meeting at Grand Rapids in 


ary, George M. Ames, chairman; one 
in Lansing the same month, Robert K. 
Orr, chairman; one in Benton Harbor 
in March, E. C. Bowlby, chairman; Sag- 
inaw in April, William M. Wallace, 
chairman; one in the copper country 
the same month, W. Corbin Douglas, 
chairman. 


Able Speakers on Hand 


Paul H. King, now counsellor for the 
Michigan Insurance Federation, law part- 





in the railroad business, was introduced 
as toastmaster. The first speaker intro- 
E. Sleeper, governor of 
Michigan, and the mere announcement 
brought forth yells, cheers and applause 
lasting fully five minutes. 

“Well, I suppose you are interested to 
know how I came to appoint Mr. Ells- 
worth as insurance commissioner, and Mr. 





tation that both men will fill the bill.” 

Commissioner Ellsworth was the next 
speaker. “I heartily endorse your plat- 
form, as I believe it is organized for the 
right purpose,” he said. “I want to at 
this time take occasion to thank the fire 
-|insurance men for their work along fire 
conservation lines. 

“The losses in Michigan for the first ten 
months of 1917 were $6,848,000 from fires; 
it was $5,000,000 in 1916 and about the 
same in 1915. This year will run nearly 
$8,000,000 in fire losses. Something must 
be done to correct this condition. Our 


some new movement to reduce fire losses.” 

James F. Joseph, special representative 
of the Western Union at Chicago, spoke 
“Something must be 
done in this country to reduce fire losses,” 





Companies in fourteen states. 


SSERVICE”’—That’s the Slogan of mal 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-establish 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlementg 


We Can Supply Your Needs—Write Us 





eer him for some other employ- 
ment, , 

“4, Pay him enough workmen’s com- 
pensation to be able to take care ‘of him- 
self and family. 
“Summary—prevention, 
habilitation.” 

Mark T. McKee reviewed the origin of 
the federation, how it came about and why 
it was necessary. He stated that every 
state in the Union now had a representa- 
tion in the National Federation and that 
the membership was speeding on to the 
millions. 

Thomas Read, member of the legisla- 
ture from Shelby, Mich., spoke on “The 
Legislature and Its Work and Its Relation 
to the Business of the State.” 

George F. Monaghan, prominent De- 
troit attorney, spoke on the necessity and 
—— of the business men in public 
affairs. 


cure and = re- 





News of the Mutuals 








Use of Mortgage Clause 


At the last meeting of the National 
Association of Mutual Insurance Compan- 
ies, a committee was appointed to work 
with the various insurance authorities, 
and with the federal farm loan board to 





get up a mortgage clause that will be ac- 
ceptable to the loan companies and to the 
federal farm loan board, which might be 
used in every state. It seems that the 
Ohio department has held that the stand- 
ard mortgage clause could not be used 
on mutual policies in that state. It con- 
tends that this clause is in violation of 
the antidiscrimination law. It developed 
in a discussion at the meeting that the 
mortgagee was granted certain privileges 
and concessions that the ordinary policy- 
holder did not get. 

The committee appointed was George 
Miller, chairman, Bucyrus, Ohio; George 
Whitaker, Flint, Mich., W. Flowers, 
Meadville, Mo., V. N. Galbrin, Washing- 
ton, D. C., H. L. Ekern, former Wisconsin 
commissioner and H. P. Cooper, Craw- 
fordsville, Ind. Mr. Whitaker states that 
he has received a letter from the Federal 
Land Bank of St. Paul, stating that where 
a policy had a clause printed on it as in 
case of his company, it would not require 
any mortgage clause. His clause is as 
follows: 

“In case of loss of property incunibered 
by mortgage the insurance thereon shall 
be paid to the mortgagee or his assignee, 
so far as his, her or their mortgage inter- 
ests shall appear at time of loss,” 


To Hold Annual Meeting 


The annual meetings of the two Ohio 
— _ will be held at Columbus, Ohio, 
ec. 





For Surplus 


Wm. 


Lines 


Try Us 


L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 








It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 




















General Agents Wanted 





LTD., OF LONDON, ENGLAND 


Supls - - - +--+ +--+ ee 


liability is unlimited. 


INDEMNITY MUTUAL MARINE ASSURANCE CO., 


$830,150 
In addition to this each subscriber’s 


Automobile Insurance 





THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus United States Statement, - - $ 461,101 Surplus - - - = «= ~ $1,348,075 
Surplus Home Office Statement - - 11,727,022 


LTD., OF TOKIO, JAPAN 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


| two propositions I want to present for 
| your consideration: one, a law to prevent 





he said, and in this connection there are 


anybody from insuring his property 
in excess of the value; second, personal 
responsibility for personal fires.” 
William M. Smith, the new chairman of 
the Michigan Industrial Accident Board, 
spoke of “Relation of the Insurance Fra- 
ternity to the Industrial Accident Board.” 
He said: “There are four important points 
- connection with workmen’s compensa- 
on: 


“1, Prevention. 
“2. Accidents you can’t prevent—make 





the man well. 
“3. After you have cured him, reedu- 








3 South William St. 





APPLETON & COX, Attorneys 


NEW YORK 


AN ATTRACTIVE PROPOSITION 
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FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 
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WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
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RESTIVE AS TO TEXAS 





HIGHER RATES ARE NEEDED 





Fire Companies May Retire From the 
State Unless More Revenue 
Is Forthcoming 





NEW YORK, Nov. 28—There is a 
growing sentiment among companies 
operating in Texas that something must 
be done in that state to bring the fig- 
ures up to a profit-making point or 
there will be retirements in the Lone 
Star domain. In Texas the state insur- 
ance commission makes the rates and 
decides all about them. The companies 








FACTORIES INCLUDE LOCKS 





Automobile Manufacturers Are Now 
Building Cars Equipped With 
Locking Devices 





Automobile underwriters are inter- 
ested in the announcement of the Mar- 
mon Company that it will market a 
new model, including a locking device. 
It is felt that this will mean that other 
manufacturers of high class cars will 
include a locking device with their new 
models from the factory. 

The great objection to locking de- 
vices, from the insurance standpoint, 
has been that where the lock is at all 
complicated or difficult to operate car 
owners will leave their cars standing 
unlocked. It is found that an automo- 
bile lock must be easy-to handle and 





have nothing to say except to appear 
at hearings once in a while, when the 
commission raises a point as to rates. 
Texas has been a losing state all the 
while, despite its many resources, great 
industries and wonderful possibilities. 
The rates there are not adequate and 
almost every company is playing a los- 
ing game. ; } 

_Unless the state insurance commis- 
sion is willing to allow higher rates, it 
would not be surprising to see drastic 
action taken by a number of companies 
by quitting the state entirely. There 
have been a number of informal talks as 
managers and company officials meet 
and all are agreed that something must 
be done in Texas to relieve the situa- 
tion. 

While the Southeastern Underwriters 
Association has voted for a 16 per cent 
advance en all classes of business in the 
South, Texas is outside of its jurisdiction, 
as it is an anti-compact state and the 
State makes its own rates. However, this 
action of the Southeastern Underwriters 
Association should have full weight and 


even 1@ per cent advance in Texas will not 
be enough. 


The Kansas-Missouri Pond of the Blue | 
Goose is planning a big party for the. 


field men of the two states. The affair 
will be in Kansas City some time during 
the holidays. That is as far as the plans 
have progressed up to the present time. 

Miss Grace Bellville has been appointed 
stamping secretary at Quincy, IIl., 
ceed Miss Helen Schaffer, resigned. 

Frank Heenan has become a real nae 
insuranee agent at Stewart, Ia. 


{during the day seldom lock their car 


convenient, or the owner will not use 
it. Car owners who make several stops 


more than once or twice, but it is felt 
that if a factory installs a lock, simple 
and convenient in operation, the aver- 
age car owner will form the habit of 
regularly locking his car each time a 
stop is made. 





NEW COMPANY FOR SAGINAW 





United States Mutual Automobile Has 
Received Its License—Plans 
It Is Following 


SAGINAW, MICH., Nov. 27—The 
United States Mutual Automobile, lo- 








to suc- ; 


cated in the Schirmer building, Sagi- 
naw, Mich., is now under full sail. The 
\officers are: President, A. J. Fiddes, 
Flint, Mich.; first vice-president, John 
Malcom, Saginaw; second vice-presi- 
dent, C. C. Swayze, Flint, Mich.; third 
vice- “president, W. B. Bierce, Detroit, 
Mich.; fourth vice-president, S. S. Clum, 
Clio, Mich.; treasurer, George H. Car- 
ter, Saginaw, Mich.; secretary, A. O. 
Heine, Saginaw, Mich.; state agent, Roy 
S. Ames, Saginaw, Mich. The three 
insurance men of the concern are Mr. 
Bierce, Mr. Heine and Mr. Ames. 

It is establishing agencies through- 
‘out the state, writing only automobiles 
owned by private individuals. Commer- 








INVESTIGATE 


of all kindsWHY NOT LET 





EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 


IN REGARD TO THE MORAL HAZARD 


THE JORDAN REPORTING CO. 


Division Offices 
Woolworth Bl Harris Trust Bldg. Railway Exchange 
NEW YO Ree CHICAGO ST. LOUIS 


INSURANCE RISKS 


US INVESTIGATE YOURS 


cial trucks, delivery automobiles and 
taxicabs are on its prohibited list. The 
rates of the company are 40 cents per 
rated horsepower, with a $2 policy fee. 


DIRECTORY OF 
Independent Adjusters 





The fee is not charged on renewals. 
The company is writing no automobile 
insurance in Detroit or Grand Rapids. 
The policy gives protection against loss 
by theft, fire, wind and liability. Spe- 
cial attention is being given to the 
moral hazard of all applicants. 





All Rates Going Up 


Articles regarding increases in rates and 
changes in forms of writing various kinds 
of automobile insurance will be found in 
Parts I and III of this issue. One artiele 
in Part I covers the annual meeting of 
the National Automobile Underwriters 
Conference and another in Part III deals 
with the subject of increasing all forms 
of casualty rates. 





Will Not Be Affected 


Automobile insurance men were inter- 
ested in the news from Washington this 
week, that there will be no drastic cur- 
tailment in passenger automobile produc- 
tion. There has been a general belief that 
the national government would issue an 
order, practically shutting down on the 
manufacture of pleasure vehicles. The 
Council of National Defense has had a 
survey made and expert advisors say that 
the facilities of the manufacturing plants 
are sufficient to handle the government 
work and the steel manufacturers have 
given assurance that they can supply all 
the metal needed. 





Licensed in Indiana 


The Indemnity Company of America 
which writes full automobile coverage, 
having headquarters in St. Louis, has 
been licensed in Indiana. The Peoples 
State Bank will represent the company in 
Indianapolis. 





Organizing Theft Bureau 


CLEVELAND, O., Nov. 27.—G. W. 
| Talkes, manager of the Ohio state agency 
of the American Automobile here, is or- 
ganizing a co-operative clearance bureau 
for the collection of liability data and 
confidential theft information that will be 
used in passing upon insurance, in much 
the same manner that a credit bureau 
‘ furnishes information to its members in 
regard to the persons applying for credit 
‘on purchases, 

About twenty offices in the city are in- 
terested in automobile, fire, casualty and 
theft insurance. United in an organiza- 
tion of this kind, they could influence the 
‘police department to increased activity 
and see that theft cases are properly pros- 
ecuted, once the culprits are arrested. 
After it-has been tried out, an attorney 
might be employed to give its matters 
special attention. 


ILLINOIS MISSOURI IOWA 
Quinocyw Adjustment 
& Service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 





ILL., WIS., IND. 

TAYLOR 
829 Tndurante Lee y oh Chicago 
ADJUSTER OF FIRE LOSSES 





ILLINOIS 
BEN C. COOPER 
Central Life Bidg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farme 





d Dwellings. - 
518 W. Jefferson Springfield Illinois 
ILLINOIS INDIAN. 
EBLDRIDGE H. SPERR 
201 First Nat’l Bank Bidg., Champaign, Ill. 
Western Union or Long Dist. Phone (Off. 147, Res 


) facilitates prompt service, 





INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
Ie HH. OGell & Som 

110 Upper Second St., Evansville, Ind. 

Adjusters of Fire, Tornado, ‘Automobile and Inlané 

ine Losses 





KANSAS 
THE WARREN ADJ : accra 
BUREA 


Ani : FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN. Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES. ADJUSTED 
HUTCHINSON - - KANSAS 


MICHIGAN 
FREDK:K. M. CHAWPLIN 
er Lewy oF hg pulsing 


ADJUSTER OF FIRE LOSSES 











W. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N.D. 
PROMPT SERVICE 
20 YEARS EXPERIENCE 





JHIO—MICHIGAN—INDIANA 








Philadelphia Wakes Up 


PHILADELPHIA, PA., November 23.— 
After months of protest from insurance 
companies and owners of automobiles and 
learning that insurance interests have un- 
der consideration the forming of a de- 
tective and protective service in Phila- 
delphia, the department of publie safety 
announced the establishing of an automo- 
bile division of the bureau of poliee, the 
members of which will have complete 
charge of the complaints received of lost 
and stolen automobiles. It will devote its 
entire time to locating stolen and lest 
automobiles and the apprehension ef 
thieves, 


Over 6,000 automobiles have been stolen 
in Chicago since g 1, 1917, aecording to 
Sergeant James P. Cone, eommanding the 
automobile squad of the deteetive bureau. 


CHAS. E. CURTIS 
1202-3 eax < Jatt Be Bank Bidg., 
FIRE AND AUTOMOBILE LOSSES 


WESTERN FIELD 


INSURANCE ADJUSTMENT CoO. 
Crossan G. W. Shirley H. G. Fowler 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 











National Automobile Insurance 


Compan 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 


Agency applications now being received. 














for. 


Of this number 871 are still unaecounted 


Rees Wilkinson, and General Manager 
Wilkins Bkig, LINCOLD, NEBRASKA 




















THE NATIONAL UNDERWRITER 











MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


ASSETS - SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 | 
January 1, 1916......... 1,020,369.41 211,057.76 
January 1, 1917,........ 1,178,606.00 212,243.00 








Assets $1,116,968 


THE FARMERS’ FIRE INSURANCE CO. 


W. H. MILLER, President 














November ‘29, 1917 






THOMAS L. FARQUHAR, Sec'y. JAMES G. MACONACHY, Agency Supt _ 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


Assets oie. mite Ue 6. ap) jh, @ $2,270,250.98 

Capital 3 - 500,000.00 

Surplus to Policyholders - - - <- = = 906,788.03 
P WESTERN STATE AGENTS ; 

W. E. COLLINS, Michigan and Ohio Union Trust Building, Detroit 

W. J. WENDT, Illinois. Indiana th Wisconsin, 2021 Insurance Exchange, 


Responsible Agencies 
Solicited 











ORGANIZED 1853 


LOSSES PAID $11,400,000 


Surplus $514,026 


OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 





ROYAL EXCHANGE ASSURANCE 


92 William Street, New York 


INCORPORATED 1720 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 





a me a es 


Fire Insurance Company, of Davenport, la. 


business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 


of 


CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 








GEO. A. MOWRY W. A. GORDON by WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 











GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 


GEO. R. DAVIES, Manager 


PITTSBURG UNDERWRITERS 


ealth Bi Pit 
gninenwe: — Commonw dg., Pittsburg, Pa. 


Allemannia Fire Insurance = Humboldt Fire re Insurance Co. 

National-Ben Franklin a Tew! Fire Insurance Co. 
Combined Capital, $1,70,00 SIBG Surplus to Polieyholders, $3,720 
H. Westmeyer, told oe ent for Indiana and 

Eliel & Loe’ acne t for ines 
New Agents Solicited. iit Gener Madison, Wis., General Agents for Wisconsin 














The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, es 
ASSETS - - is 


pea $1,643,174.45 
faeiley SURPLUS TO POLICYHOLDERS - - - 


1,235,860.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 


A Reliable, Progressive Agency Company Representatives solicited 








Herbert Buxton General Insurance 


92 William St., New York 


Fxcess Insurance placed in all parts a the United 


States and Canada 














The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
Assets. . . eine 
Surplus to iieyhbibeers 325,530.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 





Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 





London & Lancashire’ The CONCORDIA FIRE 





FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capital - - $ 600,000.00 
Reinsurance Reserve =  1,312,818.13 
Reserve for all other Liabilities 111,534.54 

















Surplus to Policyholders 1,015,168.55 
ac kG pga Total Assets - - - 2,587,558.08 
89S. LaSalle St. Chicago, Illinois 
Writing 
nea | +n Tornado 
| Sprinkler Leakage 


SAM B. STOY, Manager 
San Francisco 


‘Rents 


Use and Occupancy 





Detroit National Fire Jusurance Co. 
PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
~~ Join the forces of a live, active, growing, strongly backed western company, a 

sive, yet operating along sound lines. Licensed in New York, New Jersey, 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania. viceine, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 














$421,944.00 ‘|, 


Ree Flerchants National 
< WW 


Fire Jusurance Co. 
CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


by » a 


idl! fh wh Ne nil i ) 


iD 














IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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CONSIDER PUBLICITY 
CAMPAIGN IMPERATIVE 





New York Agents Call on Com- 
panies to Take Action 
Without Delay 





RESOLUTIONS ADOPTED 





Many Good Reasons Are Presented for 
Cooperative Advertising at This 
Particular Time 





NEW YORK, Nov. 27.—What war 


means to life insurance was well demon- 
’ it 


strated at this evening’s “war meeting” 
of the Life Underwriters Association 
of New York, held at the Arkwright 
Club. About 300 were present and in 
the matter of attendance, excellence of 
addresses, features and enthusiasm, it 
proved to,be one of the best meetings 
in a long while. Three moving picture 
films of American soldiers and sailors 
in training were shown through the 
kindness of the mayor’s committee on 
national defense. 

The opportunities and duty of life 
insurance agents and the necessity for 
thrift were emphasized. President Wil- 
liam F. Atkinson presided. He an- 
nounced special features for the Decem- 
ber meeting. Preparations are under 
way for a superior program and a low- 
priced dinner at the annual meeting in 
February. 

It was announced that New York 
City life agents sold nearly $3,500,000 
of the second Liberty Loan, and the 
work was praised in a letter from Guy 

(CONTINUED ON PAGE 11) 








We are continually making opportunities for our 
men in the development of new territory—It is our 
Plan to develop gradually and compactly, and not to 
spread out spasmodically. In the development of our 
territory we give our own men the advantage of the 
opportunities created, thereby treating them fairly 
and at the same time strengthening our agency organi- 
zation. Co-operation for greater efficiency is our 
watchword. One big happy family of successful 
agents—Each one doing a generous day’s work. 


Contracts are made direct with the Company 
whereby you can build for a lifetime. Build and co- 
operate as one of a big successful family, 


GOOD CONTRACTS TO LIVE, CLEAN AGENTS 


A FARM MORTGAGE BEHIND EVERY POLICY 
INSURANCE 


PEORIA:LIF 


PEORIA. 


| (PIED 








COMPANY 
ILLINOIS 








Chicago Agent 
Wanted 


The Michigan Mutual Life 
Insurance Company is seeking 
a hustling agent in Chicago who 
can produce business and get 
results. A man with indus- 
trious habits who can bring in 

“the bacon can secure a good 
contract. 

The company will establish 
general agencies out in Illinois. 
The Michigan Mutual has the 
goods to sell. 


Address 


J. J. MOONEY 


Superintendent of Agents 
Michigan Mutual Life Insurance 
Company, Detroit, Mich. 











Putting the 


Sure in 
Insurance 





| Fags POLICY issued by the International Life 

contains a certificate with the seal of the state 
of Missouri and the signature of the Missouri super- 
intendent of insurance, assuring the policyholder that 
his entire reserve is deposited with the state. This 
deposit puts the sure absolutely into every Interna- 
tional Life policy. 


This certificate makes International Life Policy 
sales easier. 


This certificate makes International Life Policies 
persist. : 


General Agents wanted in Indiana, Tennessee, 
Michigan and Pennsylvania. 


International Life Insurance Company 
ST. LOUIS, MO. 


MASSEY WILSON 


L. BABLER 
President 


J. 
Vice-President and General M of A 








LIFE INSURANCE SECTION 


BLUE SKY MEASURE 


AFFECTS PROMOTIONS 





New Illinois Act Will Apply to 


Companies in Process of 


Organization 





NEEDED IN THE STATE 





Provisions of the Law are Given— 
Concerns Must Be Licensed Be- 
fore Operating 





SPRINGFIELD, ILL. Nov. 28— 
Much interest is now being manifested 
in the new Blue Sky law passed at the 
last session of the legislature. The law 
is a very long one and needs much 
study to determine just what it means, 
and to whom it applies. 

The secretary of state is the official 
charged with its enforcement, and it 
is understood that the attorney-general 
has been called on for advice so that it 
may be properly handled by his office. 
A general examination of the act, how- 
ever, discloses that it will not apply 
to insurance companies now organized 
and actually doing business when they 


increase their capital stock and. at- 
tempt to sell such increase. 


Will Apply to Promotions 


It is apparent that it will apply to in- 
surance companies in process of organ- 
ization, as under the law no department 
has any supervision over the sale of 
stock in companies being organized and 
promoted. Many attempts have been 

(CONTINUED ON PAGE 14) 








“‘The Forest 
City Life”’ 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
-in development of the 


field. 


Address the Home Office 
Rockford 


Illinois 
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METHODS USED TO 
STIMULATE AGENTS 


Many Plans Devised to Create and 
Maintain Interest Among the 
Life Salesmen 








WEEKLY MEETING VALUES 





Agency Leaders Find the Problem of 
Galvanizing the Rate Book Men 
Is Difficult 





Agency managers and general agents 
have as their chief problem the stimu- 
lating of agents. Some life company 
officials have said that the greatest 
problem in conducting a successful life 
company or general agency is the se- 
curing of agents. However, after the 
agents have been contracted, the gen- 
eral agent’s all absorbing task becomes 
one of keeping the new men full of 
ginger and enthusiasm and up and com- 
ing all the time. 

General agents have used various 
kinds of schemes to keep the men on 
the firing line enthused and energetic. 
Prize contests and bonuses, special 
months in honor of some leading home 
office official have been and are used 
today by many. Others feel that a 
great deal of enthusiasm and help for 


the agent is found in the conventions 
of the $100,000 clubs. 


Issue Company Papers 


Almost every company and some 
agencies issue a house organ containing 
material designed to be of assistance to 
the man on the firing line. Every gen- 
eral agent has tried almost any plan 
for stimulating agents that appeared 
promising. Agency managers, with 
few exceptions, seem to agree that the 
one thing above all others that fur- 
nishes the agent with the most prac- 
tical help and gets the best results is 
the weekly agency meeting. 

In the first place, at a meeting of this 
character, the agents who have done 
the most business during the past week 
are asked to get up and tell how they 
did it. In introducing them the gen- 
eral agent or manager usually tells the 
amount of business that they have writ- 
ten during the week. Thus, in a way, 
one man is pitted against another, and 
the agent who has not been producing 
a very heavy volume of business gets 
the idea that “if Smith can do it, why 
can’t I?” 

Cash for Good Ideas 


An agency meeting conducted by a 
resourceful leader can become a mine of 
ideas for the men in the agency. For 
instance, in the Chicago agency of the 
Illinois Life, in charge of Stuart B. Ed- 
monson, each week he offers a cash 
prize for the best idea submitted at the 
meeting. A committee is appointed and 
selects from the various talks given the 
one containing the best idea. In this 
way, the agent who has written a good 
volume of business, but is inclined to 
be reticent or modest, will give his 
views and canvassing arguments in or- 
der to win the prize. 

At the agency meeting, questions 
about new events and changes in the 
busitiess are submitted and discussed. 
Thus where the proper sort of a weekly 
meeting is held, there is no occasion for 





the life insurance agent to go unin- 
formed about the business, 


Should Be in Personal Touch 


In the larger general agencies it is 
practically an impossibility for the general 
agent to give generously of his time to 
each man in the agency. However, it 
is important that the general agent be 
in close touch with the affairs of his 
men, take a personal interest in every- 
thing they do and every way make it 
evident to the agent that he is person- 
ally interested in the welfare and suc- 
cess of each man in the office. The 
live general agent can do much oi this 
work at a general meeting each week. 
For instance, from the man whom he 
has not had time to see during the 
week, the manager can request a short 
talk, asking him if there is anything 
that he wants to take up, and in every 
way making it plain that the agency 
meeting is an open forum. 


Effect of Association 


It is not to be denied that prize con- 
tests, special months and the like, are 
often times valuable in securing busi- 
ness, in what might otherwise be a dull 
period. The effect of all of these, how- 
ever, is temporary. Without the weekly 
get together meeting, the general 
agency employing a large number of 
agents would become a more or less 
disorganized affair. The very associa- 
tion of the men at the meeting, the ex- 
change of ideas, the discovery that the 
other fellow is getting a good volume 
of business, all do much for the fellow 
that is somewhat discouraged. 





Higher Average on 
Old Policyholders 








In the service to policyholders cam- 
paign of the agents of the Equitable 
Life of Iowa, it is a notable fact that 
the average size of policy written on old 
policyholders of the company is almost 
$1,000 higher than the general average 
of all other policies carried by the com- 
pany and written now on new policy- 
holders. This is proof of the conten- 
tion of the management of the company 
that a most fertile field is to be found 
among those who have already experi- 
enced the benefits of carrying a policy. 
The monthly average of new business 
written .on old policyholders, as com- 
pared with the total monthly produc- 
tion of the company is approximately 
20 percent, and it is a field which very 
few of the company’s agents are over- 
looking. 


Asks Unusual Endorsement 


A request for a peculiar endorsement 
for installment settlements of a policy 
has just been received by the North- 
western Mutual. A policyholder asks 
the company to deduct $225 from the 
amount of his insurance at death. He 
requests that the sum be devoted to the 
purchase of a granite or Italian marble 
tombstone, to cost not more than $75, 
and that the remaining $150 be invested 
for the perpetual care of the monument 
and his cemetery lot. A sketch of the 
tombstone which the policyholder 
wishes to have placed on his grave is 
attached to the endorsement. 


St. Clair & Golden, Pittsburgh general 
agents of the Equitable Life of Iowa, took 
the lead in production for the current year 
by good work in October, and now lead 
the F. Crawford general agency at 
Chicago by a slight margin. The_ race 
has been a close one all year and the 
result is still in doubt. The aig ng xe 
of the Pittsburgh general agency for the 
first ten months of 1917 is $1,455,777. 











FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
gt insurance subjects. We make 
for mortgage loans, also death claim reports and claim investigations 
OUR FACILITIES = Sey chee oo mal INDIANA 
WM. H. FLANDERS, Mgr. Central Offi 





reports on insurance applicants 





ice INDIANAPOLIS, IND. 








A PEEP INTO OUR PRIVATE FILES 





AN OFFICIAL OF THE U. S. GOVERNMENT AT 
WASHINGTON SAYS: 


“T have your letter of October 1st with the bulletin which 
you are mailing to your policyholders and thank you for it. 
This work is the kind that is going to make the 
Second Liberty Loan of 1917 an overwhelming suc- 
cess.” 


A POLICYHOLDER SAYS: 


“The service which you perform for your policy- 
holders is without a doubt unequaled by any of your 
competitors. This Health Service beats anything 
I have ever seen. ‘May your tribe increase.’”’ 


AN AGENT SAYS: 


“If a man doesn’t make good with The Germania 
Life Insurance Company it is his own fault.” 


Since these are but samples of many letters received regularly by 
“The Company of Modern Insurance Service,’”’ THE GERMANIA 
LIFE INSURANCE CQMPANY, established 1860 under the laws of 
the State of New York, it should be worth something to YOU to ask 
T. Louis Hansen, Superintendent of Agencies, 50 Union Square, New York 
City, to tell YOU more about the SERVICE which this Company is render- 
ing ITS COUNTRY, ITS POLICYHOLDERS AND ITS FIELDMEN. 











44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 











Agents Contemplating Writing 
Life Insurance 
should 


Join our RAPIDLY GROWING 
Agency Force 





Equipment we furnish you includes: 
LOW NET COST 
LARGE ANNUAL DIVIDENDS 
ATTRACTIVE POLICIES TO SELL 











—GOLDEN ANNIVERSARY YEAR— 
1867—EQUITABLE LIFE OF IOWA—1917 


H. S. Nollen, Vice-President. 
H. E. Aldrich, Supt. of Agents. 


J. C. Cummins, President. 
B. F. Hadley, Secretary. 











Pioneer Life Insurance Co. 
of America KANSAS CITY, MO. 


Organized 1907 _ John W. Cooper, President 
EVERYTHING NEW BUT THE NAME 

















MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commence Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9, 000,¢ 000. oe Paid in Benefits 
Agents Wanted. Liberal Terms. Exci ‘etritory. For Agency or Membership, Address 

NELSON O. TIFFANY, Fr President sand Manager, nei — 

MASONIC TEMPLE, BUFFALO, N. Y. 
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“THE ADVENTURES OF TWO AGENTS”: A Continuous Story. Chapter 14. Watch for next Chapter. 
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NICE DAY - GOT YOUR’ 











PoLticy ALL RIGHT 
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RESERVE LOAN LIFE. 


HELLO SMITA — LINE THAT 
Porrcy I 50LD you? BETTER 
TAKE ANOTHER THOUSAND, 


ADD 









































IT PAYS TO STOP AND VISIT WITH OLD POLICY HOLDERS. 


All Rights Reserved 








GENERAL AGENTS: If you are interested in our Business Building Methods, WRITE US. We have the policies that sell and territory open. 
WE ACCEPT LIBERTY BONDS IN PAYMENT FOR FIRST YEAR AND RENEWAL PREMIUMS 


Reserve Loan Life Insurance Co., 








INDIANAPOLIS 
INDIANA 









AGENCY TAX SUBJECT 


FEDERAL ACT IS INTERPRETED 





President Lawrence Priddy of the Na- 
tional Life Underwriters Associa- 
tion Gives Out Statement 





NEW YORK, Nov. 28—The follow- 
ing statement has just been given out 
by President Lawrence Priddy of the 


National Life Underwriters Associa- 
tion in reply to numerous inquiries 
from association members as to the ap- 
plication of the excess profits tax law 
to their business. Section 200 of the 
act provides that the terms “trade” and 
“business” include professions and oc- 
cupations. Section 201 provides for a 
graduated tax upon amount of net in- 
come in excess of certain deductions. 
Such deductions consist of a percent- 
age (not less than seven and not more 
than nine), if invested capital for the 
taxable year and, an arbitrary sum of 
$3,000 in the case of domestic corpora- 
tion, or $6,000 in case of a domestic 
partnership, or of individual. Section 
209 provides that in case of a trade or 
business having “no invested capital,” 
or not more than “nominal capital,” a 
tax of 8 percent of the net income of 
the trade or business in excess of $3,000 
in case of a domestic corporation or of 
$6,000 in case of a domestic partnership 
or of individual shall be imposed. 

_ “We have been asked to obtain a rul- 
ing regarding the tax to be paid by in- 
surance agents, but this does not appear 
to us to be necessary. We believe that 
it will be held as a matter of course that 
section 209 applies to all professions or 
occupations the income from which is 
‘derived from personal services. Agents, 
as a rule, have practically no ‘capital 
invested’ in their business. Even in the 
case of a corporation the share capital 
is ‘nominal’ compared with the value 
of business transacted. 

‘When Congress provided in section 
200 that the terms ‘trade’ and ‘busi- 
ness,’ it included professions and occu- 
pations, in order that the necessity of 
Incorporating section 209 in the law so 
that obvious injustice should not be 


done those engaged. in a profession or, 


occupation which required.‘no capital,’ 
or only a ‘nominal capital,’ for without 
section 209 such persons would have 

een subject to a graduated tax imposed 
by section 201, and would not have had 
the very important benefit of deduction 
allowed to those engaged in business re- 
ee employment of substantial capi- 














APPLICANTS’ HABITS DISCUSSED 


By Percy C. H. Papps, Actuary Mutual Benefit Life 














NE of the most difficult questions 

to pass upon in the acceptance 

of applications for insurance is 
the question of habits. A statement of 
some of the difficulties experienced at 
the home office may enable some of 
our agents, with the help of the med- 
ical examiners, to avoid delay and pos- 
sible rejection of cases which might 
otherwise be promptly accepted. 


We have an application, let us say, 
from Smith, who is a young man 
twenty-one years of age. The doctor 
has known him for ten years and the 
agent for perhaps longer. We are told 
in the application that he is a total 
abstainer and that he has never drunk 
to excess. The risk, so far as the ap- 
plication and medical examination are 
concerned, appears to be first class in 
every respect. Upon investigation we 
find that the young man has been in 
the habit of going out with the boys 
three or four times a year, probably at 
Christmas, Thanksgiving Day, and 
similar occasions, and has drunk intox- 
icating liquors to such an extent that 
he has been incapacitated for a day or 
a few hours on each occasion. The 
probability is that the agent knows of 
these relapses from the straight and 
narrow path but assumes that they are 
errors of youth and that the young 
man will not in the future offend in 
a similar manner. He therefore de- 
cides that he won’t mention the mat- 
ter in his report and it is quite possi- 
ble that the doctor takes a similar 
view. So far as the home office is con- 
cerned, we find that the statements 
made by the applicant in his answers 
to the doctor are not true, so far as 
our information goes. We are then 
forced to realize that if the applicant 
is untruthful in some particulars he 


may be equally so in others. Doubt is 
therefore immediately cast upon the 
whole application. - 


Of course if the applicant is still in- 
clined to get drunk on the occasions 
mentioned, we don’t want the risk. If 
his foolishness is over and done with 
and a sufficient time has elapsed to 
assure us that we are not taking much 
risk in accepting the case, we are far 
more likely to do so if the young man 
is truthful than if he attempts to de- 
ceive us by withholding the truth. 

It is probably true that many young 
men before they come to years of dis- 
cretion have, on one or two occasions, 
drunk to excess but have realized the 
dangers and given up the use of 
liquors. When this fact is fully estab- 
lished there is no reason why they 
should not obtain insurance. On the 
other hand, where we have an appli- 
cant forty years old who gets drunk 
several times a year, it is safe to con- 
clude that he is not likely to give up 
the habit. It is far more likely to grow 
upon him, with the result that his 
health will be completely undermined 
by the time he is fifty-five years old, 
if he is not taken off before by pneu- 
monia or some other acute disease in 
which bad habits tell against recovery. 


From the above it will be seen that 
a young farmer twenty-five years of 
age who a few years before went on an 
occasional. spree when coming to the 
country town, but who has married and 
settled down, is a very different risk 
from the farmer of forty who at that 
age has not sense enough to keep 
sober when paying his periodical visits 
to the nearest town. The company 
should not be put to the expense of a 
medical examination in the latter case. 








capital, its headquarters being in Chi- 
cago, William Navigato is attorney. 

THe Refuge Life has capital of $100,- 
000, its charter having been taken out 
Jan. 23, of this year, Thomas Corinelly, 
an attorney, 127 North Dearborn street, | 
representing it. 

The Superior Life is being organized 
with $100,000 capital in the First Na- 
tional Bank building, Chicago, L. O. V. 
Everhard being president. 


attorney being Charles G. Hendricks, 
1047 Conway building. 


Capt. Harvey White, formerly special 


agent of the Phoenix Mutual, at Louis- 
‘ville, Ky., now in the Engineers Corps of 
the National Army, haS decided to remain 
in military service rather than serve as 
treasurer of the city of Louisville, to 
which office he was elected at the recent 
election. 


Robert Edwin Pugh, representing the 
Missouri State Life at Litle Rock, Ark., 





The Sincerity Life of Chicago is be- 








ing promoted with $100,000 capital, the 





died last week after an illness of two 


PAY ALREADY ALLOTTED 


NOTHING LEFT FOR INSURANCE 








Liberal Purchase of Liberty Bonds 
Precludes Much Government Cov- 
erage by Enlisted Men 





LOUISVILLE, KY., Nov. 27—George 
S. Mason, special representative of the 
United States Treasury department, 
who reached Louisville Nov. 23 in con- 
nection with his tour of the National 
Army training camps in the interest of 
encouraging the soldiers to take insur- 
ance, finds the boys pretty well loaded 
up with Liberty bonds. The same con- 
dition has existed at every other camp 
he has visited, and so Mr. Mason wired 
Washington, urging that all allotments 
of soldiers’ pay for Liberty bond pur- 
chases be wiped out, so that the men 
might have money to buy insurance, 
He made an announcement to this ef- 
fect in an address to the men at Camp 
Zachary Taylor, Louisville. 

Every effort is being made to prevail 
on the men, officers and enlisted men 
alike, to take out a $10,000 policy. Num- 
bers propose waiting until after expira- 
tion of the insurance of $4,500 placed by 
the government to cover up to Febru- 
ary, but Mr. Mason is advising that 
they do not wait. 


Men Are Interested 


The men in every organization ap- 
pear to be greatly interested in the 
insurance proposition, but many cannot 
take the maximum for the reason that 
allotments of their pay to dependents 
or for Liberty bonds leave them no 
margin. Hundreds of the men have al- 
lotted as much as $20 a month to buy 
Liberty bonds. Should those who also 
have dependents take out insurance, 
they would have nothing coming on 
paydays. At the Louisville camp the 
soldiers’ purchases of bonds amounted 
to $1,750,000. Some efforts have been 
made to get local banks to take them 
over, but without success. 

A war risk bureau has been estab- 
lished at the Louisville camp, in charge 
of Capt. Curd Daniel, division exchange 
officer. To date, about $5,000,000 ‘of in- 
surance has been taken. It is estimated 
that the men at this camp will purchase 
about $150,000,000, every officer to take 
the maximum and the enlisted men to 
average about $5,000 each. 


This is a big year for the Kansas City 
Life. It paid for over $5,000,000 of new 
business in October and will pay for $50,- 
000,000 in 1917 t will close the year 





with about $125,000,000 in force. 
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WORTH KNOWING : 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


UNITED LIFE "AND ACCIDENT INSURANCE CO., 


ANSWER: 
tees that in case of death from 95,000, tho tase of the Polley, wit be paid. 
will be 
cere ana in in case of death from any ACCIDENT, $10) $10,000, or DOUBLE the face Policy paid. 


will be id. 
v4 as —. of accidental injury, the Co 
emni nity ‘will be at the rate of 416° PHN WWMM throughout 


Home Office, United Life Building 
Concord, New Hampshire 

















KAVANAGH MANAGES CERTIFICATE SALES 











NEW YORK, Nov. 26—High valua- 
tions set by the federal government 
upon the ability of life insurance men 
and their usefulness to the nation has 
again been illustrated in the appoint- 
ment of Fourth Vice-President J. G. 
Kavanagh of the Metropolitan Life as 
the head of the division of field opera- 
tions in connection with the marketing 
of the $2,000,000,000 of war savings cer- 
tificates that will be offered for sale by 
the Treasury Department Dec. 1. THE 
NATIONAL UNDERWRITER is able to pre- 
sent here an outline of the great work 
that is being done by Mr. Kavanagh at 
the present time and that will be un- 
dertaken by him in the immediate fu- 
ture. 

This issuance of war savings certifi- 
cates has been pronounced one of. the 
greatest stimulators of thrift ever pre- 
sented to the American public. Frank 
A. Vanderlip, one of the best known 
financial authorities in the country, has 
been drafted by the government and at- 
tached to the Treasury Department, with 
the placing of these certificates his most 
urgent work. 

Three Selling Divisions 


The selling of the certificates is di- 
vided into three divisions, and a prom- 
inent man has been selected for the 
head of each. The division of field op- 
erations has been placed in the hands 
of Mr. Kavanagh? His activity will be 
that of the actual organizing head of 
the movement, and it will devolve upon 
him to work out a skeleton plan for the 
placing of this enormous issue. He is 
dividing the country into from twenty 
to thirty * ‘territories,’ under the super- 
vision of the ablest men available, and 
among them are ex-governors, bankers, 
and eminent professional lights. These 

“territories,” in turn, are subdivided into 
districts according to population, and 
capable supervising heads are being 
found for these districts whose work 
it will be to organize towns and cities 
in their field. 

Arrangements are being made where- 
by the stamps will be first placed on 
sale at postoffices, and then at cigar 
stores, drug stores, schools, etc. The 
work of the women’s clubs ‘and organ- 
izations is to be in the hands of Mrs. 
Elizabeth Bass. 


Started as an Agent 


“Mr. Kavanagh will probably spend 
most of his time at Washington for the 
next six months. He has rented a house 
there. He began his work about the 
middle of October and has accom- 
plished an important part of it to date. 
His experience as an organizer with 
the Metropolitan Life is what recom- 
mended him to the favorable attention 
of Mr. Vanderlip. Mr. Kavanagh is one 
of the two Metropolitan agents that 
have ‘attained to a vice-presidential 
office, the other being Frederick F. 


Frederick A.Brown 
Insurance Law 
10 So. La Salle st. Chicago 











Taylor. He is a Candaian, born at 
Newmarket, Ont. 

He received his vice-presidental ap- 
pointment Jan. 23 of the present year, 
and has been in special charge of group 
insurance, besides assisting Third Vice- 
President Ayres in the ordinary depart- 
ment. No better known superintendent 
of agencies can be found in the life 
insurance ranks, Mr. Kavanagh’s duties 
having carried him into every section 
of the country during the last fifteen 
years. His first connection with the 
Metropolitan was as a local agent in 
Toronto, in 1897. His rise was rapid. 
During his management of the great 
northern territory, which includes all of 
Canada east of the Rockies and all of 
the state of New York, except Greater 
New York and the vicinity, his field 
made a better man for man record than 
any in the United States. . 


Of Interest to All Agents 


Life insurance agents of all compa- 
nies are profoundly interested in the 
work Mr. Kavanagh is doing, because 
they are very likely to be engaged them- 
selves in placing the war savings cer- 
tificates before long. Should the gov- 
ernment find it can spare them from 
advisory work in camps and canton- 
ments, they will be invited to dedicate 
themselves to this particular service. 

It may be of interest to mention here 
that the war savings certificates are to 
be issued in denominations as low as 
$5. The plan is to issue them at $4.12, 
the price to increase thereafter by 1 
cent a month, to be redeemed at ma- 
turity, Jan. 1, 1923, at $5. A stamp sys- 
tem is to be used in placing them. 
These stamps are to be sold in amounts 
as low as 25 cents. One of the condi- 
tions of placing these certificates is 
that $1,000 is the limit for any person 
to hold at any one time. 





News About Companies 











Guarantee Fund Life, Omaha—The Dis- 
trict of Columbia department has made 
its report of examination as of June 30. 
The etre as given in the report are 
assets $2,166,684, and surplus, $1,989,779. 
The neneet cae that its mortality ex- 
perience has been low due to the careful 
selection of members. It is also stated 
that the expenses have been kept low. It 
operates under the assessment laws of 
Nebraska. % 

Equitable, helen Otiw. business ee 
‘for October is reported as $2,346,4 a 
gain of $24, _ over the same mains i ‘Tort 
‘year. This is maintaining the average of 
$30, 000,000 for 1917, inasmuch as it brings 
the total for the first ten months to $27,- 
715,858. With two more months to count, 
the’ present year will bring about the 
greatest production result ever experi- 
enced by the Equitable and a rapid stride 
will be taken in 1917 towards the mark 
of $150,000,000 insurance in force. 


Farmers & eeainsi Mutual Life, To- 
Kans.—The. company. commenced 
usiness in August, 1916, and now has 
over 5,000 policies in force. It has re- 
cently started an industrial department. 
H. W. Lockard is president and organizer 
of the company. He was for many years 
in charge of several states in the south- 
west for one of the well known com- 
panies. He knows conditions in Kansas 
well and few men have a wider acquaint- 
ance among casualty men than he has. 
The company confines its business to 
white people. Its system of paying its 


agents is unique. 


The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 

of a progressive company that will give you a con- 

tract in either of two states where less than 12% 

i. the Insurable population are insured in a legal 
serve company? Let us tell you more. 





e 


$6, 000-$12, 000 Policy—$12.00 a Year 


$25.00 Weekly Indemnity as Long as Totally Disabled 


Membership, 55,000 Claims Paid, $1,000,000.00 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1916 made over $6,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 


First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non-Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 


























BAY CITY of America MICHIGAN 
FRANCIS F. McGINNIS 
President a Gen’l Counsel WILLARD E. KING 


Vice-Pres. and Mgr. Agencies 
F. A. BENSON, Secretary and Superintendent of Agents 











RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
FOLICYHOLDERS, 


INVESTED ACCORDING TO LAW IN 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 


GUARANTEE 








ASSOCIATION 


OMAHA, NEBRASKA 


LIBERAL CONTRACTS FOR RELIABLE 
IN 22 STATES 


AGENTS 
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SHOULD GIVE MORE 
STUDY TO BUSINESS 


Carefully Worked Out Approach 
Would Obtain Larger Per- 
centage of Interviews 


MUST SECURE ATTENTION 


Proper Explanation of What Insurance 
Is Would Put Many Procrasti- 
nators on Policyholders’ List 


BY ARTHUR O. MAIN 
Manager of Agents, Toledo Travelers 


One of the things in connection with 
the insurance business which has occa- 
sioned me considerable thought and 
speculation, not to say wonderment, is 
the fact that the average man is prone 
to put off taking protection for himself 
and his family until late in life, when 
ofttimes he cannot even obtain it. 
Back in the beginning of my career in 
this great work this was one of the 
things which caused me to wonder, and 
upon which I spent considerable time 
in an effort to figure out. 

In recent years, however, I have also 
noticed an inclination upon the part of 
the average man to procrastinate in the 
matter of becoming identified with 
some religious body of his faith. So 
here are the two most important things 
of his life which we find him procrasti- 
nating in. 

Recently I have ceased to ask mys :If 
why a man will procrastinate in these 
all-important matters and have reached 
the conclusion that it is all due to the 
manner in which churches attempt to 
interest people which causes so many 
to remain outside of the church. Then 
I also came to the conclusion that the 
main reason why many people do not 
carry any form of insurance protection 
is due to the fact that insurance com- 
panies do not use the proper method 
of approach. 


Too Much Lost Motion 


I had my early training with an old 
eastern company, and was taught the 
house to house canvass theory, and 
worked along that line for a long time, 
and found that, while business can be 
secured in this manner, it is a slow 
process and one in which there is about 
90 percent “lost motion.” In later 
years I have become imbued with the 
idea that the “lost motion” percentage 
can be reduced to a minimum if the 
insurance solicitor will go about his 
work in a manner which is calculated 
to secure the prospect’s favorable at- 
tention, first. 

The insurance man starts on his day’s 
duties and as a rule greets his first 
Prospect with, “Mr. Smith, I represent 
the Life Insurance Company 
and would like to interest you in some 
more insurance. How much insurance 
do you carry?” This, I believe to be 
the manner in which the average so- 
licitor approaches a man in an effort 
to obtain an interview. Nothing could 
be said by the solicitor which would 
More readily antagonize the man whom 
he desires to interview than this. He 
has put the prospect at arm’s length, so 
to speak, and in nine cases out of ten 


_ to even secure a favorable inter- 
iew. 





Must Get Attention 


P It was a knowledge of this fact which 
Tst caused me to begin thinking of new 
methods of approaching and presenting , 
My proposition in a way which would 
Secure and hold the attention of the 
man I wished to put my proposition 

before. 
Another thing which occasioned me 
considerable serious thought was a case 





where I interviewed a man on Friday 





and failed to interest him, and in which 
case the man was killed less than one 
week later. I was young in the busi- 
ness then and was living in Bloomfield, 
Ind. After this man was killed, his 
wife took in washing in order to sup- 
port herself and four-year-old son. I 
never passed that woman on the street 
that I did not feel a sense of responsi- 
bility for the condition in which she 
had been left. Had I presented my 
proposition in a different manner to 
her husband, I could, no doubt, have in- 
terested him. From that time on I 
began thinking of a different plan for 
approaching and interesting people in 
my proposition. 


Some Interview Getters 


Some of the interview getters which 
I have used to great advantage and have 
been instrumental in causing others to 
use, follow: 

“Mr. Smith, I represent an institu- 
tion which is backed by the state and 
which issues a thrift proposition, which 
from the standpoint of safety is equiv- 
alent to a government bond. It will 
earn you dividends and protect you in 
your business career and stand by your 
family in the event you should be taken 
away from them unexpectedly before 
you mature plans which you have in 
mind for your future welfare. I have 
said enough to interest and I say no 
more about the insurance feature of my 
proposition until I have quoted him 
figures and shown my proposition to 
him from an investment standpoint. I 
write endowment business exclusively. 

Another method is to say to a man, 
“I represent an institution which is 
backed by the state and which will 
give you $1,000 if you pay about 4% 
percent interest on it each year for 
twenty years.” 


Dividend Earning Estate 


Still another plan is to say, “I know 
where there is a $1,000 estate which can 
be purchased for about $900, in pay- 
ments of about $45 each year. The 
estate has been earning dividends and 
every indication is that it will do bet- 
ter in the future. It will never de- 
crease in value.” 

Another method of approach, where 
the man is paying for his home, is to 
say, “I represent an institution which 
is under state supervision and which 
has a plan for taking care of the un- 
paid balance on your home. For in- 
stance, if you owe a balance of $2,000 
and will pay us 1 percent interest on 
that $2,000, we will give you a cer- 
tificate which reads that in the event 
of your death, we will deed the place to 
your wife.” 


Must Hold Attention 


All of these methods get attention 
and if followed up carefully you will be 
able to hold the attention of the man 
you are talking to and have his inter- 
est in your proposition before he wakes 
up to it having any connection with in- 
surance. Owing to the fact that our 
business is called the life insurance 
business, the average man feels that we 
only have for sale a proposition which 
he must die to beat. The minute you 
mention life insurance you have aroused 
all of the combative forces in him and 
have these to contend with in present- 
ing your proposition. So it is best to 
leave the insurance feature of the propo- 
sition you are presenting out, until you 
have secured his interest and had a 
good interview with him, and until after 
he has seen the advantages which will 
inure to himself. Then he is suscept- 
ible to the whole proposition and does 
not object to the insurance feature of 
the contract you have to offer. 


Must Study Business 
Thissis a great work in which we are 


engaged and one“ wherein our oppor- [ 


tunities to do our fellow men a lasting 
good are prattically unlimited. If every 
man with a rate book in his posses- 
sion would study this business to the 
point of making it a profession, he 
could assist very materially in the elim- 
ination of taxation for poorhouses and 
other benevolent institutions. Our fail- 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, uriting policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets...................... $ 2,220,534.72 
Insurance in Force...................- 21,329,698.00 

358,399.47 


. = New Continuous Monthly Income Policies _ : 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 




















THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS 








HE COMPANY writes 

both participating and 
non- participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct’ con- 
tracts with the Home Office. 
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Over $17,500,000 of Business in Force 
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ure to interest more people in adequate 
protection is due to our method of ap- 
proach and manner of presenting our 
proposition. 

We have a mission to perform. If 1 
go to a man and fail to interest him in 
taking protection for his family, duc 
to the fact that I have not given suffi- 
cient study to my manner of approach 
and presentation of the subject, and the 
man dies, leaving a destitute family, I 
am in a certain sense responsible. The 
widow must neglect her children in 
order to supply the necessities of life, 
the children are improperly nurtured 
and clothed, and thereby made suscept- 
ible to the ravages of disease, and as a 
consequence are brought up in an en- 
vironment which in all probability will 
contribute to a substandard physical 
and mental condition, which in turn 
makes for unfitness upon their part to 
fight the battles of this world. 

Build Up Community 

On the other hand, if I study my 
work and approach to the same man 
and he takes protection for his family 
and dies, the result is that the widow 





has money to properly educate, feed 
and clothe her children, with the result 
that they are not subjected to the hard- 
ships of the children where the father 
left no protection, and they have a fair 
chance to grow up and become a factor 
in the community in which they live. 

I say we have a mission to perform 
and one which it will pay us to give 
sincere thought to. Let us devise every 
means possible for approaching those 
with whom we come in contact in a 
way that will interest them and hold 
their attention until we have had an 
opportunity to explain the splendid ad- 
vantages which we can give them in a 
contract for the protection of them- 
selves and their families. An insurance 
man is a teacher and, in a sense, a 
thrift specialist, as he teaches thrift, the 
germ of success. 

Until an insurance man realizes the 
greatness and scope of the work in 
which he is engaged and gives it at- 
tention commensurate with its great- 
ness, he can scarcely hope to make a 
shining success in this highly honor- 
able and noble profession. 














SOLDIERS’ INSURANCE EXPLAINED 








In spite of many articles that have 
appeared on the subject of government 
insurance for soldiers and sailors, there 
are many insurance men, apparently, 
who have not a clear understanding of 
the accident and health indemnity fea- 
tures that the government now gives 
without charge and the life insurance 
that it gives at a nominal cost. The 
following questions and answers from 
a circular of the treasury department, 
based on questions asked by applicants, 
will serve to explain: 


The Insurance 


1. Q. Who can be insured? . 

A. Any man or woman of any age in the 
active military or naval service of the 
United States. 

2. Q. How much does this 
cost? . 

A. For each thousand dollars of insur- 
ance it costs from 65 cents a month at 
age 21 to $1.20 a month at age 51. A 
$10,000 policy for a person of 25 would 
cost $6.60 a month. , 

3. Q. Whom can I name as beneficiary? 

A. A wife, husband, child, grandchild, 
brother or sister, stepbrother or stepsister, 
adopted brother or adopted sister of your- 
self, as well as parent, grandparent, or 
stepparent either of yourself or your wife. 

4. Q. Am. I compelled to take the insur- 
ance? 

A. No; you do not have to take war in- 
surance. But the cost is low and the pro- 
tection great, both to yourself in case of 
total and permanent disability and to your 
family in case of your death. -° 

. Q. How do I take out the insurance? 

A. Application blanks and full instruc- 
.tions will be given you by your command- 
ing officer. 

6. Q. What kind of insurance is it? 

A. The insurance is yearly renewable 
term insurance with premiums payable 
monthly. Each month’s premium insures 
you just for that month, and the premi- 
ums become a little larger each year as 
you grow older on the anniversary of the 
policy. 

7. Q. Must I notify the War Risk Bureau 
each year to renew my policy? 

A. No; your policy goes on as long as 
your premiums are paid. 

8. Q. Does my insurance stop after the 
war? 

A. No. After the war you may keep 
up your insurance as term insurance for 
five years. Within these five years, how- 
ever, you must convert—that is, exchange 
—your insurance into any form of policy 
issued by the bureau, such as whole-life 
insurance, 20-payment life insurance, en- 
dowment insurance, ete. 

9. Q. May I convert part of my insur- 
vier or must I convert it all? 

- rou may convert any part of it in 
multiples of $500. The part you don’t 
convert by the end of five years after 
ag Pe 4 poe then expire. 

- Q. How much will m remi 
after it is converted? dag di ag 

A. Your premium will be a fixed pre- 
mium without expense charge, figured at 
your age when the conversion is made, 
according to the kind of insurance you 
select. This means that it will be cheaper 
than the now published rates of insur- 
ance companies, because the go6vernment 
will not charge you for running or over- 
ieee 

. a the insurance be paid onl: 
if I am killed in service or = the ting 
of duty? 

A. The insurance will be paid if you are 
totally and permanently disabled or die 

‘om any cause or at any time, so long as 
you keep up your policy. It makes~ no 


insurance 





difference whether you are then in the 
service or out of it. 

12. Q. Will the insurance be paid to me 
or to my beneficiary in one lump sum? 

A. No. The insurance is payable only in 
monthly installments of $5.75 for each 
$1,000 of insurance. This lasts for 20 
years and for as much longer as you live 
and are totally and permanently disabled. 

13. Q. If I carry this insurance for a 
number of years and give it up, will there 
be any cash surrender value? 

A. Not while the insurance is term in- 
surance. But if it is converted after the 
war into other forms, the War Risk Bu- 
reau may give you cash value for it. 

14. Q. Must I pass a physical examina- 
tion or be in good health in order to con- 
vert my insurance after the war? 

A. No; you may convert your insurance 
no matter whether you are in good health 
or not, 

Premiums 


1. Q. How are the premiums payable? 

A. They are payable monthly and will 
be deducted from your pay unless you 
wish to pay them in some other way. 

2. Q. Can payments be made except by 
the month? 

A. Yes; you can pay any number of 
months’ premiums at one time in advance. 

3. Q. Can anyone other than myself pay 
my premiums for me? 

. Yes; you may arrange to have any- 
one pay them for you. 

Applications by Others in Your Behalf 
1. Q. May anyone else apply for insur- 
ance for me? 

. Yes; anybody may apply in your 
name for insurance on your life. When 
you learn about it, you can do as you 
please. You can say you don’t want it, 
and if this happens before Feb. 12, 1918, 
you can then make your own application 
just as you want it. If it is after Feb. 





Central States Life Insurance Company 


St. Louis, Missouri 


oe 





Insurance in Force 


$28,500,000.00 








JAMES A. McVOY, Vice President and General Manager 

















Old Colony Life Insurance Company 


OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 







































































NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 


RATES PER $1,000 
Age 30........ $13.00 Age 35........ $14.50 
Age 40........ $16.00 Age 45........ $17.50 


Agency Openings in Many 
Desirable Localities 

















Investment Service 


For Insurance Companies 


Experience in facing and solving the 
investment problems cf Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 
105 South La Salle Street, Chicago 
New York - Philadelphia Boston - London 























Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


Indiana National Lite Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Agency Contracts Address C. D: RENICK, President 














FELIX BROEKER, Secretary and Manager 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


For territory and particulars address 


SALINA, KANSAS 
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12, 1918, and within a time to be fixed by 
the bureau, then you can still agree to 
the application, changing, however, the 
peneficiary if you want to do that, or cut- 
ting down the amount of insurance, or 
th. 

at) Q. How will I know that someone has 
applied? 

A. The application or a copy will be for- 
warded to you at once with a paper to 
be signed by you if you agree to it. 

3. Q. If should die before having 
agreed to the application within the time 
allowed by the Bureau of War Risk In- 
surance, will the insurance be paid? 

A. Yes; if you die after agreeing to the 
application, the insurance money will go 
to the person named in it if he or she is 
within the permitted class; but if you die 
before agreeing to it, then it will go to 
such persons within the permitted class 
as would get your money if you died with- 
out a will. 


Who Are My Beneficiaries? 


1. Q. Can I make my fiancee my bene- 
ficiary? 

A. No; but you don’t need to name any 
beneficiary. It would then go to such of 
the persons named in answer .3, first sec- 
tion, as would get your personal property 
if you died without a will. you marry 
you can then name as your beneficiary 
your wife or children or both. 

2. Q. Could I make my estate beneficiary 
and then leave my insurance by will to 
my fiancee? 

A. No; only persons named in answer 3, 
first section, can get the benefits of this 
government insurance. 

3. Q. Must I name only one beneficiary? 

A. No; you may name any number of 
beneficiaries. They may either share the 
money or the one may get the money after 
the other’s death, just as you direct. 

4, I name my wife as beneficiary, 
in what form should the name be written? 

A. Example: Mary Jane Jones. Not as 
Mrs. John Jones. This is important. 
When you name a married woman be sure 
to give her first name, and if it is some 
one other than your wife, then give the 
husband’s name too. 

5. Q. If I have no dependents, why 
should I take out this insurance? 

A. Because if you are totally and per- 
manently disabled you will have an inde- 
pendent income for life. Also, because if 
your health becomes impaired you will be 
unable to get ordinary insurance at an 
economical rate, if at all. You may want 
to marry later and then you will surely 
want insurance and may not be able to 
get any. 


Insurance That the Government Gives You 


1. Q. Does the government give me a 
certain amount of insurance free? 

Yes; in order to take care of those 
who may die or be disabled before they 
apply, the government gives limited in- 
surance until Feb. 12 8. This insur- 
ance has a total value of about $4,300. 
It will be paid to you in the amount of 
$25 monthly if you are permanently and 
totally disabled before Feb. 12, 1918. It 
will be paid to your wife, child, or wid- 
= mother if you are killed before that 
ime. 

2. Q. If I have no wife, child, or wid- 
owed mother, and am killed before Feb. 12, 
1918, would my father, or my mother who 
is not a widow, get it? 

A. No; no one but a wife, child, or wid- 
owed mother. 

3. Q. Suppose I apply for less than $4,- 
ae $2,000—of insurance, what hap- 
Pens? 

A. If you apply for $2,000 of insurance 
and make your wife, child, or widowed 
mother your beneficiary, the government 
will not put this insurance in force until 
Feb. 12, because in the meantime you will 
have your free insurance. But, if you 
make anyone other than your wife, child, 
or widowed mother your beneficiary—say 
your father—then you must say whether 
you want to keep the free insurance un- 
til Feb. 12, or whether you want the new 
Insurance to go into effect at once. You 
can’t have both. If you keep the free in- 
surance until Feb. 12, and you get totally 
and permanently disabled, you would get 
the $25 monthly; but if you died, your 
father would get nothing. 

If you take the new insurance at once 
and become totally disabled, you would 
get only $11.50 a month, the same amount 
that you get if the injury happens after 
Feb. 12, but in this case if you die either 
before or after Feb. 12 your father would 
= get $11.50 a month instead of noth- 


. 4. Q. If I apply for $2,000 of insurance 
in favor of my sister (or anyone other 

han my wife, child, or widowed mother) 
and want it to go into force at once so 
that my sister will get it if I die, must 
I bay for it from now until Feb. 12, 1918? 


. Yes. 

5. Q. If I apply for $10,000 of insurance 
to begin at once, must I begin paying at 
once for the full $10,000, or may I pay for 
$5,700 until Feb. 12, 1918, getting the other 
$4,300 free until then? 

A. You must pay for the full amount 
at once. The free insurance ends the mo- 
ment your new insurance 


] egins. F 
“" Q. May I apply for $10,000 in addition 


having the free insurance? 


$100 No. You can never carry more than 
000 of government insurance. 


, W. H. Wilson has been appointed man- 
hee of eastern Arkansas for the Home 
ife of New York. 





SOUNDS SAVING SLOGAN 
LESSON IS GIVEN AMERICANS 


Need For Thrift is Pointed Out—Part 
of the Fund in Life Insurance 
Protection Plan 


The New York Life sounds the slo- 
gan of saving money these days and 
putting part of the savings into life 
insurance. It is excellent advice, espe- 
cially at this time, when the conserva- 
tion of resources and money power is 
so much needed. Great profits have 
been made in this country since the 
war began. Naturally these profits can- 
not be concentrated in a few hands. The 
money must be scattered all over the 
country. Many are participating in the 
extra business on account of the war. 
Not only is money needed at the pres- 
ent time for carrying on the work of 
the war and other great activities but 
it will be needed even to a greater 
extent in years to come when the re- 
construction period arrives, and when 
probably depression will set in., The 
New York Life has compiled statistics 
showing the number of people out of a 
thousand who had savings accounts in 
various nations. 


Figures Are Given 
The figures do not show up very well 
for the United States. Evidently we 


have not been a saving people. The 
figures carry a lesson which should be 


heeded ‘by all. They are: 
SONU nn eee beincecetceceec 554 
Denwark ...... Peat ne edeEne ea - 442 
PEE Ge chase wees stein bacaaey 415 
ES Se ei eben dices deceetecets 404 
PI we tuicacdecédmaccaweceenme 397 
New Zealand .........ccccccccare 360 
MEE dove ccaSdeweedecneecer>s 346 
pO ee eee er rere: ore 325 
GRIN a ora Ge acielves-aqe biecddeddans 317 
Pc cc cenee pecudeneceewwees 302 
PUN ov Sics Ceccvdasencvaaes 300 
NUNES wc cawceesneceesetetas 280 
WEEE Ge vddices dedicates deweanwee 270 
BEE eee wees Wa tere Joe ven een ues 220 
United States NE Se ew era oe 99 


Showing is a Poor One 


The New York Life says: 

“From the point of view of all the 
moral qualities implied by individual sav- 
ing, as well as the economic strength that 
rests upon it, this is a pretty poor show- 
ing for the United States. Outside of New 
England, the Atlantic Coast states, and 
the Northern Middle states, there has 
been very little saving by individuals 
through deposits in savings accounts. 
There was never less excuse for failure 
to save than at the present time. Since 
the war began and up to the time America 
actually entered it, the balance of trade 
put into this country an excess of $3,000,- 
900,000. Enormous profits on manufactured 
goods and on our agricultural products 
under war conditions literally filled this 
country with money. Notwithstanding 
the frequent assertion that much of these 
profits went into the hands of a few am- 
munition manufacturers, the fact is that 
the profits have been pretty broadly dis- 
seminated throughout the United States. 
The farmers and the cattle raisers all 
came in for their share. Moreover, the 
manufacture of every product has been 
so tied up with the necessity for com- 
ponent parts that whenever a large con- 
tract was given to one manufacturer, it 
meant the ordering of material for the 
fulfillment of that contract from a great 
many small manufacturers, and it still 
means this now that the government is 
in the business of war. 


Prepare for Slack Period 


“Today is the time for all of us in- 
dividually to prepare out of the material 
prosperity that is still here for the years 
which are sure to follow, when business 


, will slacken and incomes drop, and in 


some cases almost cease. History teaches 
us beyond any question that thousands of 
families break up and go down into pov- 
erty because nothing has been saved to 
carry them over a slack period. Now is 
the time to save and put part of the sav- 
ings in life insurance.” 


Lookiag Into Chicago Office 


F.C. Griswold, superintendent of 
agencies of the Connecticut Gerieral 
Life, has been in Chicago for some days, 
arranging for the continuance of the 
Chicago agency, as Dr. H. C. Castor, 
the manager, is now in military service, 
being located at Houston, Tex. It is 
planned to secure some one to be asso- 
ciated with Dr. Castor’s office, who can 
look after it while he is absent. 











The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 





Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America, 


The Daily Average Business During 1916 


701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 


























MANAGER WANTED 


FOR 


EASTERN NEBRASKA 


Good Commissions 
Splendid Renewals 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - . MINNESOTA 














The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


q Now organizing with $500,000 Capital to write Life and Accident Insurance. 


q Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 

















An Unusual Opportunity. Superintendency of an important field in the 
West is open with an old established Western lie insurance company, noted for 
its strength, conserva'ive management and unequaled dividends to policy helders. 
The salary which will be paid to an efficient man of integrity and proven ability 


will be attractive. Communications confidential. Address 9-V, care The 
National Underwriter. 








The traditional western push has made the 


Conservative Life Insurance Company 


— 
of America 
(Ordinary and Monthly Premium) 
famous from coast to coast 
Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 


Backed financially by some of Indiana’s foremost men of finance 
and commerce. Our agents are overflowing with prosperity. 
Highest forms of Actuary, Perfect, Ordinary and Monthly Pre- 
miums and Monthly Premiums and Monthly Income policies 
issued ‘to first class risks. Become a Safety First conservative 
man by applying to 


A. S. BURKART, Vice-Pres..and General Manager 
South Bend, Indiana 

















Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, IIl. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, Iowa 


PATHFINDER to 


Western Insurance Stability 


@j Earning over six per 
cent on its investments. 


q Low Rate of Mortal- 
ity. 
QLiberal Dividends. 


Policies that have a 
Selling Force. 


@j Agency Contracts 


that are Modern and 
Just. 


@Has dealt, with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 


Writes both Annual 


and Deferred Policies. 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


DES MOINES 
IOWA 


With Industrial Men 











PRUDENTIAL ON LOW ARREARS 





How a Well Collected Debit Makes the 
Industrial Agents Work 
More Effective 





Among the many subjects of inter- 
est to the industrial life agent, there is 
none more vital to his success than 
that or arrears. Regarding low arrears, 
the Prudential recently had the follow- 
ing to say in its weekly bulletin: 

“Low arrears are the means of mak- 
ing your work easier. Take, for in- 
stance, a debit with 40 percent arrears 
and it will require, say 20 back calls a 
week. With 20 percent arrears there 
may be 10 back calls, while 10 percent 
arrears may mean a few back calls. 
Just note how easy your task becomes 
then with the lapses almost eliminated, 
with nothing on your debit to worry 
about, and absolutely put foot-free— 
with the yearly collection percent well 
up to the standard. One of the very 
important things that low arrears ac- 
complish is the development of the 
agent’s character, personality and indi- 
vidualty: his effectiveness is increased, 
and he is given new ability to cope with 
greater things. With this comes the 
other thought—that it is up to me, no 
matter what I am doing, nor what line 
of work I am in, it is up to me. 

Other things may help, the superin- 
tendent and the assistant will lend their 
aid, but in the end, I myself have to 
plan and work out my own success. 
When this thought takes ‘hold of me 
success is mine. 


GIVE BROWN WARM WELCOME 





Prudential’s New Superintendent Was 
Greeted With Big Volume of Busi- 
ness on His Arrival 





A hearty welcome was given William 
D. Brown, the recently appointed su- 
perintendent of the Salt Lake City dis- 
trict of the Prudential, upon his arrival 
in his new field. The staff presented 
him with one of the largest industrial 
writings ever produced in that district. 

The Prudential announces the pro- 
motion of the following to assistancy 
honors: Roy F. Davis, San Francisco, 
1; Leon S. Cooper, Seattle, Wash., Wal- 
ter W. Raymond, San Francisco, 2, and 
George F. Coleman, Los Angeles, 3, all 
of whom had very creditable agency 
records in their respective districts. 

Agent P. W. Augenbaugh, of York, 
Pa., was appointed Nov. 6, 1916, and has 
been credited with an industrial in- 
crease every week. He has improved 
the condition of his debit along the 
lines of arrears and advances, and is 
doing fine work in ordinary, as well as 
industrial. 

W. A. Hoffman, of Wilmington, Del., 
and G. H. McCann, of Baltimore, have 
been promoted to assistant superintenden- 
cies in their respective districts. 


An agent at Lansford, Pa., John B. Mac- 


Michael, while being the Pottsville dis- 








The Columbian National Lite 
OF BOSTON 


ARTHURYE. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think @ minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies ios: 
(West of the Mississippi) (East of the Mississippi) 


Symes B 77 Franklin Street. 
DENVER, BOSTON, MASS. 
Supéiteniaenk of aati hielo 

juperintendent ccident encies 

P°7] Franklin St., BOSTON, MASS. 


The service of a high-grade Accident Department 
will also be offered, so that you will not have to 
broker your Accident business to avoid violating 



































trict leader last year, and so far this, in 
net ordinary issue, may find a strong com- 
petitor in Agent J. A. Huppert, of the 
Pottsville proper office, who added nearly 
$14,000 to his record ee October. 
On Nov. 5, David C. Jackson, whose 
agency work was in the Moittepuren 4, Pa., 
district, is promoted to an assistant super- 
intendency in the same field 
Just to demonstrate what can be done 
by aggressive and energetic methods, 
Agent Russell J. Swaney of the Monon- 
gahela assistancy, Washington, Pa., dis- 
trict, set out for something exceptional 
during 1917, and has succeeded in obtain- 
ing an average weekly net increase of 
over 40 cents, together with an average 
net ordinary issue of over $800 per week; 
and his percentage of arrears is 3 and the 
Fiso ag payments 354 on a debit of 
S. Hechter has been advanced to the 
position of assistant superintendent in 
Brooklyn 3. His promotion came after 
three and one-half years of good, consci- 
entious agency work in the district. 





J. J. Dougher’s Advice 


J. J. Dougher, assistant of the Pru- 
dential in Philadelphia No. 8, says that 
he endeavors to get acquainted with the 
various members of each family in 
whose home the collection is made. He 
tries to find out something about them, 
helps them in different ways, is better 
able to give advice and he puts them 
under obligations to him. He empha- 
sizes his talk by showing his own pol- 
icy, thus backing up the protection that 
he is advising them to purchase. 


Medical Directors Meet 


DES MOINES, IA., Nov. 27—The 
Association of Medical Directors of 
Iowa Life Companies met here last 
week. During the afternoon session pa- 
pers were read by Mr. Davis, actuary of 
the Equitable Life; Mr. Flannigan, ac- 
tuary of the Bankers Life, and Dr. 
Denny of the Central Life, followed by 
interesting discussion. Following a 
banquet a talk was given by Franklin 
B. Mead, actuary of the Lincoln Na- 
tional Life of Ft. Wayne, Ind. 

This is an association of medical di- 
rectors of Iowa legal reserve compa- 
nies, and aims to hold meetings semi- 


Cedar Rapids Life is president and Dr. 
M. L. Turner of the Western Life is 
secretary. The next meeting will be 
held in May. 


Decision on German Companies 


Under the decision of the Secretary 
of the Treasury dealing with German 
companies the life companies are al- 
lowed to continue their present con- 
tracts, but can take no new business. 
There are two companies doing a re- 
insurance business in this country, the 
Prussian Life, of which W. C. Scheide 
of Hartford is manager, and the Mer- 
cury Life of which M. W. Torrey of 
New York is manager. The fire, ma- 
rine and casualty companies of Ger- 
many and other alien countries must 
liquidate at once and dispose of their 
business. 


Resume Monthly Meetings 


The home office force of the Peoria 
Life has resumed its regular monthly 
efficiency meetings. At these gather- 
ings various employes are called upon 
to give short talks after which there is 
a general discussion. The company has 
a suggestion box into which each is 
asked to drop suggestions as to how 
the home office efficiency may be im- 
proved. Emmet C. May, president of 
the company acts as chairman at these 
monthly get together meetings. 


Hold Organization Meeting 


A stockholders meeting of the Public 
Life, which is being organized in Chi- 
cago by Alfred Clover, was held last 
week with over 100 present. Reports 
of stock sales showéd considerable ac- 
tivity among the fifteen: salesmen plac- 
ing the stock. The Public Life is one 
of the few organizing companies in Chi- 
cago reporting good sales of stock. Mr. 
Clover estimates that the company will 
be ready to commence business not 





later than Feb. 1. 





annually. Dr. G. E. Crawford of the |. 


—$—————> 





Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 





Only in Wisconsin 


suranceLompany 
Home Office Madison 















WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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COLLECTION OF FIRST 
PREMIUM IMPORTANT 


Advantages and Disadvantages of 





Taking Policyholders’ Notes in 
Settlement 





POINTS OUT DANGERS 





Without Exercise of Proper Care Agent 
Is Likely to Do Much Work for 
Nothing 





BY CARL LEBUHN 


Manager Massachusetts Mutual Life, 
Davenport, Iowa 


Many men have entered the life in- 
surance business and the majority have 


failed. One of the chief reasons for 
this failure is poor collections—bad 
notes. It is with the idea of helping 


the newer man in the business that 
this paper is written. If we can make 
a few suggestions*that will assist him 
in conserving losses in settlements, he 
will find his beginning very much 
easier and stand a better chance of de- 
veloping into a successful, prosperous 
life insurance representative. 

Most lines of business are operated 
more or less on a credit basis. In 
some instances it is a great advantage, 
while in others the abuse of credit 
leads to sure failure. Selling goods on 
time successfully requires some experi- 
ence, great skill and very keen judg- 
ment, otherwise the losses may exceed 
the profits and the ending is in despair. 


A doctor starting in practice may 
only collect 20 per cent of his book ac- 
counts during the first few years, but 
he is paying for experience and expects, 
within a very short period, to make de- 
cided improvements in this regard. 


Various Effects of Granting Credit 


A piano house may sell an instrument 
on the installment plan—$5 per month 
—and if, after a few months, payments 
are not made the piano is taken back 
with comparatively no loss except time. 
But the man who sells granulated sugar 
must,get the cash or go bankrupt. 

In a city known to all of you, two 
grocers are operating on the same 
street as friendly competitors. Both 
enjoy a good business, but a transient 
visitor would observe that one store is 
doing about three times as much busi- 
ness as the other. One store extends 
credit generally, and a customer may 
open an account with any clerk, while 
the other store extends limited credit 
with great care. One proprietor looks 
careworn and discouraged as he glances 
over his $29,000 in bad book accounts, 
while the man doing the smaller busi- 
ness is providing his family with the 
comforts of life and is making careful 
business investments with his surplus 
earnings. The suggestion is powerful 

- when we realize that our business is 
similar to many other lines. 


Evil Results of Taking Notes 


The man who engages in the life in- 
surance business must not only be a 
professional man, but he must also be a 
business man and financier if he would 
in every way be successful in this noble 
calling. It is, indeed, a sad picture to 
see a man who has worked for ten years 
to the physical limit of his energies— 
seeking new applicants, explaining, poli- 
cies, and otherwise,pursuing the duties 
incident to his businéss—to see h 
arise early and work late, with scarcely 
time enough to visit with his family; 

urry to his meals and hurry to a train; 
long, strenuous days, and no vacation, 
working hard to establish a fortune for 
himself and family, doing a large busi- 


entitle him to $8,000 a year in commis- 
sions, living modestly on $2,000 a year. 
Shrinkage on bad notes, $6,000 a year, 
and the man had good intentions. At 
the end of ten years, instead of having 
his own home, and modest little estate, 
he has in his safe a stack of notes five 
inches thick to remind him of his busi- 
ness mistakes. 

Poor Settlements Show Poor Work 
We will not say that he sold the poli- 
cies for which he received these notes, 
even though he may have had the idea 
that he was doing a great and wonder- 
ful business; nor would we argue that 
he is a salesman and has employed the 
required principles of that great science 
in disposing of his goods. It might be 
better to say that in most cases he has 
given his policies away and received 
theater coupons in return, which are 
no good after the show. 

There are several essential steps nec- 
essary in making a sale. We must not 
only select our applicant, demonstrate 
that he needs a policy and have him 
agree to accept it, but last, and by no 
means least, we must get the money 
for the contract, and unless we do get 
the money, with the sale or at some 
near future date, no commission has 
been earned, no policy has been prop- 
erly established, and instead of being 
entitled to pay, our transaction has 
been a distinct loss. Any child could 
give away policies, but it takes a strong, 
powerful salesman, with a keen intel- 
lect and good judgment to get the first 
premium in full. Obtaining a poor set- 
tlement shows up a weak or lazy sales- 
man. 

Do a Business at a Loss 


There is nothing mysterious about 
the rules governing good notes and bad 
ones. On the contrary, the rules are 
rather simple and comparatively easy 
to understand. The trouble with most 
of us is that we are overanxious to get 
business and have not the courage to 
say “no” when a settlement looks very 
doubtful. We do our business contrary 
to most rules of banking, or general 
business credit—being over-anxious to 
write a large volume of business, but 
against the best interests of our check 
books. 

While there are many points to ob- 
serve in taking notes for life insurance 
premiums, it appears that the chief fac- 
tors are the selection of applicants, a 
careful investigation while the applica- 
tion is pending, and general good judg- 
ment in dealing with people. Before 
we devote very much time on any pos- 
sible applicant, it is always well to find 
out if he can pay. In some cases we 
do a great deal of missionary work 
and, indeed, induce a shiftless man to 
become careful and saving of his funds. 


But as a rule it is not good business to 
take notes on such individuals. 


Age and Responsibility 


The age of the applicant has a great 
deal to do with his responsibility. While 
a young man has comparatively few ex- 
penses he also has a smaller income, 
and a young man is many times not 
definitely settled in his business and 
may decide to go to school or move to 
another town, which conditions influ- 
ence the quality of his note. Men past 
35 are more established in life and have 
had more experience in assuming an 
obligation. Accordingly, they are more 
competent to judge whether they can 
meet a payment on schedule time. 
While the notes given by young men 
look comparatively good, yet it seems 
that older men pay up more promptly 
and their business is more persistent. 
Reputation Is Important 

A man’s reputation is a big factor in 
the quality of his note. Most banks 
will loan money to an individual when 
he has one good endorser; but where 
the maker is probably unable to pay 
the bank does not want the note, even 
though the endorser is perfectly good. 
The bank would not lose money, but it 
would lose friendship, which is a non- 
ledger asset in any business. Again, 
aman may be thoroughly competent to 
pay, but his former record at stalling 
accounts and quibbling over details 
makes his paper undesirable, and a bank 
does not want it. A bank, in loaning 
money, not only considers a man’s abil- 
ity to pay, but his inclination and rec- 
ord as well. Some men are thoroughly 
reliable in every way, while others are 
legally honest. 

Will to Pay Counts 

Few men are possessed of enough 
wealth to own three or four city blocks 
and if a good note depended upon this 
ownership to be called good, not many 
notes would be so regarded, and our 
present business credit system would 
be greatly paralyzed. Confidence re- 
sulting from a knowledge of a man’s 
habits and character, his health and 
family relationship, his business con- 
nections and obligations as well as his 
ability to pay, in the past, present or 
future, play a very important part in 
extending credit. A man with no prop- 
erty, but a good business and a fine 
record, can give an acceptable note. 

Any note is better when a man is 
fully satisfied with what he has bought, 
and though a man may be apparently 
unable to pay, the old saying is, “Where 
there is a will, there is a way.’ Most 
men are shrewd enough to invent eu- 
phonious excuses, and most men also 
can pay an account if ‘they feel in- 
clined to do so. So that in many in- 





stances, where a policyholder is well 
satisfied with his contract, he will pay 
for it and not attempt to get behind 
the cloak of infancy or family provid- 
ership, which render the note legally 
uncollectible. 


Deadbeats Sign Notes Readily 


Then comes the question of selling 
the applicant the proper amount on the 
right form, which will suit his require- 
ments later. In some few instances ap- 
plicants overestimate their ability to 
pay and are easily led to sign a note 
for a policy much larger than they 
should carry. Upon reflection, they find 
that the premium is out of proportion 
to their income and begin to find ex- 
cuses for not paying the premium. 
Some people are easily led to sign a 
note for almost any amount, and little 
do they realize what it means, or what 
is expected of them. One test for tell- 
ing whether a note is good or bad is 
the amount of effort required in get- 
ting it. A man whose note is perfectly 
good is usually more reluctant in sign- 
ing and in many instances would as 
soon sign a check as a note, but the 
deadbeat is not so particular as to what 
he signs. 
Short Time Notes Best 


A short-time note is much better than 
one extending far into the future. Many 
things may happen to render a note 
poor—sickness, or death, or business 
troubles, which are unforeseen at the 
time the note is given. The man may 
need to shingle his house, or send 
money to an afflicted brother, so we 
must make our notes to fall due at an 
early date, thirty, sixty or ninety days. 

Then, too, if we collect part cash 
with the application, or upon delivery 
of the policy, the balance always comes 
easier. We are put to an expense the 
minute the man is examined and to 
collect $5 or $10 with the application 
is an excellent idea. In many instances, 
in competition polices are placed solely 
and entirely because $5 has been paid 
with the application. 


Getting a Line on the Applicant 


After we have accepted a note for the 
premium, we usually have two or three 
weeks in which to investigate the ap- 
plicant’s record and ability to pay, be- 
fore this premiam is reported to the 
company, and while we cannot ask ques- 
tions miscellaneously about an individ- 
ual, we can in a tactful way obtain the 
information necessary to prove that this 
note is good or bad. Often a bank with 
which we are doing business would be 
only too glad to supply us with the re- 
quired information. The attitude and 
deportment of the individual will mean 
a great deal, and if we are generally 

(CONTINUED ON PAGE 15) 














Northwestern Illinois 


Guaranteed Low Cost Policies 


WANTED —Managers for These Important Districts 


Metropolitan Home Office Agency, Chicago 


Northeastern Indiana 


ADDRESS 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


As Good As We Can Make Them 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


Central Illinois 
Southern Indiana 














George Washington Life Insurance Co. 





Resources - - 
Insurance in force - 


$ 1,500,000.00 
10, 100,000.00 
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ness, placing good policies enough to 








State Agency open. 





For particulars address, 
H. M. HOLDERNESS, Agency Manager. 
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GOOD EDUCATION 


THE purchase of Liberty bonds is 
getting the people in the habit of sav- 
ing money for a definite purpose. A 
patriotic appeal has been made and this 
caused the people to wake up and pur- 
chase the securities of their govern- 
ment. As one man put it the other day, 
“the thrift instinct has been awakened 
as never before.” 

Many banks, trust companies and 
other institutions have financed these 
bonds on the installment plan, thus al- 
lowing people to form the habit of 
saving. It is an excellent thing that 
people have learned to economize and 
to save systematically to meet their 
Liberty Loan installments. This will 
be a benefit to life insurance men be- 
cause people acquiring this habit of 
thrift and saving can easily open an 
account in a savings bank and put in 
payments periodically until they are 
sufficient to purchase a life insurance 
policy, 








MUST EARN COMMISSIONS 


THE great war is having its effect in 
many ways. Probably one of the most 
marked is the demand that all waste be 
eliminated and that efficiency be the 
watchword. In other words, every man 
will be required to earn the money he 
receives. Merit will, no doubt, have 
more consideration. People will see to 
it that certain standards are established 
and that service will be rendered. This 
will affect life insurance as well as other 
lines. : 

The man who writes life insurance 
must earn his commission. He must be 
able to give the right kind of advice 
and intelligent judgment. People will 
insist that if he is paid anything for his 
service he must actually earn it. 

The war is making many demands on 
peopie. It is requiring sacrifice of all 
kinds. Men will be called upon to pay 
taxes and to contribute to the support 
of the government in many ways. ‘In 
return, they will require that all lines 
of business be established on a basis 
of economy and efficiency. Life insur- 
ance will not escape this universal man- 
date. Men in the field behind the rate 
book must qualify for ,their position. 
When life insurance is sold, it must be 
sold right. There must be no graft, no 
rake-off, no handing out of commis- 
sions here and there for little value re- 
ceived. The life agent must render a 





service not only in insuring the man, 
but in looking after him after the policy 
is written. 

In other words, the life agent must 
be a real life agent. It is well, there- 
fore, that life salesmen prepare for the 
demands of the times. The war is a 
leveler and an exterminator. All along 
the line those who are engaged in life 
insurance must show proper creden- 
tials. 








MENTAL ATTITUDE 


THE mental attitude in soliciting life 
insurance these days must be watched 
assiduously. It is very easy to take a 
discouraged or depressed view. One 
can look around him and see only the 
darker hues. Or, looking from another 
viewpoint, he can see a picture of bright 
colors. With all the war talk going on, 
with conversation regarding increased 
taxes, the high cost of living, etc., the 
salesman must keep himself buoyed up 
with faith and hope in order not to be 
dragged down. There are temptations 
everywhere to cause one to slacken in 
his pace and take a narrow view. It 
is not very hard to become disheart- 
ened and to give up. Every life man 
has an opportunity these days to test 
himself out. He can ascertain whether 
he has the real caliber. The strength 
of his character is being tried. 

One man very aptly puts the situation 
thus: “Get out of fright into the fight.” 
In other words, fear seems: to be one 
of the ruling factors. We need always 
to take a confident view. A salesman 
must have unbounded confidence in his 
ability and must show his determina- 
tion. If an agent looks at the brighter 
side and out of the struggle only sees 
that mankind will be better, that busi- 
ness will be stimulated and that his op- 
portunities for service will enlarge, 
nothing can daunt him. 





NEW INVESTMENT COMPETITORS 


In placing both the first and second 
Liberty loans, particularly the second, 
the United States has educated millions 
to bond buying and probably taught 
many cities and counties how they can, 
after the war, dispose of their bonds 
right at home. It will be surprising if 
municipalities and counties do not issue 
their bonds hereafter in small denomi- 
nations and dispose of them through 
chambers of commerce and other civic 
organizations, with business men and 
others acting as salesmen without com- 
missions. 

If such a change does occur in the 
methods of financing local improve- 
ments, there will no doubt be a small 
drop in the interest rate on “munici- 
pals.” That will make them less desir- 
able as insurance investments. The de- 
mand of the people for such securities 
will also make them harder to secure. 

Will not the result be an increased 
demand for real estate loans on the part 
of insurance companies, particularly 
life companies? If Liberty loans do 
turn the American people into a bond 
absorbing public the companies that 
have built up mortgage loan organiza- 
tions will be in a position to meet ‘this 
possible “after the war” condition. 





“BLESSED is he who has found his work; 





let him ask no other blessedness.” 


ersonal Glimpses of 
P Life Underwriters 


Superintendent of Agents T. Louis 
Hansen, of the Germania Life was 
asked by the national government to 
visit a number of the national army and 
national guard camps for the purpose 
of explaining a new method to be used 
in the selection of candidates for the 
third officers training camps to begin 
Jan. 5. He has visited Camp Lee, at 
Petersburg, Va.; and is now at Camp 
Dix, Wrightstown, N. J.; from there 
he ta go to Camp Sevier, Greenville, 
S.C: 





Edmund Strudwick, Jr., son of the 
president of the Atlantic Life, was com- 
missioned first lieutenant of field artil- 
lery at Fort Myer last week. He held 
a responsible position in the home office 
of the Atlantic Life. Another winner 
of a commission at that training school 
is James W. Sinton, Jr., of Richmond, 
also formerly connected with the At- 
lantic Life in Richmond. 


John M. Holcombe, Jr., son of Presi- 
dent John M. Holcombe of the Phoenix 


Mutual, was commissioned first lieuten-, 


ant in the field artillery after complet- 
ing his training at Plattsburg, N. Y. 
Announcement of his appointment was 
made at the camp Saturday night. Wil- 
liam P. Barber, Jr., until entering the 
reserve officers’ training camp at Fort- 
ress Monroe, Va., an actuary with the 
Connecticut Mutual, has been commis- 
sioned second lieutenant in the ord- 
nance department. Lieutenant Barber 
graduated in 1913 from Trinity College 
and in 1914 received the degree of M. 
A. from Cornell. 

William Hendry, a charter member 
of the Actuarial Society of America, 
died at Kitchener, Canada, Nov. 18. 
When the organization was formed he 





was actuary of the Ontario Mutual Life 
and was later in the service of the Mu- 
= Life of Canada. He was 83 years 
old. 


Horace H. Bancroft of Jacksonville, 
Ill., the well known agent there, is as- 
sistant director of the Illinois centen- 
nial celebration. Next year Illinois will 
celebrate its one hundredth anniversary 
as a state. When it was made a state 
there were ten northern free states and 
ten southern slave states. This made 
Illinois therefore the middle state be- 
tween the two sides, it being the twenty- 
first state admitted to the union. The 
centennial will be celebrated in a fitting 
way. Some of the insurance companies 
have anniversaries next year that are 
associated with Illinois and will use the 
time for special ceremony and func- 
tions. The celebration at the state cap- 
ital in Springfield will probably be held 
during September and the first week 
of October. Mr. Bancroft is well quali- 
fied to act in this position, being a for- 
mer newspaper man and a live wire. 


Frederick Windsor Hubbell, who was 
treasurer of the Equitable Life of Iowa 
when the call to arms came, and who 
was then second lieutenant in Battery 
F of Iowa, has been advanced in rank 
to first lieutenant. His battery is now 
at Camp Cody, Deming, N. Mex. Mr. 
Hubbell is a grandson of the founder 
of the Equitable Life of Iowa. The 
home office, in commenting on his mili- 
tary promotion, says, “This is still fur- 
ther evidence that Lieutenant Hubbell 
is injecting into his work for the gov- 
ernment the same loyalty, aggressive- 
ness, tireless effort and intelligence that 
he applied to his work for our com- 
pany when serving it in various posi- 
tions from clerk to treasurer. His pro- 
motion, we are sure, will be received 
with joy by the members of the field 
force.” 











COUNTRY BANKERS AS INSURANCE AGENTS 








THE country banker must do as his 
friend, the doctor and the lawyer 
and every other enterprising business 
man in his community does, viz., in- 
crease the lines that he handles. So 
he considers the various activities that 
are financial in their character and can 
easily be handled in connection with 
the bank. He finds open to him, per- 
haps, the opportunity to write fire in- 
surance. Most bankers write fire 
insurance on the side, as they call it, 
and make from $200 to $500 a year 
as an additional emolument. 

Country bankers find that the larg- 
est financial operations in their com- 
munities relate to the sale of land, and 
as that is the chance for investment 
and speculation nearest at hand, they 
frequently buy and sell land and some- 
times sell land on a commission. Op- 
portunity is open to pick up a few 
commissions on the selling of indem- 
nity bonds and casualty insurance. 

However, the greatest opportunity 
open to the country banker, to handle 
a line purely financial in its nature, 
capable of great development and yield- 
ing a most satisfactory remuneration, 
is life insurance. Country bankers are 
fast recognizing it. Many men in 
country banks are making good 
money, but they are not those who do 
nothing but sit behind the counter and 
receive deposits and make loans. The 
country banker who is building a for- 
tune and occupying a large place in 
his community is the one who im- 
proves the opportunities to add to his 
income from those lines that are some- 
times called outside strict banking. 


Do Not Let Writing Interfere 


Even though he might gain a fair 
profit personally and render’a valuable 
service to the community, the country 
banker is not warranted in writing life 
insurance if in so doing he is damaging 
the business of the bank. An indis- 
criminate solicitation of life insurance 





in a tactless manner would work a 
great damage to the business of any 
bank. It is just as true that any of 
the activities of a banker, prosecuted 
without discrimination and without 
good judgment, whether strictly along 
the line of banking or along the line 
of the so-called outside activities, will 
work the same damage to the business 
of the bank. 

Presuming that he conducts his life 
insurance business with good judgment 
and with the thought in mind of the 
general good of his business, I know 
it to be a fact that the writing of a 
large amount of life insurance is a 
boon to the banking business in gen- 
eral and especially to that bank act- 
ively engaged in it. In my own experi- 
ence a large number of persons who 
have not been customers of our bank, 
to whom I have sold life insurance, 
have thus been brought to the bank to 
pay the premiums. The solicitation 
of life insurance has taken me through 
the country and given me a large 
acquaintance that has enabled me to 
attract other banking business. A large 
number of young men, who will be 
the new customers of a bank, feel well 
acquainted at our bank after the life 
insurance interviews. 


“ ‘Value of Insurance to Banker 


I live in a country town of 1,500 in- 
habitants; our bank has a capital of 
$50,000 and deposits of about $400,000. 
We now. have in force nearly one mil- 
lion and a half of life insurance in 
our vicinity. Please look down into 
the future a few years, from the stand- 
point of the stockholders of the bank. 
This million and‘a. half of life insur- 
ance will begome payable at some time. 
Where will the banking business con- 
nected with the settlements go? 
was instrumental in putting the insur- 
ance in force; I have been somewhat 
instrumental in keeping it in force; I 
expect to make the settlements—will 
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2 Salaried Supervisors Wanted 





We pay for more business in Indiana than any other 
company (Industrials excepted), but we have developed 
only the Northeastern corner of the State. 
one more supervisor to develop other sections of 
Indiana. 


THE LINCOLN NATIONAL LIFE 


Pennsylvania, Ohio, Michigan, Indiana, Illinois, Iowa, Nebraska, Minnesota, North Dakota, South 


gan, but cover only 


We need 


Can you secure and train men who are new to the insurance business? 


Can you write a reasonable amount of personal business, and thus preve to new men that an excellent 
living can be made writing life insurance ? 





If you can do these things, and want to work with a live wire organization, then write in confidence to 


Walter T. Shepard, 3rd V. P. and Manager Agencies. 


Lincoln Life Policies are liberal and attractive. 


Both par and non-par. 


We pay for over $2,000,000.00 per annum in Michi- 


need another supervisor to work with agents and to 
develop new parts of the State. 


Special low-cost forms. 


Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D. 


a small part of the State. We 


Dakota, Montana, Idaho, Utah 




















it not be the most natural thing in the 
world for the proceeds of the policies 
to be left in my care? Can anyone 
conceive of any scheme that would be 
more successful and far-reaching in 
bringing to the bank a'‘large amount of 
the most desirable deposits? 

The writing of life insurance by the 
country banker follows the trend of 
the times to cover a general field of 
activities in the country districts. The 
writing of life insurance opens up a 
large opportunity to increase his in- 
come in a manner that is in keeping 
with the nature of his other business. 
In the writing of life insurance the 
country banker renders a great and 
useful service to his community, and 
in so doing starts a stream of busi- 
ness toward his bank that may ex- 
ceed his fondest hopes and continue 
for many years. Therefore, the coun- 
try banker is warranted in being an 
active life insurance solicitor—C. W. 
Soesbe in Pacific Banker. 


CONSIDER PUBLICITY 
CAMPAIGN IMPERATIVE 


(CONTINUED FROM PAGE 1) 
Emerson, chairman of the publicity 


bureau. 
The Resolutions Adopted 


The executive committee this after- 
noon adopted the following resolutions 
which were presented at tonight’s meet- 
ing and unanimously passed: 

_ Whereas, The members of this associa- 
tion believe that there is a lack of appre- 
ciation on the part of the public of the 
value of the institution of life insurance in 
the financial structure of our country: and 

Whereas, Burdensome regulations and 
unjust methods of taxation have been 
forced upon companies by legislation, which 
might have been prevented had public and 
legislative bodies better understood the 
institution of life insurance; and 
. Whereas, The federal government has 
offered life insurance for the benefit of 
those in the service of the army and navy 
at net term rates without loading for ex- 
pense or war hazard, and the public is 
drawing the conclusion that the govern- 
ment can do such business at a lower 
actual cost than is offered by life insur- 
ance companies; and 
_ Whereas, The increased cost of living, 
increased taxation and drain of heavy gov- 
ernment loans and unusual demands for 
relief and charitable work incident to the 
war have greatly reduced the margin 
available for savings on the part of pub- 
lic, thereby greatly increasing the diffi- 
culty of production of new business; and 

Whereas, Ideals for which companies are 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 





Title Guaranteed. 


striving are alike in fundamental prin- 
ciples, and companies can act as a unit in 
the furtherance of the aims of the insti- 
tution they represent; 

Be it Resolved, That companies be urged 
to unite in an educational campaign, cover- 
ing the two great functions of life insur- 
ance: First, the value of life insurance as 
an economic force, its relation to railways, 
farms, property interests and industrial 
life; second, its relation to individual, per- 
sonal advantages derived by the individual 
in the protection of his business interests, 
home, family and those dependent upon 
him for support. 

Be it Further Resolved, That officers. of 
this association be requested to place this 
problem before the Association of Life 
Insurance Presidents and the American 
Life Convention as _ the only organized 
bodies representing the different functions 
of life insurance management. 

Be it Further Resolved, That the Asso- 
ciation of Life Insurance Presidents and 
American Life Convention be urged to give 
this problem early consideration and take 
such action as they may deem wise. 


Moir on Soldiers’ Insurance 


Actuary Henry Moir, of the Home 
Life, told of the real significance of the 
federal insurance of enlisted men. He 
said $176,000,000 had been applied for 
in one day by enlisted men at home, 
though the government authorities had 
estimated that only 12% percent of the 
soldiers and sailors would apply and 
they for an average of $2,500 each. The 
results are likely to be unsatisfactory 
and pensions will probably not be 
headed off as the allotment of insurance 
is not proportionate to the pay of offi- 
cers. Even the injured may apply for 
disability insurance. Mr. Moir pre- 
dicts a great boom in life insurance 
when the war is over, as the field has 
been prepared by the government’s en- 
dorsement of insurance in larger de- 
nominations. 

Julian S. Myrick discussed the new 
tax bills. Both addresses were ordered 
printed for distribution. 


Rosenfeld Tells Experiences 


Fourth Vice-President Rosenfeld of 
Equitable of New York aroused his 
audience to tremendous enthusiasm by 
a stirring address in which he visualized 
the exciting experiences he had during 
eighteen months in Europe during the 
present war. He described Germany’s 
hunger for war as he saw it prior to 
the outbreak of hostilities. He spoke 
movingly of France’s great achieve- 
ments. Verdun will stand with Ther- 
mopolae. He.drew a picture of Bel- 
gian desolation and described misin- 
formation disseminated in Germany by 
the military authorities. Americans, he 
said; were now more hated in Germany 
than even the English. We should have 
no delusions regarding the économic 
strength of Germany, but must wake up 
to a love of country as have France and 
England. It will be a long war and life 
insurance men and women must preach 


companies do not want time and service 
that ought to go to the government and 
seek no undue aggrandizement. Thrift 
should take the form of life insurance 
or savings bank deposits. War has ob- 
literated the sectional lines in this 
country and will evolve international- 
ism. Our labors will be herculean, but 
we are going to slay the German hydra 
and cleanse the Augean stables of 
eutocracy. 


Chicago Stockholders Meet 


The Chicago stockholders of the 
Lutheran International Life held a 
booster dinner last week.. R. W. 


Stevens, vice-president of the Illinois 
Life, was the chief speaker. Mr. 
Stevens said that the Lutheran Inter- 
national had rendered a real service to 
the life insurance business by convert- 
ing Lutherans to life insurance. C. O. 
Sethness presided as toastmaster and 
the other speakers were Rev. C. E. 
Tiller, Dr. C. A. Lofgem, Rev. C. H. 
Gerberding and Jonas Foss, manager 
of the Chicago district. J. O. Laugman, 
president of the company, had as his 
topic “Retrospect and Prospect.” 


Work on Pacific Coast 


The Equitable Life of Iowa is rapidly 
developing the Pacific coast field, in 


which it entered for business within the 
past year. Superintendent of Agents 
H. E. Aldrich is spending considerable 
time in that section and the results in 
new agents contracted with, as weil as 
in increased production from present 
agencies, are very satisfactory. The 
company is now doing business in all 
three of the Pacific coast states, Cali- 
fornia, Oregon and Washington. 


Rulings From Idaho 


Commissioner Hyatt of Idaho has re- 
cently ruled that no agent can receive 
a license without first settling in a sat- 
isfactory way any indebtedness he 
might have with any company that he 
previously represented. Secondly, he 
holds that notes taken in settlement for 
first premium on life policies shall not 
be negotiated until such contract is 
completed and the policy accepted by 
the assured. 


The Home Life Agency Association will 
_— annual meeting in New York, Feb. 
13-14. 


Frank S. Myers has been appointed 
manager of the western Michigan agency 
of the Home Life of New York, with 





headquarters at Grand Rapids. 
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4| Hotel Ia Salle /? 


' Chicago’s Finest Hotel 
WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable eccommodation. 


Pe Ee : os 
district it is the most convenient stop- Bs 
ping place for the busy man. “ 

RATES: o 
ONE PERSON am 
Room with detached bath - = = @ 3 to$3perday #5 
Room with private bath - = = «© to $6 per day ” 
TWO PERSONS x 
Room with detached bath - = © © $8 to $5 per day 
Rooms with privatebath - = <= « $5 to $8 per day 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
you pay thanany other hotel in Chicago 
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MITCHELL SUGGESTS 
WAY TO SELECT MEN 


All Companies Should Start Tabu- 
lating Data Affecting Sales- 
men’s Success and Failure 


USE LAW OF AVERAGES 
By Comparison of Results Employers 


Can Determine Probable Efficiency 
of Prospective Agents 








A. N. Mitchell, assistant superin- 
tendent of the Canada Life, con- 
tributes the accompanying views on 
selection of agents, which is a live 
subject before company officials 
these days. 











We should note that many men prop- 
erly selected are afterwards improperiy 
classified as failures. The selection of 
a man is so interlocked with training 
that it is difficult to discuss one with- 
out the other. Many an agent well se- 
lected has been wasted by being left to 


his own resources. With a proper 
training in persistent daily efforts, many 
a man who would otherwise fail makes 
good. A man’s value to his employer 
is in inverse ratio to the supervision 
he requires, and many a man properly 
selected has been ruined by being 
trained to be a parasite instead of an 
independent worker. 
Why They Pail 
Many also fail, not because they have 


TWO 
General Agency Opportunities 
in Iowa 


with one of the strongest Eastern 
companies. 
Salable policies to sell and liberal contracts 
to offer sub-agents. 
Applicants must qualify and prove theri 





records as “business getters and agency 
builders.” References to accompany ap- 
plications. Address Agency Director, 


43-D, care The National Underwriter. 











We want a man who can show good clean 
record, for Full-Time Work. Territory in 
Towa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 
Million 1917 

















Address- JAS. H. JAMISON, Pres. 
40% Increase in Paid 
O New Premiums 


—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity “Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 
Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 








not the proper qualifications for life in- 
surance work, but because they have 
been improperly placed or adjusted 
after selection. There are various 
phases to life insurance soliciting and 
the man who fits one will not always 
fit another. For instance, two agénts 
in nearby territories were both doing 
poorly. One was working under par- 
tial salary and was so constituted that 
the certainty of a monthly income de- 
stroyed his force. The other, working 
under pure commission conditions, did not 
feel the binding force of his employment 
and gave only half-hearted results while 
he dabbled in other lines. Both suc- 
ceeded when their positions were re- 
versed. 

An agent with a fair record became 
imbued with a scorn for small cases and 
spent much time dreaming of the large 
cases he idealized and drafting beauti- 
ful details of propositions for wealthy 
men, who often gave him a poor hear- 
ing. Like many others, he failed to ma- 
terialize enough large business to war- 
rant the company in continuing to 
finance him. Before dropping him, a 
heart to heart talk made him see the 
benefit of persistent daily work, tak- 
ing the small with the large, and today 
he is again satisfying his company. 


Some Examples 


Another example: A large personal 
producer got at cross purposes with his 
manager. Shortly, his own results were 
much reduced, as were also those of 
the whole agency. By mutually satis- 
factory arrangements he became con- 
nected with another company. Both he 
and the organization he left then re- 
newed their successes. A manager 
making good in a western city failed in 
a similar position in the east and again 
made good when moved onee more to 
the west. A successful producer under 
a sympathetic manager failed as a man- 
ager, and an unsuccessful supervisor 
made good as a personal producer in 
the field where he had failed. 

We all have in mind a multitude of 
such mistakes in our own experiences in 
handling men who conclusively prove 
that not only must selection of the man 
be carefully proceeded with, but that se- 
lection of environment, equipment and 
general conditions to fit the chosen one 
must be just as carefuly dealt with by 
the agency officers. It is clear, how- 
ever, that every apparent failure must 
not be attributed to the original selec- 
tion. 


“Double Selection” 


This necessity for what might almost 
be called double selection makes em- 
phatic the point so often dealt with in 
articles on this subject—that we should 
not hurry the work of selection. It also 
draws attention to the need for con- 
sultation with associates on these mat- 
ters. In selection, both of men and 
location, two heads are better than one. 

Going slow on selection is often dif- 
ficult, but is almost always an essential 
of average success. 

If we could decide in an offhand way 
who would succeed, our business would 
be a sinecure. There is no royal road 
to such a decision any more than there 
is to learning. Human nature is too 
intricate. Therefore, time, thought and 
persistency in the study of the agency 
prospect are essential forerunners of 
good judgment. Of course, as the ma- 
jority of our prospects are found out- 
side the business, this matter of taking 
time often solves itself.- By avoiding in 
the beginning any discussion of contract 
and limiting one’s self to first selling 
the prospect the business as something 
he should desire, the question of gain- 
ing time to study the prospect is most 
easily achieved. 


Simplifying the Work 


Some companies are attempting to 
simplify the work of securing and sort- 
ing applicants from other businesses 
by advertising campaigns of various 
types and by educational courses in 
salesmanship to those interested by the 
advertisements. Some of these com- 


panies already report sufficiently en- 








couraging’ results to make one think 


there is a possibility of largely econo- 
mizing in time and money by some 
such method of finding prospects from 
which to select. 

Applicants obtained in this way pretty 
well sift themselves during the course 
of lessons, and I am convinced also pre- 
sent the possibility of a further labo- 
ratory selection along lines proposed 
by the psychological experts, although 
as yet we have not applied any of these 
tests in such cases. 


Sources of Candidates 


Other sources for prospects are found 
in the employes of our head offices and 
branch offices, in recommendations of 
our present staffs, in recommendations 
from our policyholders i in whom we in- 
culcate an interest in the matter, in 
suggestions from our medical exam- 
iners, in the results of advertising, and 
in our researches and in those of our 
field organizers among various classes 
of the community. In the latter case, 
the most prolific spot is among those 
younger salesmen of other commodi- 
ties who have been dealing with the 
leaders of their community. 

I have in mind recent cases of three 
machinists. Two of these, while still 
remaining at work in their factories, 
were so persistent in evening work on 
small policies that their results were 
exceedingly helpful to the organiza- 
tion with which they were connected. 
One of these, after some considerable 
hesitation, became quite a_ successful 
whole time producer. The third men- 
tioned became a successful whole time 
man with no preliminary part time ap- 
prenticeship. 


Method of Procedure 


In the company with which I am 
connected, upon locating the origin of 
our fieldmen, we have found that the 


largest group of successful whole time | 


writers have been in the business from 
early ages and a large proportion of 
this group have received their whole 
training within our own ranks, quite a 
large proportion of this group having 
come from our branch and head office 
clerical staffs. 

In making selection of salesmen from 
all such sources, we need, however, some 
method of automatic exclusion of the 
probable failures. I have yet to meet 
the agency man who can point to any 
type, previous to trial, and guarantee 
a success. Most of us, however, 
through hard experience, can point to 
types which we feel sure have a very 
poor chance to succeed, and to others 
that have an average chance to make 
good. Can we get this knowledge into 
some combined form that would make 
it available for standardizing the clas- 
sification of types? 

Decide by Law of Averages 


In arriving. at our averages for the 
selection of insurance risks, we have 
by investigation acquired mortality ta- 
bles. These, because matters in this 
world are prone to follow a law of 
average, make the life insurance busi- 
ness scientifically accurate. Would one 
be carrying optimism to an extreme if 
he suggested that the experience of all 
life companies on salesmanship suc- 
cesses and failures, properly tabulated, 
would furnish an experience table which 
would at least assist in a more accurate 
selection of salesmanship risks? 

To bring this about, it would be nec- 
essary to have the combined efforts of 
many companies working along fixed 
lines. We have in the formation of 
the association of life agency officers 
the first really important attempt on 
the part of any large group of life com- 
panies to so combine their experiences 
as to arrive at a more scientific basis 
for the selection and training of agents 
than anything in use at the present 
moment. Some companies have worked 
out on their own account various meth- 
ods which have helped to more or less 
standardize their. efforts in this regard. 
Nevertheless, most agency officers will 
acknowledge that no method has been 
found that prevents this portion of the 
life insurance business being one of its 
really wasteful features. 





That agency officer is indeed a nov- 














Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. * 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres, and Gen, Manage: 








ATTA 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 








THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 
Address 
Elon A. Nelson 


President 
Chicago 











Home Office Building 
Chicago 











Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 








Annual Premium per $1,000 
WHOLE LIFE es 


Age 25 oe e@ @ @ $12.20 
Age 35 e 0 4~ ee 15.40 
Age 50 oe we @ @ 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 


Illinois, Indiana, Michigan, 
Kentucky and Missouri 
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elty who, when he summarizes his re- 
sults for the year, is not startled and 
at the same time more or less humili- 
ated by the wastage of effort (to say 
nothing of money) shown in his re- 
turns. 

We have all propounded to our asso- 
ciates more or less indifferent theories 
on how the selection of agents should 
be gone about. But we have not yet 


_ made the combined effort to gather to- 


gether in some analytical form the total 
experiences of all, and to extract from 
these any more or less definite infor- 
mation as to the causes of failure and 
success in our business. 


Two Fundamental Principles 


There are two basic facts in the se- 
lection of agents which it would ap- 
pear should be taken into consideration 
in attempting to arrive at a decision on 
methods of standardizing. selection. In 
the first place, agency positions are 
filled from two broad sources: First, 
from those who seek the position, and, 
secondly, from those whom the posi- 
tion seeks. While these two broad di- 
visions on first approach seem too 
simple to require discussion, yet on con- 
sideration it would seem that they also 
compel us to take two distinct lines of 
investigation. 

It would seem that in the experience 
of most agency officers, the largest 
number of successful producers are se- 
cured from the second class, namely, 
those whom the position sought. It 
has, at least, been my experience that, 
as a rule, the average successful type 
of insurance man does not in the be- 
ginning apply for an agency position 
of his own accord. Some one has “sold 
him the job.” 


Laboratory Tests 


In connection with men seeking the 
position, considerable progress has al- 
ready been made by well known inves- 
tigators towards developing standard- 
ized or what are sometimes called 
“laboratory” tests, which will, to some 
extent at least, demonstrate fitness for 
the business involved. This type of 
test cannot, it seems to me, be applied 
satisfactorily in our business in a large 
number of instances. 

It is probable that no other business 
has such an insatiable appetite for new 
employes. In fact, many of us find our 
chief occupation in searching for men 
who will consent to give the business 
a trial. We are in most cases not deal- 
ing with applicants, but are actually 
selling our proposition to more or less 
unwilling users. 

In the greater number of cases, the 
party who is attempting to find a life 
insurance producer has to make up his 
mind, through personal observation, 
that a certain prospect is one fitted for 
the business, and then sell him the po- 
sition. 

It is possible that in doing this one 
may leave the details of the position 
in such a vague way that, having first 
sold the desire to enter the business, 
some psychological test might then be 
applied before finally adopting the pros- 
pect for the position proposed. This 
looks well*in theory. In actual prac- 
tice, however, we are frequently com- 
pelled, no matter how careful we may 
be in discussing the business as a gen- 
erality, to bring in definite discussion 
of the actual position proposed. This 
necessitates having first convinced our- 
selves that we want the prospect as an 
applicant, 


New Problems to Confront 


Therefore, that in the selection of the 
arge proportion of insurance salesmen, 
Problems arise which do not occur in a 
Case of selection for a position which is 
sought by several applicants. If in most 
Cases we wish to submit the applicant 
to a voluntary psychological test, we 
would have to have some new and as 
yet apparently unthought of means 
whereby we are kept supplied with a 
sufficient number of eligible and real 
applicants to satisfy all needs. Oth- 
erwise, if we are going to arrive at a 
more scientific method of selecting the 
Majority of our representatives than 
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Now has over $10,000,000 in force. 
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we have had in the past, it will be nec- 
essary to devise some means by which 
we can be furnished with some scale 
whereby we can more or less measure 
various types met and more or less cas- 
ually interviewed. We must have the 
prospect analyzed on a fixed basis with- 
out his formal submission to such analy- 
sis. We must ascertain whether cer- 
tain characteristics and antecedents, 
which can be brought out more or less 
in casual interviews, increase or de- 
tract from the possibility of his success 
in our business. 

If all the companies represented here 
would prepare a synoptic history of all 
their agents, bringing the matter up to 
date, say, annually, and if these his- 
tories could be combined in a conven- 
iently analyzed form, it is possible that 
we would be furnished with tables 
showing percentages of successes and 
failures following certain fixed ante- 
cedents that would be very valuable in 
improving selection. 


Information Demanded 


Such a form, it would appear to me, 
should contain at least information re- 
garding: 

1. Age at entrance to the business. 

2. Nationality. 

3. Education. 

4. Previous business training or oc- 
cupation, and nature of the accomplish- 
ments while so occupied. 

5. Family relationships. 

6. Financial conditions. 

7. Financing required when em- 
ployed. 

8. Social activities. 

9. Health. 

10. Type of energy in early life as 
illustrated by athletic proclivities. 

11. Reasons for taking up life in- 
surance business. 

Each reported case would, of course, 
need to show the nature of the success 
after entering the business, and, if pos- 
sible, a candid opinion should be given 
in case of failure as to whether there 
were any indications that improper con- 
ditions of work or of training, rather 
than inherent qualities, assisted in bring- 
‘ing about the disaster. 


Analyze Your Material 


To put the, matter briefly, it appears 
to me that we have been considering 
methods of testing new prospects with- 
out having first arranged to analyze the 
material already on hand and which 
would, if properly digested, furnish 
the standards whereby we could judge 
others. 

Whether plans could be arranged 
whereby information of this type, com- 
ing from many sources, could be so 
tabulated and digested as to be easily 
available, is, of course, a problem which 
would require consideration from many 
angles, but I submit that if some such 
plan could be successfully formulated, 
it would greatly assist many of us who 
at present labor in this matter of se- 
— with more or less variable re- 
sults. 


State Office at Wichita 


WICHITA, KANS., Nov. 24—Charles | 


E. Knight, superintendent of agents for 
the Capitol Life of Denver, is in Wich- 
ita preparing to open a branch office. 
He has taken a lease on offices in the 
Schweiter building, of which the com- 
pany will take possession Jan. 1. Mr 


Knight says the Wichita office will - 


handle all the Kansas territory. A 








state manager has been appointed to 
take charge of the Wichita office the 
first of the year, but his name has not 
been given out. 


Fraternals on Juvenile Lines 


The Washington attorney-general has 
ruled that while the state laws do not 
permit fraternals to write juvenile in- 
surance they can write that line in 
states where permitted without endan- 
gering the license to operate in Wash- 
ington. Fraternals must keep the funds 
of business on juveniles and adults sep- 
arate and not use any of the former’s 
money to make good any deficiency on 
business of the latter. 


Field Club Elects 


At the annual meeting of the Life 
Insurance Field Men’s Club of Chicago 
held last week the following officers 
were elected: President James H. 
Miles, Union Central; vice-president, E. 





C. Platter, Massachusetts Mutual; sec- 
retary, Irving B. Eberhardt, Northwest- 
ern Mutual; treasurer, E. C. Platter, 
Massachusetts Mutual and directors— 
H. W. Gibson, Mutual Benefit; Edwin 
Austrian, Northwestern Mutual; - M. 
Ullman, Union Central, and W. R. 
Hendy, State Mutual. 


David Miller, New York Life, and 
Harry T. Wright, Equitable of New 
York. Edward A. Ferguson, manager 
of the Union Central, and Edgar C. 
Fowler, president of the Life Under- 
writers Association, were speakers. 


Sioux City, Ia.—The winter season was 
begun with an interesting program. T. B. 
Hutton of the Equitable of Iowa was in 
charge of the session. Several stunts were 
pulled off. The December meeting will 
be in charge of W. M. McKercher of the 
Northwestern Mutual. Myers & Crowley 
of the Massassachusetts Mutual will be 
in charge of the January meeting. The 
men do not propose to confine their activ- 
ities to business sessions, but to interject 
a little spice as they go along. 





“Many have the right idea but few have the punch to put it over.” 
An old line legal reserve Mutual Life Insurance Company is looking 
for a man with the right idea who has the punch, in the capacity of 


Superintendent of Agents. 


Must be experienced in Industrial and 


Ordinary business. Give full particulars in confidence. Address 49-J, 


care The National Underwriter. 





Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 











The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 


New Masonic Temple 


Washington, D. C. 











IMSURANCF COMPANY 
WAUSAU WISCONSIN 





An Honest Contract, sold by Honest Men, by Honest Methods 
Permanent connections for desirable agents 


WILLIAM A. FRICKE, Vice-President and General Manager 


to sell life insurance 
B. F. WILSON, President 











Cash Capital $200,000.00 





ECRET OF OUR We have a contract for you under which your 
One SyUCCESS IS income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY wachicin 


V. D. CLIFF, President 
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SELLING SIDE OF LIFE INSURANCE 











EFERENCE and politeness are 
[) crainarity very essential parts of 

a life insurance salesman’s can- 
vass. No agent can afford to go in and 
canvass a man “rough shod” without 
considering the effect that this method 
is going to have, or without at all times 
remembering that the prospect is the 
Suyer. On the other hand, some men 
need to be jolted into taking life insur- 
ance. They treat sneeringly or lightly 
the oily tongued or smooth salesman 
who attempts unobtrusively to present 
his proposition. 

A Cleveland agent presented an argu- 
ment the other day that can be used 
effectively upon the thick-skinned indi- 
vidual who will not be touched by the 
average solicitation. He said, “If you 
left your wife while alive, the law would 
put you in jail. Death relieves you of 
the law, but not of the responsibility.” 
Here in two short sentences is pre- 
sented the whole argument for life in- 
surance. 





SIDE from the fact that the life 

agent makes more money in selling 
large applications it should be borne in 
mind that such business comes with 
much less effort than it takes to land 
a $1,000 or $2,000 policy. The bigger 
man grasps the argument much more 
readily and closes more easily than the 
man who takes a small policy. 

New agents often hesitate to ap- 
proach the most important men in their 
community, but find after they have 
mustered up courage enough to present 
their proposition that the prospect may 
be about ready to increase his insur- 
ance. At any rate, it is not necessary 


for the agent to discuss all phases of 
life insurance. The so-called big man 
already carries considerable life insur- 
ance, knows why he is carrying it, and 
appreciates the value of fully protecting 
his dependents. To such a man, the 
agent must simply point out the ad- 
vantages of his contract over some com- 
peting companies, and direct attention 
to the particular features of his policy 
that are unusually liberal. 


A GENTS on the firing line find that 
in soliciting business on young men 
within the draft age the parents often 
present a very difficult argument to 
overcome. They seem to feel that if 
the son is insured and goes to war, 
and is killed in battle, the money they 
might receive as beneficiary would be 
tainted, or “blood money.” Many such 
parents will argue that if their son 
should be drafted they do not feel that 
they should be compensated in the 
event of his death. Many express a 
horror of receiving insurance money 
under these circumstances. 

To such it can be pointed out that 
they are doing their own son a great 
injustice. In the first place a very 
great number of soldiers are not killed 
instantly in battle. They are often 
wounded or disabled, and in many cases 
totally or permanently disabled. They 
return from the front with some se- 
rious defect physically. Exposure and 
disease often injure the soldier’s health 
permanently. He returns from the 
front still a young man, but uninsura- 
ble. If he wants to marry, he can, 
but can not provide his wife with life 
insurance. 








BLUE SKY MEASURE 
AFFECTS PROMOTIONS 


(CONTINUED FROM PAGE 1) 
made to procure the passage of the law 
giving the insurance department super- 
vision over companies being promoted, 
but all such attempts heretofore made 
have failed. For years stock salesmen 
have gone abroad selling stock over 
the state and were responsible to no 
one, and after purchase had been made 
a letter of inquiry to the insurance de- 
partment regarding the company 
brought no valuable information to the 
buyer, for the department could only 
reply that a charter had been filed for 
the incorporation of the company. 
Many incidents have occurred where 
charters have been filed and a great 
deal of stock sold and the company 
was never organized. The purchaser 
lost the entire investment, as he had 
only the stock salesman to look to for 
the return of the amount paid. At this 
time there are about thirty companies 
that have filed charters in the insurance 
department and are now engaged in 
selling their stock. 


Analysis of the Law 


An analysis of the law discloses the 
following important features: 

That the law applies to both domestic 
and foreign corporations. 

That no dealer in stocks, bonds, de- 
bentures or_other securities of any kind 
or character not exempt in this act shall 
sell or negotiate for sale, invite offers 
for or inquiries about such securities 
by personal solicitation, letters, circu- 
lars or otherwise, for the purpose of 
making a disposal of any such property 
for yalue, without first being licensed 
so to&do. Applications must be made 
to the secretary.of state for a license, 


WANTED— 2 with kong experi- 


ence in Agency develop 
ment and for some years connected with a 10-year-- 
old Life Insurance Company in the middle west, 
would like a change to a broader opportunity. 


Address 48-I, care The National 


Underwriter. 





the license fee being $10. Any licensee 
may appoint one or more agents, but 
no such agents shall do any business 
for the licensee until he has been reg- 
istered with the secretary of state and 
paid a fee of $1. 


Can Make Examination 


The law also gives the secretary of 
state authority to make a detailed ex- 
amination of the affairs of any appli- 
cant whose papers have been filed in 
his office asking for a license, the ex- 
pense of the examination to be paid by 
the applicant. All advertising matter 
to be put forth by a licensee or dealer 
must first be submitted to the secretary 
of state, and have his approval. The 
penalty for failure to comply with the 
provisions of the act carries a fine of 
not less than $100, or more than $1,000, 
or imprisonment in the county jail for 
not more than one year, or both, sub- 
ject to the discretion of the court. 


Cedar Rapids Life 


The Cedar Rapids Life of Cedar 
Rapids, Iowa, which has about a mil- 
lion dollars of participating business in 
force, is continuing the same dividend 
schedule for 1918 as that which has 
prevailed during 1917. The company 
writes largely nonparticipating. The 
policies issued since 1913 are on the 
American 3% percent basis and those 
in 1914 and prior on the combined 4 
percent basis. 


Hunter on Advisory Board 

Arthur Hunter, actuary of the New 
York Life, was appointed by Secretary 
of the Treasurer McAdoo as a member 
of the advisory board of the division of 
military and naval insurance of the Bu- 
reau of War Risk Insurance Tuesday. 
He is president of the Actuarial So- 
ciety of America. 


W. M. McConnell’s Change 


W. M. McConnell, who resigned re- 
cently as vice-president of the Western 
Union Life, has joined the agency or- 
ganization of the West Coast Life and 
for the present is doing special agency 





Life Agency Changes 











Take New England Mutual 


TOPEKA, KANS., Nov. 27—F. B. 
Parker, for many years state manager 
for the Connecticut Mutual in Kansas, 
has resigned to become the state man- 
ager for the New England Mutual. He 
takes up his new work the first of the 
year. Charles Loecknane, who resigned 
to return to the Woodmen, will retain 
the managership for the New England 
until Mr. Parker is ready to make the 
transfer. No successor for Mr. Parker 
in the Connecticut company has been 
announced. 





Life Agency Notes 


J. Q. Boerger and A. H. Boerger become 
general agents of the Missouri State Life 
at Lima, O 

Jas. C. Flynn, formerly with the Reli- 
ance Life, goes with the Detroit Life at 
Larium, Mich. 


C. A. Lamoreaux, formerly with the Pre- 





ferred Life, has gone with the Detroit Life 
at Jackson, Mich. 

Cuthbert Wilkinson, of Taylorville, 1), 
one of the well-known men of Christian 
county, has gone with the Missouri State, 

J. B. Binley of Little Rock has been 
appointed manager of the Germania Life 
for eastern Arkansas. He has been cashier 
and agent there. 

Thomas C. Mitchell, manager of the 
Detroit office of the Equitable Life of 
Iowa, becomes special agent for the Fed- 
eral Life with headquarters in Detroit. 


Life Notes 


Mrs. Rosalie G. Murphy, widow of 
Daniel E. Murphy, for many years gen- 
eral agent of the Northwestern Mutual 
Life at Milwaukee, died last week. 

Hamline H. Smith, Superior, Wis., has 
been appointed district manager of the 
new north Wisconsin district of the Penn 
Mutual, with headquarters at Superior. 


Harry D. Brown, son of Lot H. Brown, 
manager of central and southern Ohio 
for the Union Central Life at Columbus, 
has graduated from the Ground aviation 
school at Ohio State University and been 
transferred to an eastern point for further 
training. 

The organization of the Refuge Life 
Insurance Company, which was being pro- 
moted in Chicago by Thomas Connely, has 
been abandoned, Mr. Connely having re- 
moved to Baltimore. 








REAL GENERAL AGENCY 
OPENINGS 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 














the Premiums. 


Who Sells the Policies. 





Des Moines Life and Annuity Company 


of Des Moines, Iowa 


Its Policies Do More for the Man Who Pays 
Its Agency Contracts Do More for the Man 


A Happy Combination. 


Write O. G. WILSON, Agency Manager. 























































work in southern California, 


GARY NATIONAL 
LIFE INSURANCE COMPANY 


Gary Theatre Building 
GARY, IND. 


Located in the Heart of Financial Solidity 





WE HAVE the leading banks in northwestern Indiana as 
references and their officers as stockholders. 


WE HAVE the endorsement and support of The Gary 
Commercial Club. 


WE HAVE a Strong Organization Committee. 
FOUR SALESMEN WANTED 


Who Can Appreciate Real Opportunity 
References Required 
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DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


C J. McCARY & CO. 
e GENERAL AGENTS 
The Penn Mutual Life Insurance Company 
Any Life Insurance Man not Already Familiar with 
Our Service Should See us at Once 
Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG. 


CHICAGO 


YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. Co. 
of Pittsfield, Mass. 
69 W. Washington Street 
CHICAGO, ILLINOIS 


MINNESOTA 
A. O. ELIASON 


STATE AGENT 
The Minnesota Mutual Life 
Agency Supervisor wanted in Minnesota 
ST. PAUL, MINN. 


OHIO 


R. BRUEHL & SON 


A. 
' . GENERAL MANAGERS 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and 22 East Fourth Street 
CINCINNATI, OHTO 
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COLLECTION OF FIRST 
PREMIUM IMPORTANT 


(CONTINUED FROM PAGE 9) 


observant, with our eyes and ears open, 
we will have an abundance of informa- 
tion, which will prove to our satisfac- 
tion the quality of the note we have 
taken, but the matter of investigating 
the maker of a note who is not well 
known to us must be carefully and in- 
telligently done, as it is, indeed, an im- 
portant part in the selling of life in- 
surance on the credit basis. 


Danger to Young Agents 


Nearly every man entering the life 
insurance business finds the taking of 
notes a stumbling block and, if he does 
not learn how to use the credit system 
successfully in the very first part of 
his life insurance career, he is likely to 
accumulate a great deal of worthless 
paper and see his own net profits re- 
duced to a very low figure. The dis- 
honest fourflusher may give expensive 
dinners, entertaining his friends with 
money ‘that belongs to some one else. 
When all the rules for extending 
credit are enumerated, we must not 
overlook intuitive judgment. While 
most rules of banking would say that a 
note may not be good, yet this may 
be contradicted by our own opinion of 
the individual. The look in his eye, 
his general manner and deportment, his 
love of family or indifference; in other 
words, his every deed and action has 
a meaning to us and we must be keen 
observers of every available point in 
determining whether a note is good 
property. But we should have this in- 
formation early; if not when we are 
soliciting the application, at least be- 
fore we report the premium to the com- 
pany. 
Forget About Notes 


Some people will forget when a note 
matures. This is peculiarly true about 
a life insurance note. The applicant 
was converted to the need of life in- 
surance by the clear logical argument 
of the agent, but after two or three 
months may have cooled off a bit and 
be less inclined to make his payments 
than when he signed the notes. Then, 
too, many people do not have the men- 
tal power, or clearness of mind, to 
reach a conclusion consistent with their 
income and requirements. It is a very 
common thing that people will make 
a bargain one day and on the following 
day be sorry for it. Our competitors 
may have helped to bring about an ad- 
verse frame of mind and the family 
may have given willing assistance in 
this regard. 

It may be necessary to sell the policy 
over again, and we may also be re- 
quired to rearrange the time of pay- 
ment, but, above all things, past due 
paper should receive prompt and very 
careful attention, as by collecting one- 
fourth or one-half of an account the 
— is correspondingly easier to col- 
ect. 


Would Not Cut Out Notes Wholly 


The fact that the credit system in 
our business is very dangerous and 
likely to be abused in some instances 


not be used. ’ 
will extend credit with great care and 
caution, he may nearly double his in- 


On the contrary, if a man 


come by the use of it. Presuming that 
a man will establish forty average sized 
policies a year on a cash basis, he will 
be entitled to a first year commission 
of approximately $1,300, and if the poli- 
cies have been properly sold and care- 
fully delivered, he will be entitled to 
a contingent renewal commission of 
$1,200 more, or a total of $2,500 result- 
ing from one year’s work on his cash 
business. With a very little more ef- 
fort he can sell an additional forty 
policies a year by taking short-time 
notes. 

Serves Two Purposes 


The credit system here will serve two 
purposes. First, it will give the appli- 
cant the convenience of a little time, 
and, second, it will save the time of 
the agent, who might be required to 
make one hundred trips and then not 
get an application if he was to wait 
until the applicant actually had the 
cash. Some people would never be pre- 
pared to meet a life insurance pre- 
mium unless they had previously con- 
tracted for it, and yet, if they have a 
note or payment coming due, they will 
meet it promptly. This helps us in 
dealing with the peculiar element, “hu- 
man nature,” and as David Harum says, 
“There is just as much human nature 
in some people as there is in others, 
if not more.’ 

By proper use of the credit system 
we can obtain an application on the 
first or second interview, or know 
enough about the prospect to strike his 
name from our list and put in our time 
on better material, where results are 
easier to secure. 


Where the Agent Profits 


As long as we take notes we must 
sustain losses, but by care and expe- 
rience these losses may be reduced to 
a very low figure. If a man has care- 
fully taken forty notes during the year 
he has probably been required to sus- 
tain one loss of $70, while thirty-nine 
have paid, most of them very promptly, 
and he has a good list of friends and 
clients on account of this note arrange- 
ment. Subtracting $70 from $1,300, he 
would still have a net profit on one 
year’s note business of more than $1,200, 
while his contingent renewal commis- 
sions would probably be $1,100 more. 
In other words, he has established 
$2,500 from his cash business and $2,300 
from his note business during one year, 
or a total of $4,800. This only re- 
quired eighty policies, seventy-nine of 
which have paid. His profits have been 
nearly doubled by the use of notes and 
his total income, permanent and con- 
tingent added together, increased to ap- 
proximately $400 a month, while his 
business is not phenomenally large. 

The abuse of the credit system leads 
to but one goal, while its use in a cau- 
tious and intelligent manner will save 
time, increase business, give the agent 
a chance to develop his ability, and will 
extend the benefits of life insurance to 
a still greater number of people. 


President William D. Wyman of the 
Berkshire Life has been touring the West 





does not prove that the system should 





on an agency trip. 








Office: 


Second Nat’l Bank Bldg. 
TOLEDO, OHIO. 
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STOCK SALESMAN 


Good Territory { 
Open in 


Unless a selling proposition has real BACKBONE in it and behind it—it’s lost motion. 


We are now ready with another fast selling stock issue. If you can furnish us with good references, we can 
furnish you with good sélling propositions—with good commissions. We keep our men busy the year around. 


DRAPER BROTHERS 


Stocks and Bonds 


Ohio — Michigan — Wisconsin 
Minnesota — Indiana — Illinois 


Office: 


11 South La Salle Street 
CHICAGO, ILL. 











“If you were in 
his place” — 


Would you buy the policy you 
are offering your prospect ? 


Provident agents are successful 
because they are absolutely 
convinced that the policies 
they offer are exactly the poli- 
cies which under similar condi- 
tions they would prefer for 
themselves. 


Write for information. 
The 
Provident 
Life and Trust Company 


of Philadelphia 
Founded 1865 


























ACTUARIES 


i _, F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 





OHN W. CROOKS 
INSURANCF EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO 





| en J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
® COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance sue peeaease. 
‘he Law of Insurance a Spec 
Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
2 ACTUARY 














Telephone 1223 Association Buildin 
Central 3462 19 S. LaSalle St., CHICAG 
A SIGTENHORST } 
* 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 








REDERIC S.WITHINGTON,F.A.1LA 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 











DES MOINES, IOWA 
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Once an 
Illinois Life 
Man 
Always an 
Hilinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLiNC'S 


COM PANY COM PANY 


A 
WANTS GOOD MEN WANTS GOOD MEN 
AND : AND 
WILL PAY THEM WELL WILL PAY THEM WELL 


——= 








‘Another Year of Progress— 


Dec. 31, 1916 GAIN 
Weebet.: 6-35 ree naks. 22-6 $11,943,640 $1,664,007 
Surplus to Policyhelders. . 1,141,900 133,149 
Insurance in force . - 104,989,362 15,392,529 


Income ... +. + 2 « « 4,485,710 597,021 


TheW ESTERN andSOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 














MR. AGENT— 


GOOD TERRITORY—GOOD CONTRACTS 
Can Be Secured With 


MERCHANTS LIFE INSURANCE CO. 


Des Moines, Iowa 


OVER FIFTY-EIGHT MILLIONS IN FORCE 


Operating in Twenty-Five States 



















FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 


Comparative Statement Showing Yearly Growth of Company 
Admitted Assets Guarantee Fund to Policyholders Insurane in Force, Paid for Basis 


Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511,916.72 $2,117,222.79 $93,364,394.00 
Dec. 31, 1915 Dec. 31, 1915 Dec. 31, 1915 
$12,000,808.15 $2,336,639.97 $106,880,393.00 


lec. 31, 1916 


$2,708,397.65 $129,199'279.00 


$2841,209.49  $144;786,620.00 


$14,142,052.49 


$15,325,253.39 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. - 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 






















The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 
GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 
The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the press in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32,821,462. 


W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 


Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 



















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





jJ.O. LAUGMAN, President‘ B. O. BERGE, Secretary 


Lutheran International 


Insurance Company . 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 



















“SAFE AS A GOVERNMENT BOND’ 


LIFE. HEALTH, ACCIDENT**° MONTHLY INCOME INSURANCE. 


LATEST POLICIES AND AGENCY CONTRACT Sai} 07 lng 
Openings OHIO IND. KY., and MICH. Write Columbus : 









©) The OHIO STATE LIFE} 








CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 


ONE GENERAL AGENT WANTED IN INDIANA 
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MANY SURETY RATES 
MAY BE ADVANCED 


Conference of Company Officials at 
Baltimore Where Situation 
Was Fully Discussed 


WILL GET LARGER VIEW 


All Will Be Asked to Give Their Opin- 
ion on What Should Be 
Done 


BALTIMORE, MD., Nov. 27—The 
first definite move made by surety com- 
panies to formulate plans for increasing 
insurance rates was taken at a confer- 
ence of executive officials held here. A 
dozen or more surety men were invited 
to be present at the meeting, at which 
the general situation affecting their end 
of the business was discussed from 
every angle. 

The discussion was confined to in- 
creased rates for surety bonds, it being 
agreed to let the New York meeting 
handle the casualty end. It was also 


decided to get the opinion of all the 
leading companies throughout the coun- 
try of the advisability of putting higher 
rates into effect. 


Want More Revenue 


The consensus of opinion among the 
surety men was that something had to 
be done to offset the greatly increased 
cost of doing business, these costs be- 
ing increased by circumstances over 
which the companies had no control. 
The war has created a situation, it was 
pointed out, which made it practically 
impossible to do business at a profit. 

According to one prominent bonding 
man who attended the conference, noth- 
ing further will be done until the com- 
panies have been accorded the oppor- 
tunity of giving an expression on the 
subject. If all favor an advance, this 
is a matter that will be worked out by 
the Towner Rating Bureau. 


Government Life Plan 


Many questions are asked these days 
of insurance men regarding the life in- 
surance plan of the national government 
for sailors and soldiers. The Secretary of 
Treasury has gotten out a series of ques- 
tions and answers, after having the plan 
in effect for a few weeks, bringing out the 
main points that are being asked by the 
enlisted men and their friends. This 
document appears in Part II, the life in- 
Surance section. Inasmuch as insurance 
men of all kinds are asked for advice and 
information concerning the government 
plan of life insurance, this should be read 
and digested, so that they can be informed 
poo laa features of the government’s 

B Ss. 


Complaint Is Dismissed 


Commissioner Cleary of Wisconsin has 
entered an order dismissing the petition of 
the John H. Kaiser Lumber Company of 
Eau _ Claire, Wis., to revoke the license 
of the Lumberman’s Mutual Casualty of 
Chicago. In this petition the complainant 
alleged discrimination in the payment of 
dividends. The company plead justifica- 
tion on the ground that rates used in 


various classes proved inequitable and va- 
oe of dividends corrected the in- 





CONSTRUCTION BONDS ARE UP 


Towner Bureau Advises Subscribers of 
New Rates—War Introduces 
Many Hazards 


NEW YORK, Nov. 26—The number 
and amount of claims on construction 
contract bonds have lately increased to 
a point which has given surety under- 
writers much concern. Contracts are 
let for an agreed price on competitive 
bids, and the contractor who figures 
lowest on the cost of labor and material 
is invariably the successful bidder. The 
contract bonding business offered to 
surety companies, therefore, comes al- 
ways from the low bidders on the job; 
not from those contractors whose fore- 
sight or prudence leads them to antici- 
pate higher prices for material and 
higher wages for labor. After the con- 
tract has been let the government starts 
work somewhere in the neighborhood 
on a “cost plus” basis. Contractors for 
the government work are in a great 
hurry and do not care how much money 
they spend. The government pays for 
everything, and the contractor gets a 
percentage. The result is that he bids 
extravagant prices for labor. Moreover, 
the government requires mills and 
transportation companies to give gov- 
ernment work a preference in deliv- 
eries. The government may comman- 
deer coal and material. 


Some Are Wiped Out 


In many cases the result of this situ- 
ation is to ruin strong contractors who 
have contracts at an agreed price. The 
cost of labor goes to dizzy heights; ma- 
terial is not delivered; coal is unob- 
tainable; transportation facilities blocked. 
Whatever calculations may have en- 
tered into his bid are exceeded by the 
reality. When he is unable any longer 
to “stand the gaff,” his surety is forced 
to take up the work. Surety companies 
now find it almost impossible to inter- 
est contractors in the completion of de- 
faulted work. Contractors want to take 
it up only on the government terms of 
“cost plus percentage.” Wherever bond 
has been given guaranteeing an agreed 
price on a contract that must be fin- 
ished for “cost and percentage” (where 
even the mules loaf on the job) the 
loss to the surety is heavy. Contract 
loss adjustments, which used to be 
made ordinarily at a percentage of the 
contract bonds, are now in most cases 
running total. 

Rates Are Advanced 


On information and experience lately 
gathered by the Towner Rating Bu- 
reau, it has increased rates 50 percent 
on all construction contracts let at an 
agreed price. The increase in rate is 
probably less than the increase in risk, 
but the rating bureau felt that it ought 
to go carefully in the matter and allow 
for some possible improvement in pres- 
ent conditions, which are very bad. 
The new increase does not affect “cost 
plus” contracts; it applies only to the 
contracts at an agreed price. Each of 
these formerly 1 percent of the con- 
tract price, is now 1% percent; con- 
tracts formerly one-half of 1 percent 
are now three-quarters of 1 percent per 
annum. The new rates are effective im- 
mediately. 





$3.00 per Year, 15 Cents a Copy 








SELECTED BY A. E. FORREST 





Every Claim and Underwriting Depart- 
ment of ‘Company Members on for 
Manual Work 





President A. E. Forrest, of the Health 


& Accident Underwriters Conference, 
has completed the selection of commit- 
teemen for the current year. There are 
two new committees—a press com- 
mittee created by the last annual con- 
vention and a_ special committee on 
taxation. Isaac Newton Stevens, a news- 
paperman as well as an insurance com- 
pany president, is chairman of the pub- 
licity body. George Trude, National 
Life, U. S. A., heads the committee on 
taxation. The big work of the con- 
ference this year is being done by the 
manual committee, headed by R. Perry 
Shorts. Immediately assisting him are 
A. A. Clendinin, employed on a salary 
as investigator, and F. C. Crittenden, of 
the National Life, U. S. A., who is 
cracking the nuts of typographical ar- 
rangement. Every head of a claim or 
underwriting department is considered 
a member. The work is not being con- 
fined to committee men, however, as 
many companies not in the conference 
are being called on for assistance and 
advice. Numerous agents are also be- 
ing consulted. Many volunteers have 
also been secured and have rendered 
valuable assistance. 

The personnel of the various commit- 
tees follows 

Manual—R. P. Shorts, chairman, Mas- 
sachusetts Bonding; A. A. Clendenin, in- 
vestigator; F. C. Crittenden, printer and 
distributor, National Life, U. S. A., super- 
intendents of claim and underwriting de- 
partments of all company members. 

Press—Isaac N. Stevens, chairman, 
Commonwealth Casualty, Philadelphia; A. 
M. Johnson, National Life, U. S. A.; C. P. 
ye Southern Life & Health, Birmingham, 

a. 

Physicians—C, H. Boyer, chairman, Na- 
tional Life, U. S. A.; W. E. Brimstin, Fed- 
eral Life; E. J. Faulkner, Woodman’s 
Accident; H. C. Reed, Fraternities Health 
& Accident, Richmond, Me. 

Program—W. T. Grant, Business Men’s 
Accident, Kansas City, Mo.; H. B. Hawley, 
Great Western Accident; F. H. Goodman, 
Home Accident & Health, South Bend, 
Ind.; J. W. Scherr, Inter Ocean Casualty; 
J. J. Irish, lowa Traveling Men’s. 

Entertainment—Bayard P. Holmes, W. 
T. Grant, E. C. Budlong, W. H. Howland, 
H. H. Shomo, E. G. Robinson. 

Auditing—J. J. Barnsdall, St. Lawrence 
Life; L. H. Ransom, Ft. ayne Mercan- 
tile Accident; C. J. Lyon, Travelers Health, 
Omaha. 


Grievance—W. R. Sanders, American 
Liability; W. F. Jarvis, S. W. Munsell, 
Masonic Mutual Accident. 

By-Laws—H. Huffaker, Interstate 


Life & Accident, Chattanooga, Tenn.; El- 
mer Loucks, National Travelers Benefit, 
Des Moines; M. S. Boyer, National Relief, 
Philadelphia; C. O. Pauley, Central Busi- 
ness Men’s, Chicago. 

Credentials—E. C. Budlong, Bankers 
Accident, Des Moines; W. H. Jones, Equi- 
table Accident, oston; R. C. Folsom, 
European Accidext; C. W. Brandon, Co- 
lumbus Mutual Life. 

Membership—G. Leonard McNeill, Mas- 
sachusetts Accident, chairman; W. W. 
Powell, Southern Surety; C. A. Nesbitt, 
Commercial Travelers Life & Accident, 
Cleveland; S. L. Beeson, Bankers Casualty, 
Minneapolis; A. F. Culling, Pacific Mutual 
Life, Chicago. } 

Representatives on National Council of 
Insurance Federations—R. P. Shorts, C. 
H. Brackett, W. T. Grant. 

Reception Committee—E. C. Budlong, 
W. T. Grant, Bayard P. Holmes. 

Special Committee on Taxation—George 
Trude, National Life, U. S. A., chairman; 
Cc. A. Atkinson, Federal Life; Thomas J. 





Tyne, National Life & Accident, Nashville. 


CASUALTY INSURANCE SECTION 


RATES ADVANCED ON | 
SOME CASUALTY LINES 


Compensation Up 5 Percent and 
Other Forms 10 as of 
Dec. 31 


AUTO SCHEDULE LATER 


General Revision for Motor Car Lines 
Will Include Charge for War 
Burdens 


NEW YORK, Nov. 27—Effective 
midnight, Dec. 31, 1917, all rates under 
the jurisdiction of the National Work- 
men’s Compensation Service Bureau, 
except those for workmen’s compensa- 
tion and automobiles lines, will be sub- 
ject to a 10 percent flat increase for 
both new and renewal business. 

Effective midnight, Dec. 31, 1917, 
workmen’s compensation rates will be 
subject to a flat increase of 5 percent 
for both new and renewal business. 

Revised rates for automobile insur- 
ance, including the 10 percent advance 
to cover the increased expenses of the 
companies occasioned by the war will 
be issued, to become effective midnight, 
Jan, 31, 1918, for both new and renewal 
business. 

Minimum premiums for lines other 
than workmen’s compensation will not 
be affected by this flat increase. The 
new basis for minimum premiums for 
workmen’s compensation will become 
effective concurrently with, and will re- 
flect, the 5 percent increase in rates, 
with only rare exceptions, such as the 
minimum premium for blasting opera- 
tions. In due course, revised rate sheets 
to cover these changes will be issued 
through the usual channels. 


Committee of Three Acts 


These important steps have resulted 
from the several conferences had by the 
special committee of three appointed with 
power at a special meeting of companies 
held Nov. 7, the manual committee and 
the automobile committee of the bureau. 
At a joint meeting of these three com- 
mittees held Nov. 15 it was resolved that 
the 10 percent increase authorized by the 
bureau in its application to automobile 
business be made effective on Feb. 1 in- 
stead of Jan. 1 in view of the fact that 
the new automobile rates are to become 
effective on Feb. 1. A meeting of_ the 
automobile committee of the bureau, Nov. 
22, a telegram was sent to the com- 
panies as follows: “Special committee on 
increase in compensation rates appointed 
with power bureau meeting Nov. 7 has 
endorsed action national reference com- 
mittee recommending 5 percent flat in- 
crease on all new and renewal compensa- 
tion business effective after midnight Dec. 
31. In all states under jurisdiction of 
bureau such increase is mandatory. Un- 
derstood insurance department of New 
York, Massachusetts, Pennsylvania and 
New Jersey have informally approved in- 


creases.” 
Automobile Rates 


At the bureau automobile committee 
meeting of Nov. 22 the whole subject of 
a necessity for a rate increase on automo- 
bile insurance was thoroughly gone over. 
It is generally understood that such in- 
crease as may be made will probably be 
adopted by all the casualty companies, 
bureau and nonbureau. The trend of 
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INTERNATIONAL HOLDS 
ITS ANNUAL MEETING 


J. ‘Scofield Rowe of Aetna Life 
Reelected President, Jones 
Secretary 


CONSTITUTION AMENDED 


Dues Cut Down and Vice-Presidencies 
Reduced to One—Forty-seven 
Company Members 


NEW OFFICERS ELECTED 


President, J. Scofield Rowe, Aetna Life. 

Vice-president, H. G. B. Alexander, Con- 
tinental Casualty. 

Secretary-treasurer, F. Robertson Jones, 
Workmen’s Compensation Publicity Bu- 
reau. 

Executive committee—Arthur E. Childs, 
Columbian National Life, chairman; Fred- 
erick Richardson, General Accident; Nor- 
man R. Moray, Hartford Accident & In- 
demnity; William Bro Smith, Travelers, 
and William B. Joyce, National Surety. 

Committee of four to confer with Na- 
tional Association of Casualty & Surety 
Agents—William G. Curtis, National Cas- 
ualty, chairman; Louis F. Butler, Trav- 
elers; Charles H. Holland, Royal Indem- 
nity, and William M. Tomlins, American 
Surety. 


NEW YORK, Nov. 23—Increased 
cost of business and the urgent neces- 
sity for some measure of relief were 
the dominant considerations at the an- 
nual business meeting of the Interna- 
tional Association of Casualty and 
Surety Underwriters, held at the Hotel 
Astor, this morning. These thoughts 
were discussed in the admirable address 
of President J. Scofield Rowe, with 
which the meeting was opened. There 
were but twenty-five representatives 
present, the small attendance being the 
consequence of the decision of the ex- 


ecutive committee at its meeting on 
May 24 to dispense with the usual con- 
vention, in view of the international 
situation brought about by the war, and 
to hold a mere business meeting in- 
stead. For the same reason, there was 
no award this year of the George E. 
McNeill medal. President Rowe’s ad- 
dress was the feature of the meeting. 
At the conclusion of the reading of this 
address the chair appointed as a nomi- 
nating committee Messrs. Holland, 
BroSmith and Blake. 


Membership Report 


Secretary F. Robertson Jones then read 
his report, in. which he showed that the 
membership of the association now em- 
braces forty-seven companies, one bureau, 
five individual members and two honorary 
members. The honorary members are 
James V. Barry, assistant secretary of 
the Metropolitan Life, and Albert W. 
Whitney, general manager of the National 
Workmen’s Compensation Service Bureau. 
The bureau member is the Bureau of Per- 
sonal Accident and Health Underwriters. 
Since the last meeting there have been 
two resignations of company members— 
the Equitable Accident of Boston and the 
Inter-State Business Men’s Accident As- 
sociation of Des Moines—and two resigna- 
tions of individual members—W. H. Gould 
and W. Edward Magruder. Two other 
“outs” were scored through the liquidation 
of the Casualty Company of America and 
the merger of the Prudential Casualty 
with the Chicago Bonding & Surety. The 
legislative work of the branch bureaus 
was reviewed by Mr. Jones. 


Interpreting Tax Act 


He also stated that the committee on 
interpretation of the federal revenue act 
of 1917 has sent out a circular letter to 
all members of this association asking 
them to transmit either in person or by 
letter any problems under this revenue 
act that may have evolved from a careful 
study and serious consideration of it. 
Numerous queries were received by this 
committee with reference to the various 
federal revenue acts, and these were an- 
swered by the committee. As the replies 
to the circular letters come in they are 
to be submitted to P. Tecumseh Sherman, 


and from the data so derived the latter 
is to draft a memorandum for use in the 
heading off of hostile legislative move- 
Concrete cases are much more 


ments. 





GREAT INSURANCE WEEK 


MANY MEETINGS SCHEDULED 





Various Organizations Will Assemble 
in New York First Part of 


Next Month 
NEW YORK, Nov. 27—The first 
week in December has come to be 


known_as “Insurance Week” in New 
York City on account of the large num- 
ber of insurance meetings that are usu- 


ally held there at that time. This year 
there is to be no exception. Some of 
the dates of interest follow: Dec. 4— 


Annual meeting National Workmen’s 
Compensation Service Bureau, at bu- 
reau rooms; Dec. 4—Special meeting of 
the governing committee of the Per- 
sonal Accident & Health. Underwriters 
Association at the Hotel Astor; Dec. 
4-6—Mid-winter meeting of the Na- 
tional Convention of Insurance Com- 
missioners at the Hotel Astor; Dec. 5— 
Special meeting of the Burglary Insur- 
ance Underwriters Association at the 
Fidelity & Casualty offices at 10:30 a. 
m.; Dec. 6-7—Annual meeting of the 
Association of Life Insurance Presi- 
dents at the Hotel Astor. Dec. 3-6 the 
New York State Safety Congress holds 
its second annual meeting at the Hotel 
Onondaga, Syracuse.: 





AGENTS WHO WRITE. 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**Conservative but Aggressive’’ 
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effective than any a priori argument in 
use before legislatures. 


Cooperation with Agents 

Committee reports were then read. The 
treasury, it was shown, contains at pres- 
ent $1,958. The committee on blanks, 
Benedict D. Flynn, chairman, reported 
that a letter of suggestions regarding the 
disbursement page and with sundry in- 
structions to companies was duly sent out 
some time since and early replies asked 
for so that a report might be made to the 
insurance commissioners’ committee in 
May. Chairman Charles H. Holland, of 
the “committee of four” on relations with 
the National Association of Casualty & 
Surety Agents, reported several successful 
meetings with the agents during the year 
that had resulted in the warding off of 
threatening trouble, and recommended the 
continuance of the committee. 


Machinery Remodeled 


One of the more important transactions 
of the meeting was the adoption of the 
report of the committee on proposed 
amendments to the constitution and by- 
laws, appointed at the May meeting of 
the executive committee, for the purpose 
of fitting the association more nearly to 
existing conditions. The organization of 
bureaus has relieved the association of 
the necessity of certain onerous work 
that formerly devolved upon it, and ren- 
dered certain changes desirable. Chair- 
man William Bro Smith reported. After 
some discussion the report was adopted 
unanimously. The constitution was 
amended so as to substitute one vice- 
president for seven, to combine the offices 
of secretary and treasurer in one person, 
and to eliminate the office of librarian, 
to make the executive committee have a 
membership of eight in addition to all 
former presidents. Section 1, Article IV, 
of the by laws was changed to provide 
that annual dues for company and bureau 
members shall be $25 instead of $50 and 
that annual dues for. individual members 
shall be $10 instead of $25. 


Election of Officers 


The committee on nominations reported 
through Chairman Holland the following 
nominations for the ensuing year, and the 
secretary was instructed to cast one bal- 
lot in adoption of the report: President, 
J. Scofield Rowe; vice-president, H. G. B. 
Alexander; secretary-treasurer, F. Robert- 
son Jones. McNeill medal committee, G. 
Leonard McNeill, chairman, Franklin S. 
Dewey and Danford F. Baker. Executive 
committee, Arthur E. Childs, chairman, 
Frederick Richardson, Norman R. Moray, 
William BroSmith and William B. Joyce. 
Committee of four, Charles H. Holland, 
chairman, Louis-F. Butler, William M. 
Tomlins, Jr., and William G. Curtis. 

At the conclusion of the election of 
officers James V. Barry was called on for 
a few remarks, as being a member always 
held in close affection by his fellows. Mr..- 
Barry responded readily, as usual, though 
quite out of his familiar humorous key. 
He spoke of patience and optimism and re- 
cited a poem by Robert W. Service point- 
ing his moral, 

An adjournment was then taken. After 
the adjournment members and guests en- 
joyed a buffet luncheon and renewed old 
acquaintances until the special meeting of 
executives on rates and expenses was held. 


Secretary George Howie, of the London 
& Lancashire Indemnity, who has been 
at the home office in London for some 
weeks, has returned home. 
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Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


Home Office:—C HICAGO, ILL. 


Net Surplus 
$296,048.32 
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‘THE HOOD AGENCY, Inc: 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
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THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 


Phoenix Building, MINNEAPOLIS, MINN. 
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9889 BILLS WERE EXAMINED 





Vast Work Done by Publicity Bureau 
During Past Year—Many Amend- 
ments Proposed 





There were 2,889 bills introduced in- 
to various state legislatures that had to 
be examined during the past year by 
the Workmen’s Compensation Publicity 
Bureau. Of these 981 directly or indi- 
rectly affected casualty and surety busi- 
ness. The remainder was found to be 
of no interest or were duplicates, being 
bills introduced simultaneously in both 
branches of the various state legisla- 
tures. The bureau sent copies and 
memoranda of these bills to all mem- 


bers. 

The majority of the bills were amend- 
ments of present compensation acts. 
Now there are but eleven states with- 
out such laws. These are: Alabama, 
Arkansas, Florida, Georgia, Mississippi, 
Missouri, North Carolina, North Da- 
kota, South Carolina, Tennessee and 
Virginia. 

Virginia is investigating the subject 
and Missouri will take it up at the next 
session. Compensation acts will probably 
come before legislatures in the following 
states in 1918: Georgia, Mississippi, South 
Carolina and Virginia. Enactment is ex- 
pected in Georgia and Virginia. ’ 

New compensation laws passed during 
the past year were in Delaware, Idaho, 
New Mexico, South Dakota and Utah. 
Compensation acts failed in Florida, Mis- 
souri, North Carolina, North Dakota and 
Tennessee. 

Amendments were adopted in Alaska, 
California, Colorado, Connecticut, Hawaii, 
Illinois, Indiana, Iowa, Kansas, Maine, 
Massachusetts, Michigan, Minnesota, Ne- 
braska, Nevada, New York, Ohio, Oregon, 
Porto Rico, Rhode Island, Texas, Vermont, 
Washington, Wisconsin and Wyoming. 

Supplementary acts were passed in 
Pennsylvania and New Jersey. 

Congress adopted the federal civil em- 
ployes’ compensation act, the federal sol- 
diers’ and sailors’ compensation law, the 
federal law providing compensation for 
sailors and the law relating to the juris- 
diction of district courts, so as to give to 
claimants the right and remedies under 
the workmen’s compensation law of any 
state. 

The workings of the bureau were re- 
ported at the annual meeting, held in 
New York last week. The United States 
Casualty was elected chairman for one 
year, the Hartford Accident & Indemnity 
a member for two years and the Fidelity 
& Casualty a member for three years. 
F. Robertson Jones continues as secretary 
and head of the bureau. 


Adopt New Minimum 


BOSTON, Nov. 24.—The recommendation 
of the National Reference Committee on 
minimum premiums for compensation 
risks has been adopted by the Massachu- 
setts Rating and Inspection Bureau and 
the resulting revision in the present scale 
has been approved by Commissioner Hardi- 
son to become effective Dec. 1. The new 
minimum premiums follow the rates, with 
the result that instead of eight or ten 
premiums there are approximately 75, the 
lowest being $10. 


Phillips Approves Increase 


Jesse S. Phillips, superintendent of in- 
surance of New York, has announced that 
the 5 percent increase in workmen’s com- 
pensation rates, sought by compensation 
carriers operating in New York has re- 
ceived his approval. Notwithstanding his 
well-known attitude toward the subject of 
acquisition cost, Superintendent Phillips 
concedes that present indications justified 
some increase in rates, for the purpose of 
meeting increased operating expenses. 
Many of the companies were seeking a 10 
percent increase, but Mr. Phillips was op- 
posed to this action. 

As the new rate will be lowest manual 
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General Casualty & Surety Co. 


We are now ready to receive applications from 
Michigan to represent this Company 


ELMER H. DEARTH . . .. ..., 


DIME BANK BLDG., DETROIT 


President 











rate authorized by the department under 
the law, no company will be permitted to 
cancel present contracts and rewrite at 
present rates, for the purpose of circum- 
venting the increase. 


Would Enter Kansas 


TOPEKA, KAN., Nov. 26.—The Consoli- 
dated Underwriters of Kansas City, Mo., 
has applied for admission to Kansas. This 
company is a consolidation of the Lum- 
bermen’s Indemnity Exchange, the Coal 
Operators’ Exchange, the Commercial Un- 
derwriters’ Liability Exchange, and the 


Automobile Indemnity Exchange. It does 
an inter-insurance business. T. H. Mastin 
& Co. appear as attorney-in-fact. The ex- 


change will write workingmen’s compen- 
sation, general liability and all classes of 
automobile insurance. 


Has 125 in Service 


The United States Fidelity & Guaranty 
now has 125 men in the army, 74 being 
from the home office and 51 from the vari- 
ous branch offices. The company also had 
five to enlist from Canada in the British 
army. Captain Muntz, who was connected 
with the Toronto office, was recently killed 
in action. The four remaining are still in 
Europe. One of these is a prisoner. 


Compensation for Aliens 


MADISON, Wis., Nov. 27.—The Wis- 
consin industrial commission has issued 
a statement that aliens, even though cit- 
izens of an enemy country, may recover 
;compensation when injured in the course 
of their employment unless proclaimed by 
the President to be “allies of the enemy” 
j because they engage in hostile acts.- 


Compensation in England 


Workmen’s compensation insurance ex- 
perience in England in 1916 was again very 
favorable, showing a substantial profit. 
The results of all companies during the 
second year of the war were surprisingly 
good. The totals of all companies oper- 
ating in the British Isles show a profit of 
19.54 percent on £3,827,881 of earned 
premiums for the year. Taken separately, 
the tariff companies show a profit exceed- 
ing 20 per cent. The nine years’ experience 
of all companies now shows 8.14 percent 
profit. The improved conditions in the 
British Empire are due largely to war 
influences. 


Travelers Appointments 


Arthur J. Barker, special agent for the 
Travelers Indemnity has been appointed 
assistant manager at the Minneapolis 
branch office of the Travelers. Lyford W. 
Arey, special agent of the Travelers, has 
been appointed manager at Dayton, Ohio, 
and will succeed Manager Danford. Mr. 
Arey has been connected with the com- 
pany at Cleveland. 

E. C. Mason, assistant manager of the 
Detroit office of the Travelers, has been 
transferred as manager of the branch 
office at Rochester, N. Y. 

The Detroit office has contributed three 
managers to the company’s force this year, 
besides Mr. Mason, Wm. E. Shields, now 
manager at Los Angeles, California, and 
A. C. Bonnet, now manager at Columbus, 
Ohio. Besides this loss to the Detroit 
office, five members of the force have gone 
to the front: Attorney T. F. McCoy, In- 
spectors Cruickshank and Jenks, Special 
Agent J. E. Leene, and Payroll Auditor 
F. R. Young. 

H. W. Drew, of Pittsburgh, has been 
assigned to the Detroit office, and the as- 
signment of other capable men will soon 
be announced. 





Great Northern Starts 


The Great Northern Casualty has been 
organized in Chicago to write mutual 
casualty business and commenced is- 
suing policies last week. It will spe- 
cialize on a $24 a year accident and health 
policy, and will issue three other moderate 
priced forms. The company was organ- 
ized by James N. Randal, who is its secre- 
tary and treasurer. He is an experienced 
casualty man. A. C. Price, who recently 
resigned as manager of the western claims 
department of the Fidelity & Deposit, is 
superintendent of the commercial depart- 
ment. Other officers are George F. Sills, 
first vice-president; Alfred Anderson, sec- 
ond vice-president and Dr. William H. 
Hersch, medical director. Offices have 





pong ovened at 419 Great Northern build- 
ng. 
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IOWA NATIONAL FIRE INSURANCE 
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F. L. MINER 
VICE-PRESIDENT 


FRANK P. FLYNN 
TREASURER 


H. P. ROSSER 
SUPT. OF ACENTS 


Cc. S. VANCE 
2nd VICE-PRESIDENT 





CAPITAL, $500,000.00 


RESULT OF THE FIRST SIX MONTHS BUSINESS 
RISKS WRITTEN, - - - - : - - - $6,803,526.59 
PREMIUM INCOME, - - ~ - - . - - 71,805.79 
LOSSES INCURRED—NET, - - - ° > - - - 3,151,214 














Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTIOW 


F. R. THOMPSON 


SURPLUS 
LINES ano 
FLOATERS 











Insurance Exchange, Chicago, Il. 
ARI ZON A CENTRAL DEPARTMENT 
a COVERING: 
FIRE INSURANCE COMPANY ILLINOIS—OHIO—INDIANA 
PHOENIX, ARIZONA WISCONSIN — MICHIGAN 
CAPITAL ARTHUR J. DAVIS 
GENERAL AGENT 
$200,000.00 
cael CHAS. P. HALL, Special Agent 
——— mmm 2019 INSURANCE EXCHANGE 
GENERAL MANAGER. CHICAGO 
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THE JIFFY PEN 


The word “Jiffy” denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


y 
JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, lowa 
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IN THE ACCIDENT FIELD 





COMMERCIAL RATES TO GO UP 





Increase Will Apply to All New Busi- 
ness and May Go On to 
Old 


Rates on commercial accident and 
health insurance will probably be in- 
creased 10 percent as of Jan. 1. At the 
informal conference of companies in 
New York last week the subject came 
up and the general opinion was that 
such an advance would be necessary to 
meet the added cost due to the war. 
Whether or not it will apply to old 
business as well as new, is a question. 
There is some disagreement on this 
point among company men. It is felt 
by certain underwriters that to increase 
rates on business now in force would 
be inadvisable, even though such busi- 
ness had to be carried at cost for some 
time. 

The old business, is, of course, the 
business on which the companies make 
a profit, if they make any at all. On 
this they have paid the big price of ac- 
quisition and in the older business they 
have sorted out the bad moral and 
physical risks. 

The entire subject of commercial ac- 
cident rate will come before a meeting 
in New York City on Dec. 4. 





No Weekly Rate Advance 

Companies writing weekly premium ac- 
cident, health and life insurance com- 
bined, will make no increases in rates to 
policyholders nor make any tax charges 
to agents. The committee of attorneys 
representing the weekly premium com- 
panies have recommended such action 
after conference with the advisory board 
of the internal revenue department at 
Washington. 


Insurance for Women 

PHILADELPHIA, PA., Nov. 28—The 
Commonwealth Casualty of Philadelphia, 
the Provident Life & Accident of Chatta- 
nooga, Fidelity & Deposit and Continental 
Casualty are the only companies operating 
in this city that will write health and ac- 
cident insurance on women depending upon 
their individual earnings, on the same 
terms and conditions as men. 


Requires Assessment Clause 


The National Travelers Benefit Associa- 
tion of Des Moines has been directed to 
take up some old contracts issued years 
ago which did not provide for extra as- 
sessments on policyholders when needed 
by the company. The policies were never 
approved by the Kansas department and 
it was not known that any were in the 
state until an extra assessment was called 
last month. The policies now being sold 
provide for the extra assessments, and 
the department has required, to avoid 
confusion, that the old contracts be taken 
up at the next regular assessment date 
and new policies be issued where desired. 
The department did not require any higher 
rates, but the company has announced a 
higher rate to the old policyholders when 
it renews the policies at the next assess- 
ment date. 


Gilbert S. Gilbertson, formerly state 
treasurer of Iowa and later president of 
the Inter-State Business Men’s Accident 
of DesMoines, died Sunday at his home in 
DesMoines, at the age of 54. He had 
been in ill health for several months. 


News From the Coast 


SAN FRANCISCO, CAL., Nov, 28.— 
Charles O. Hawley, formerly manager 0: 
the San Francisco branch of the Agency 
Company, and later assistant general man- 
ager of the Guardian Casualty & Guaranty, 
which position he resigned early this year, 
has again located at San Francisco as cas- 
ualty manager for A. G. Nason & Co., gen- 
eral agents for the Western Indemnity. 

he American Bonding & Casualty, of 
Sioux City, Ia., has entered California, ap- 
pointing Starr, Busby & Co. of San Fran- 
cisco, as general agents for the state. 
The agency is a newcomer in local insur- 
ance circles but is composed of men who 
have had extended and successful experi- 
ence in California casualty business. 

R. E. Pinney, special agent for the Fi- 
delitvy & Deposit, is given charge of the 
Pacific north branch office, with super- 
vision over Oregon and Alaska. He suc- 
ceeds John D, Alcock, Jr., who will return 
to San Francisco to enter the joint auto- 
mobile department of the Home & Fi- 
delity & Deposit. 


H. C. Davis, auditor of accounts of the 
United States Casualty and formerly New 
York City manager of the Prudential Cas- 
ualty, has been appointed assistant treas- 
urer of the Wagner Electrical Manufactur- 
ing Company of St. Louis. 





AMONG THE SURETY MEN 


COMPANY RATINGS ARE GIVEN 








An Increase in Surplus and Decrease in 
Writing Capacity Shown by 
Report 





Based on their statements of Nov. 15, 
twenty-three surety companies author- 
ized to write bonds running to the 
United States government, exclusive of 
three reinsurance companies, have $31,- 
400,000 capital, $23,340,823 net surplus, 
and a net writing capacity of $5,304,733 
on a single bond. 

This shows for the third quarter of 
the year, the same amount of capital, an 
increase of $409,137 in surplus and a de- 
crease of $57,196 in writing capacity. 
The treasury department’s list is com- 
posed of the same companies as made 
up the list Aug. 15. The companies 
with their financial standings are shown 
below: 


Net 

Capital Surplus Limit 
Aet. C. & S..$2,000,000 $2,721,543 $475,154 
Am. Bd. Ia.. 500,000 101,418 0:14 
Am, Indem.. 500,000 222,329 72,232 
Oe ee 5,000,00 1,044,862 604,486 
Chgo. Bond 500,000 132,567 63,256 
Del. Sur..... 2,000,000 1,483,209 343,320 
Fid. & Cas.. 1,000,000 1,919,444 294,944 
Fid. & Dep.. 3,000,000 1,695,078 469,507 


Globe Indem. ‘750,000 531,293 128,129 


Hart, Acci... 800,000 419,803 121,980 
Inter. Fid.... 300,000 503,521 80,352 
L. & L. In 750,000 349,276 109,927 
BAG: ABB. 00:0 1,500,000 1,480,184 298,018 
Mass. Bond.. 1,500,000 454,671 195,467 
Nat’l Sur 4,000,000 4,319,451 831,945 
N. Am. Cas.. 1,000,000 232,919 123,291 
4 ag) eee 50,000 287,299 53,729 
Pref. Acci... 700,000 993,492 100,000 
Rep. Cas..... 500,000 137,783 63,778 
Royal Ind... 1,000,000 668,547 166,854 
BO, BUR... 600,000 146,582 74,658 
U. S. F. & G. 3,000,000 1,848,912 484,801 
U. S, Guar. 250,000 667,501 91,750 


The following are acceptable as rein- 
surance companies up to the amounts 
stated on a single undertaking: Euro- 
pean Accident, $95,000; Guarantee Com- 
pany of North America, $80,896; Norwe- 
gian Globe, $122,301. 


MORE RATE ADVANCES COMING 





Fidelity Bond Premiums Will Prob- 
ably Be Increased More Than the 
Usual 10 Percent 





The increase in construction contract 
bond rates announced this week is only 
the forerunner of increases on other 
lines of surety and fidelity business. 
This will amount to at least 10 percent 
on all classes and it is altogether likely 
that fidelity rates will be increased more 
than enough to meet war taxes and war 
expenses. They will probably have to 
be advanced to meet extra war hazards. 
Numerous changes are occurring in the 
personnel of office forces and funds are 
being handled by many new employes. 
Fidelity experience has shown that the 
average fidelity loss is not due to any 
intent of dishonesty on the part of the 
employe covered. New employes will 
of course be more inclined to errors 
that may lead them into difficulties 
than experienced employes. 


Work Has Been Postponed 


Bonding companies will show consider- 
able decrease in premiums that come 
from street and road paving work, inas- 
much as so much of this has been post- 
poned owing to high cost of labor and 
material. This is cnly one of the ave- 
nues that has been practically closed, so 
far as premium income is concerned, but 
others have opened, that probably will 
overcome all loss. 


Will Change the Bonds 


The Treasury Department announces 
that the National Surety has agreed to 
execute an agreement whereby its bonds 
taken over from the American Fidelity 
will run directly to the government. The 
reinsurance agreement did not contem- 
plate this, but the National Surety has 
agreed to it. The American Fidelity has 
ceased to write surety and fidelity busi- 
ness on behalf of the government. 


J. M. Showalter, who has been cashier 
of the Van Wert National Bank of Van 
Wert, O., becomes general auditor of the 
Lumbermen’s Mutual Casualty of Chi- 
cago, as of Dec. 1 





FRANKFORT MUST CEASE 


WILL’ LIQUIDATE BUSINESS 


INTER-OCEAN 
CASUALTY CO. 


Union Central Life Bldg. 
Cincinnati, Ohio. 





Secretary of Treasury Orders All Ger- 
man Companies to Stop Writing 
in This Country 


Under the ruling of the Secretary of 
Treasury affecting enemy insurance 
companies, the Frankfort General of 
Frankfort, Germany, will be obliged to 
liquidate in the United States. Its last 
statement showed that it had assets in 
this country of $1,491,948. The statu- 
tory deposits were $250,000 and its sur- 
plus, including deposits, was $473,899. 
Its premium income last year was 
$1,081,428, 

The Frankfort has taken high rank 
in this country in recent years because 
of the ability of United States Manager 
C. H. Franklin in directing its affairs. -_ 
He is one of the most intelligent cas- = 


ualty men in the country and is re- 
garded as an authority. Insurance men 
regret the experience that has come to 
him and his associates in the United AMERICAN 
States department. Prior to going with 
high esteem, has been connected with 
the United States office since it was OF 
established. 

The Frankfort has done a conserva- NEW YORK 


the company in 1904, he was connected 
tive, clean business under Manager 
100 Broadway 


Good Territory and Liberal 
Contracts for Accident Agents 
Who Are PRODUCERS 


Address 
J. W. SCHERR, President 











with the National Assurance of Dublin 
and previously was with the home office 
of the Employers Liability. Secretary 
John M. Smith, who also is held in 
Franklin’s administration. It entered 
the United States in 1896, when it was 
known as the Frankfort Marine, Acci- 
dent & Plate Glass. 





Political Business 


BOSTON, MASS., Nov. 27—The Boston 
finance commission has brought in a re- 
port stating that city employes’ bonds, 
contractors’ bonds, insurance on city prop- 
erty as well as on city buildings in con- 


SURETY BONDS 











struction, delinquent taxpayers’ bonds, 
have all been thrown by Mayor James M. 
Curley, to the Peter J. Fitzgerald Agency. 
Mr. Fitzgerald had been selling butter, 
cheese and eggs from a cart and was 
made agent for the National Surety. The 
commission says that it held one $5,000 
bond in the city in 1913, and at the close 
of last year it held 189 bonds with the 
city employes. The total profits of the 
Fitzgerald Agency for the past three 
years are estimated by the commission 
at $63,937. 





MERICAN LIABILITY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 


AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG.. CINCINNATI, O. 
$100,000,00 INSURANCE DEPT, DEPOS: 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 
We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 


Write me today and I will show you a real opportunity. 
ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 


First and Largest Organization writing business and professional men upon 
same plan as traveling men’s associations. 

















The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - __ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 


FRED. L. GRAY COMPANY -_ Northwestern Managers, 328-386 Security Bank Bldg. io etroit 
RAYMOND & RAYMOND -_ - General Agents, Southern Michigan P Id SW e tin 

ALFRED PAULL & SON’ - - General Agents, h ang! vire a Board dof rade ar | in 

R. H. CLARK - - General Agent, Northeastern Ohio, 33 ret Natio Avenue, N Cc nt = 
HOWARD FERRIS, JR., - General Agent, Southern Ohio, 1310 * ational Bank Bldg. , Snes — 
KING, McCUNE & McKENZIE . Agents, N. W. Ohio, 309 Cincinnati Bidg., 





Res 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, 0. 
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Casualty and Surety Comment 








HEAVY BURGLARY LOSSES 


BURGLARY underwriters, as well as 
those in other lines, find themselves 
confronted with new problems growing 
out of war conditions. A recent report 
from New York discloses that the em- 
ployment by merchants of numerous 
persons of unknown antecedents has 
resulted in an unusual number of bur- 
glaries, and the companies seem to be 
at something of a loss to know how to 
meet the situation. As very few of the 
losses exceed $1,000, it is held by some 
to be unreasonable to make a general 
increase in rates, although there is évi- 
dent justification for increasing the rate 
on the first $1,000 of insurance. 

The very conditions which appear to 
make an increase necessary create the 
greater need for burglary insurance. 
Especially do they create a need for 
more burglary insurance, as the values 
of goods have greatly increased and the 
coverage which once might have been 
considered sufficient has now become 
entirely inadequate. 

Probably one of the difficulties in the 
situation arises from the small amount 
of insurance that usually is carried. 
Both merchants and householders are 
prone to carry only such protection as 
they think would take care of an ordi- 
nary loss, and the losses that do occur 
are too nearly total to insurance car- 
ried. Agents and brokers could do 
much to help the situation by inducing 
their assured to take out larger lines. 
This would give the companies more 
premium income and would add to the 
amount of the losses only occasionally. 


C. H. FRANKLIN 


THE many casualty men in the coun- 
try have great admiration for CHARLES 
H. Franxkiin, United States manager of 
the FrankFort GENERAL, his office and 
field staff, regardless of the fact that 
the national government has put the 
quietus on German institutions. Mr. 
FRANKLIN is an Englishman and has had 
a very trying situation to meet since 
war was declared. He is a man of high 
ability, of keen conscience, and pos- 
sesses a most valuable experience. He 
has impressed underwriters ever since 
he took charge of the FRANKFoRT, with 
his undoubted capacity and knowledge. 
He has stood always for the best in the 
business. While insurance men have 
favored, during the last few months es- 
pecially, the prohibition of German 
companies continuing in this country 
on matter of principle, yet from a per- 
sonal standpoint their hearts have been 
with Mr. FRANKLIN and his competent 
lieutenants, They hope to see him lo- 
cated happily and permanently, because 
he deserves the very best. 


POWER OF ATTORNEY 

Many agents of surety companies away 
from headquarters insist on having power 
of attorney yet few companies will grant 
very extended authority. A company that 
'S conservative in its underwriting desires 
to pass on the main bonds that are exe- 
cuted. While it may grant power of attor- 
ney to execute some court, license or per- 








mit bonds, yet when it comes to fidelity 
or contract bonds, it will want the appli- 
cation passed on by the home office, gen- 
eral agency, or branch office. 

A surety man said the other day that in 
his opinion agents were better off without 
having power of attorney, because some- 
times it is very embarrassing to refuse to 
write a bond for a friend where the agent 
knows that the risk is not a good one. In 
these days of rapid and accurate communi- 
cation, there is not much need of power of 
attorney in the ordinary run of business. 
Sometimes speed is necessary in case of 
court bonds, but limited power of attorney 
can be gotten by wire or mail that will 
answer the purpose. Surety bonds need 
expert treatment. While agents are quali- 
fied to pass on fire or casualty risks, each 
bond is a distinct undertaking which 
needs experienced and intelligent treat- 
ment which headquarters is especially 
qualified to give. 





Personal Glimpses 
of Casualty Men 





J. C. Callender, manager of the Ocean 
Accident at Chicago, has gone to San 
Francisco to be with his mother over 
Thanksgiving. 





An example of what the small or me- 
dium sized town local agent, who keeps 
his eyes open, can accomplish is to be 
found in the case of B. L. Heath, Cook 
county superintendent of the Chicago 
Bonding. Mr. Heath was formerly a 
local insurance agent writing a general 
business at Fond du Lac, Wis. He at- 
tracted the attention of the company 
through his ability to write the so- 
called side lines of casualty insurance, 
which the average local agent claims 
cannot be obtained in the smaller sized 
towns. 

When a local agent, instead of com- 
plaining to his company that there was 
a much larger field for plate glass, bur- 
glary and public liability business in 
the big cities than in the small center, 
Mr. Heath went out and solicited these 
lines, and succeeded in getting a good 
volume of business on the books. 

Since locating at the home office he 
has been successful in stimulating many 
of the company’s small town agents by 
passing on to them the benefit of his 
experience and methods. 


John H. Zimmerman, in the claim 
department of the home office of the 
Globe Indemnity, died last week in Chi- 
cago Hospital. He was formerly su- 
perintendent of claims in the western 
department of the London & Lan- 
cashire Indemnity. 


Mrs. John J. Kennedy, wife of the 
head of the accident claim department 
of the Chicago Bonding, died at the 
Columbus hospital, Chicago, last Fri- 
day, and was buried Tuesday at Holy 
Cross cemetery, Philadelphia. She had 
been a chronic invalid for years. 


J. L. Enright has gone with the 
Ocean Accident at Chicago taking 
charge of the personal accident claims 
and will also be a business producer. 
He was formerly with the United States 
Casualty and Aetna Life, adjusting 
claims in miscellaneous lines. 


Fred W. Stevens has resigned as Chi- 
cago representative of the Alfred M. 
Best Company to take charge of the 
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FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


BALTIMORE 


EDWIN WARFIELD, President 


Fidelity 
Contract 
Judicial 


Public 
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service department of the Lumbermans 
& Manufacturers Insurance Agency at 
Chicago and the Lumbermen’s Mutual 
Casualty. He is thoroughly conversant 
with all kinds of insurance and insur- 
ance companies. 


A novel Red Cross auxiliary has been 
organized in the home office of the 
North American Accident at Chicago. 
It is composed entirely of red-haired 
girls and they are knitting with all the 
speed that titian tressed damsels can 
show. ; 


RATES ADVANCED ON 
SAME CASUALTY LINES 


(CONTINUED FROM PAGE 1) 


effort is toward a level of rates, as it is 
recognized as highly desirable that all 
companies get on a common basis in this 
respect. Nonboard companies can not af- 
ford to go on with rates as they are at 
present. Substantial increases are needed 
in the larger cities, and the country dis- 
tricts need a readjustment. It is sought 
to secure a scientific basis of automobile 
rates all over the country. Some of the 
reasons given for the urgency of a rate 
increase are the heavy advances in such 
expenses as_ postage, traveling, taxes, 
clerk hire and salary increases, rent, sup- 
plies, etc. In the settlement of property 
damage and collision claims increased 
cost has reached as high as 50 percent in 
cases. Repair work is at least 50 percent 
higher than it was. A new and significant 
element of expense in the settlement of 
liability claims arises out of the decreased 
purchasing power of the dollar; suits are 
now being brought for larger amounts 
than heretofore. 


Company Officers Confer 


Leading company men held a meeting 
in New York Friday, having gathered in 
the city for the convention of the Inter- 
national Casualty & Surety Association. 
About forty officers were present, repre- 
senting twenty-nine companies. The 
meeting was presided over by J. Scofield 
Rowe, secretary of the Aetna Casualty & 
Surety. There were general discussions of 








the increased scale.of expenses under 
which the business is conducted and prac- 
aa everyone present participated in 
it. 

Session Is Executive 


The session was executive in that the 
proceedings were held to be confidential 
and not for publication. A concrete pre- 
sentation of the sentiment of the meeting 
took the form of a resolution, which was 
unanimously adopted. The resolution 
committee was appointed by the chair 
and consisted of Charles H. Holland, 
chairman, general manager Royal In- 
demnity; H. G. B. Alexander, president 
Continental Cf&sualty; John T. Stone, presi- 
dent Maryland Casualty; William Bro- 
Smith, general counsel Travelers, and 
Arthur E. Childs, president Columbian 
National Life. The resolution was as 
follows: 


Resolutions Adopted 


“Resolved, That it is the sense of this 
meeting that an increase in the present 
rates of premium charged for all classes 
of casualty and surety business is abun- 
dantly justified by the greatly increased 
expenditures of the companies for serv- 
ices. rendered and the insurance furnished. 

“That this meeting recommends to all 
organizations which deal with the rate 
making feature of the several classes of 
business above named, that at the earliest 
practicable date they take appropriate ac- 
tion to effectuate a reasonable increase of 
premiums in order to meet this present 
situation. 

“And the secretary of this meeting is 
directed to transmit these resolutions to 
the proper officers of such organizations 
and bureaus.” 


Chicago Adjusters Meet 


At the annual meeting of the Casualty 
Adjusters Association of Chicago, Richard 
J. Lavery of the Standard Accident was 
elected president, George H. Maloney of 
the Hartford Accident, vice-president, 
George L. Mallery of the Security Mutual 
Casualty, secretary and treasurer. The 
members of the organization had invited 
the industrial accident commission of Illi- 
nois to be present. The main discussion 
centered around the new plans of the 
Illinois commission for a medical corps to 
assist in the handling of disputed. claims 
for compensation when the anly question 
involved is the physical condition of the 
applicant. 
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COSTLY IN TWO WAYS 


Variety in Report Requirements 
Adds to Home Office 
Expense 


FIGURES LESS VALUABLE 


Company Representatives Before Com- 
missioners Committee Suggest 
Changes in Schedules “W” 
and “7” 


NEW YORK, Nov. 27—A serious 
situation, which has developed during 
the last three years, confronts insur- 
ance carriers, as regards their statistical 
procedure, in the judgment of the sta- 
tistical subcommittee of the National 
Workmen’s Compensation Service Bu- 
reau. The companies are being asked 
for the impossible by the insurance de- 
partments of the several states and the 
industrial commissions—impossible in 
the limit of time stipulated to them. 
Uniformity. in report-forms and the 
elimination of all unnecessary data are 
matters of urgent necessity. During 


1917 it was utterly impossible for many 
of the carriers to file, within the re- 
quired period, all the schedules “W’ 
and “Z,” and it is believed that the situ- 
ation will be much worse in the com- 
ing year and thereafter, because of the 
difficulty of retaining trained assistants, 
the ever-growing volume of business 
and the increased number of states re- 
quiring reports. 


To Much Haste in Past 


It is also felt that the insurance de- 
partments and industrial commissions 
have suffered considerably in the past 
because of haste in preparation of data. 
The carriers have not had time for the 
application of such checks as they 
would wish to apply were they not con- 
tinually faced with the approaching 
date for filing and by insistent demands 
from insurance departments and com- 
missions that this information be sub- 
mitted strictly in accordance with 
schedules which in some cases, at least, 
are impossible of fulfillment. To obvi- 
ate these difficulties all waste effort due 
to lack of uniformity should be elim- 
inated, no data should be required that 
is not absolutely necessary to the de- 
velopment of the business, and there 
should be coordination and cooperation 
among the supervising bodies so that 
the carriers will not be confronted with 
demands for experience all arising at 
the same time. ‘ 

These views, preliminary to more de- 
tailed recommendations, were frankly 
submitted by the bureau’s statistical 
subcommittee at a hearing last Thurs- 
day by the subcommittee of the com- 
mittee on blanks of the National Con- 
vention of Insurance Commissioners, 
held at the rooms of the bureau. The 
commissioners’ subcommittee is making 
an effort to standardize the blanks—a 
movement in which it may rely upon 
the hearty support of the companies. 
Uniform schedules “Z” and “W” were 
under consideration. The former cov- 
ers experience by manual classifications 
on a policy year basis, hence is the rat- 
ing schedule; the latter is the under- 
writing exhibit for workmen’s compen- 
sation for individual states. 

Extended recommendations were made 
to the commissioners’ subcommittee by 
the bureau subcommittee. A summary 
of these follows: 


That schedule “Z’ be made typewriter 
size with vertical and. horizontal rulings 
to match typewriter spacing and that only 
one year of issue should be reported on 
each sheet; that carriers should be per- 
mitted to abbreviate classifications in ac- 





LIVE STOCK 
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COVERAGE FOR SHOW ANIMALS 





Chicago Live Stock Exhibition Will 
Attract Large Attendance—Oppor- 
tunities for New Business 





Live stock agents are busy in the 
rural communities soliciting business 
upon the herds of dealers who will 
take their stock to the International 
Live Stock exhibition to be held in 
Chicago Dec. 1-8. This will be the 
first fully attended live stock show to 
be held in Chicago since the hoof and 
mouth disease interfered with the 
yearly exhibition. It is estimated that 
more than 100,000 farmers will at- 
tend the meeting during the first week 
in December. More than 500,000 pure 
bred animals will be exhibited. 

Live stock breeders have been striv- 
ing for several months to get their 
herds in the best condition, and this 
is probably the best opportunity of 
the year for live stock insurance men. 
The farmer may be indifferent about 
covering his ordinary stock, but can- 
not afford to let his biggest live stock 
investment of the year be subjected 
to all the hazards of transportation 
without having them properly pro- 
tected. 


Losses in Kansas. 


Live Stock companies operating in Kan- 
sas are complaining of losses due to corn 
stalk poisoning. This disease seems to 
be most prevalent in the dry sections of 
the state. The state board of agriculture, 
the state live stock sanitary commissioner, 
and the agriculture college officials have 
joined with the live stock companies in 
carrying on a propaganda among the 
farmers in the state in an effort to com- 
bat the spreading of the disease. 


Bureau will Meet 


A meeting of the Live Stock Insurance 
Bureau, composed of live stock insurance 
company Officials, will be held at Chi- 
cago at the Sherman Hotel, Dec. 6. The 
International Live Stock Exhibition will 
be on at Chicago that week, and live stock 
underwriters arranged the meeting to be 
held at the same time. 








cordance with the standard abbreviations 
of the bureau. 

Experience should be furnished on all 
policies issued in one calendar year, and 
should include a statement of payrolls, 
earned premiums and loss analysis. An- 
alysis should be by nature of injury and 
not by kind of benefit. 

Where policies do not provide for medi- 
cal benefits, premiums and payrolls should 


under policies providing for full benefits. 
Losses need not be separated. . 

Payrolls, premiums and losses under 
policies containing deductible coverage 
clause should be reported in a separate 
schedule. 

Outstanding losses should be valued on 
individual estimates. 

To relieve the burden and avoid errors 


cases or permanent total disability cases, 
ages of dependents or injured should be 
given as of date of death under fatal 
cases, and as of date of accident under 
permanent total cases. 

There is no need of duplicating in this 
schedule the number of claims. 

Schedule “Z’’ should not call for liabil- 
ity losses separately, but under the proper 
heading by nature of injury sustained. 
Individual accident reports should be re- 
quired only for fatalities and permanent 
total cases. 

Schedule “Z”’ should call for experience 
on manual classifications, not by indi- 
vidual risks, as its purpose is to deter- 
mine loss ratios and pure premiums. More 
time should be granted for the filing of 
these schedules. 

To save expense states should not re- 
quire developments of payrolls and pre- 
miums beyond Dec. 31 of each year. Paid 





losses should be carried down to Dec. 31. 
Outstanding losses should be valued as of 
ec. 


Carriers should be required to . 


report each year of the issue twice and 
thereafter the developments on such ex- 
perience but once. 


be separated from premiums and payrolls ; 


in valuing actuarially the cost under death : 


EVERYBODY IS DOING IT NOW 





All Lines of Insurance Forced to Ad- 
vance Rates on Account of 
Greater Expense 





NEW YORK, Nov. 28—Rate in- 
creases are being made by practically 
every line of insurance. It is now a 
daily occurrence to have some such 
step taken under spur of the urgent 
necessity for meeting the seriously in- 
creased cost of doing business.: The 
personal accident and health people are 
in a difficult position because they have 
no central rating board, and each com- 
pany has to take individual and sepa- 
rate action to meet the situation. In 
plate glass insurance a new condition 
has developed through the inauguration 
on Aug. 10 of W. F. Moore’s scientific 
plate glass rating organization, to 
which about 97 percent of the compa- 


sulted from the demoralization of rates 
that continued practically to the time 
the rating organization was formed. 
The contracts negotiated by Mr. Moore, 
as of July to November, are for one 
yedr, and therefore all companies are 
on a uniform level with an automatic 
increase on expiring premiums. They 
have therefore already arranged for rate 
increases that run from 2 percent to 
33, which in certain cases means more 
than would be derived from a small flat 
increase. The burglary underwriters 
have issued a call for a meeting Dec. 
5, when important action will be taken. 


National Casualty:—It has issued a new 
policy for women. A new feature of this 
contract is the provision for payment of 
‘a fatal illness expense in the amount of 
%$50, this being entirely an addition to all 
other indemnities, no extra premium be- 
‘ing charged. Premium rates are from 
$1 a month up. The policy is written only 
‘on those who are employed away from 
home. Indemnity will be paid for every 
day of sickness including the first week. 








Advice is mighty poor consolation to 
the man who needs breakfast. 














SOUND 
ENTERPRISING 
LIBERAL 
PROMPT 











METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK ; 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 











GO-GETTERS 
TELL HOW 


RECORDS IN THE BUSINESS. 
Worpbs. 


709, 95 William St. 


New York City Cincinnati 








Eacu MontTHiyy Issuer oF THE CASUALTY REVIEW CoNTAINS ONE or More 
InTERVIEwS WitH AccIDENT AND HEALTH AGENTS Wuo Have Mape Bic 
THEIR METHODS ARE EXPLAINED IN THEIR QwNn 
Eacu One Has Ipeas Tuat You Can Turn Into APPLICATIONS. 


Send 10 cents for the December number or $1.00 for a year’s subscription. 


CASUALTY REVIEW 


Lincoln Inn Court Bldg. 


Wulsin Bldg. 
Indianapolis 


1362 Insurance Ex. 
Chicago 

















LIFE AND ACCIDENT 


Aoply for Territory Contracts. 


SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 
Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 


accident and health benefits to the 


i contracts to salesmen. In fourteen states. The largest 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 








The Fidelity and Casualty Company of New York ¥ Lbety Stes! 





Semi-Annual Statement June 30, 1917 





This Company issues contracts 
\| as follows: Fidelity Bonds; Surety 


aati nemenannes | Bonds; Accident, Health and Dis- 
Liabilities ........csscsces. sseesss ss» 10,395192.68 || @bility Insurance; Burglary, Lar- 
Gaphiel:.s0scssseesu seececsecscs.ceeses 1,000,000.00 ceny, and Theft Insurance; Plate 
Surplus over all Liabilities.. 2,610,043.62 Glass Insurance; Liability Insurance 
Losses paid to June 30, 1917......... 58,554,792.60 


—Employers, Public, Teams (Per- 





sonal injury and Property Damage), 








" » Automobile (Personal Injury, Prop- 


erty Damage and Collision), Physicians, Druggists, Owners and Landlords, Elevator 
Workmen's Compensation—Steam-Boiler Insurance; Fly-Wheel Insurance. 














BOSTON 
Paid-in Capital $1,500,000, 


Business-Builders 


Developing 


Fidelity and Surety Bonds. Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 
Write for Territory. 











Price 





As to schedule “W,” the present cal- 
|! endar year basis is considered proper and 


instead of showing incurred cost of acci- , 


dent of a particular period through sev- 
eral years, there should be shown a 


l schedule of premiums, losses incurred and l 


loss ratios by policy years. 





Central Business 
H. G. Royer, Pres. 





The agent who is able to offer good insurance at less 
than his competitors is in the same position as the 
T Ik holding d who is able, by buying in quantities — 
oldi own expenses, to quote reduced prices —he 

a S gets the business. R 


Business Men’s are in a position to get the business, and they do. 


Westmineter Bldg., Chicago 


Representatives of the Central 


Men’s Association 
C. O. Pauley, Secy. 
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NEW PLANS OF OCEAN 





GARDNER GOES TO THE COAST 





Territory Will Be Divided Into Two 
Parts—Neely Brought to 
New York 





Directors of the Ocean Accident & 
Guarantee having come to the conclu- 
sion that its commitments in the United 
States are too large to be administered 
from one center have decided to divide 
the territory. Hereafter the Pacific 
Coast will be operated as an independ- 
ent field from a branch office in. San 
Francisco. William J. Gardner, United 
States manager in New York, is trans- 
ferred to San Francisco to take charge 
of the coast territory. He served as 
assistant before he was manager, hav- 
ing been seven years with the company. 
Charles H. Neely, for many years man- 
ager of the Ocean business in Canada, 
becomes manager at the New York 
office. This division .of territory now 
carries out the plan consummated seven 


‘years ago, at which time, because of a 


change in the personnel of the New 
York office, Mr. Gardner was appointed 
assistant manager of the United States 
branch and the last four years has been 
manager. 

Mr. and Mrs. Gardner have desired 
to return to the coast, as the latter is 
a native Californian and they have 
many friends, relatives and associations 
in that section. Mr. Gardner was for- 
merly manager of the Aetna Life’s cas- 
ualty department on the coast and is 
well acquainted with that territory. Mr. 
and Mrs. Gardner’s son is compelled on 
account of his health to reside in a 
milder climate and hence the change 
seemed desirable from a personal point 
of view. Mr. Gardner has made a fine 
record with the Ocean, is a thoroughly 
capable man and is very popular with 
the agents. During the four years he 
has been manager the Ocean has shown 
greater profits than any other period in 
its operations in the United States. 


Mr. Neely is an. old employe of the 
Ocean’s, having been with the company in 
various capacities for the past twenty 
years. A number of years ago he was 
connected with the New York office, from 
which he went to Philadelnhia in charge 
of that office, and then to Canada. He is 
a man of about fifty years of age, and 
those who know him best credit him with 
many attractive personal qualities. 





GETS PREMIUMS IN ADVANCE 





North American Accident Announces 
Radical Change in Handling 
Monthly Pay Business 





The North American Accident will, 
after Jan. 1, collect the first monthly 
premium on all industrial disability 
business with the application. It has 
been the custom in the past to collect 
only the policy fee, taking the premium 
at the end of each month. Live agents 
In some instances have, of course, col- 
lected the premiums in advance, but 


without authority. 


The plan of collecting at the end of 
the month instead of in advance has 
resulted in material losses to compa- 
nies. This was one of the evils that 
many felt could be corrected only by 
unanimous action. 

A. E. Forrest, vice-president and sec- 
retary of the North American, felt, 
however, that his company could go it 
alone. He circularized ail agents and 


‘found the large majority not only will- 


ing to accept a change, but many enthu- 
Silastic over the advantages that it would 
give them and the time it would save. 
Only a few agents feared the possi- 
bilities of competition, and these were, 


of course, of the poorer class, gen- 
erally, 


The man who is master of his job 
needs no master over him. 





TO TALK OVER RATES 


BURGLARY MEN ARE TO MEET 





Likely to Be an Advance Owing to War 
Conditions and Increased 
Expenses 





NEW YORK, Nov. 28—By order of 
the president of the Burglary Insurance 
Underwriters Association, a_ special 
meeting of that body is to be held next 
Wednesday. The purpose of the meet- 
ing is to take action upon the resolu- 
tion unanimously adopted at the spe- 
cial meeting of the executives of cas- 
ualty and surety insurance companies 
held last Friday, and when it was rec- 
ommended that all rate-making organi- 
zations of those classes of business take 
appropriate action at the earliest prac- 
ticable date to effectuate a reasonable 
increase of premiums in order to meet 
the greatly increased expenditures of 
the companies for services rendered and 
the insurance furnished.: The call for 
the meeting urges the importance of 
each company member being present, 
either in person or by proxy, and that 
in advance of the meeting each repre- 
sentative confer with his executive and 
be authorized and prepared to vote up- 
on the subject in order that immediate 
action may be had in each of the bur- 
glarv lines. The revorts of the several 
standing and special committees will 
also be broucht up for consideration at 
the same time. 


WILL PROBABLY RAISE RATES 





Live Stock Companies Likely to Ad- 
vance Tariffs on Unprofitable 
Classes 





Live stock insurance companies will 
probably advance their rates shortly 
after the first of the year. The Live 
Stock Insurance Bureau has appointed 
a classification committee which is ac- 
cumulating loss information, with a 
view to increasing rates on the more 
hazardous classes of business. This 
committee will give a report at the 
meeting of the bureau in Chicago, De- 
cember 6. 

It is not probable that live stock 
companies will make a flat increase in 
rates. The experience on some classes 
has been very poor, and it is planned to 
increase the rates only on such lines as 
have been continually unprofitable. 
Live stock rates in the east have, in 
some cases, advanced as much as 20 
percent, but only on the hazardous 
classes. 


Policies Came in Handy 


There are four dentists in Grand Rapids, 
Mich., who have at last become thorough 
believers in the special office policy in- 
tended to protect doctors and dentists 
against theft. 

Many companies advertise a special pol- 
icy to cover such situations, but not all 
professional men can be persuaded that 
they need it. The enterprising Michigan 
thieves picked out a Sunday afternoon for 
their job and broke into! the offices of four 
dentists in a well known business building 
on a principal street in Grand Rapids . 

Three of the teeth-repairers lost up- 
wards of $100 worth of gold and platinum 
each; and the total amount stolen was 
about $500. The work appeared to have 
been done by professionals, as they showed 
skill in telling the difference between 
platinum and German silver, mounted in 
unfinished crowns. Detectives scrutinized 
the marks on the office doors and an- 
nounced that the doors had been jimmied. 


Have a Wet Eye 


Burglary companies find quite a demand 
for mercantile burglary on whiskey stocks 
these days, owing to the great advance in 
price. Naturally, when an application on 
whiskey comes in the risk is well in- 
spected. In settling losses on residence 
burglary, it has been found that thieves 
make an investigation to see whether any 
whiskey is around, and if so, it is usually 
taken. 


A fool can shatter a wise man’s argu- 
ment with an idiotic laugh. 





DELARTMENT ENLARGED 


HEATH GETS MORE TERRITORY 





Cook County Superintendent of Chi- 
cago Bonding Has Illinois Added 
to His Jurisdiction 





B. L. Heath, since May in charge of 
the Cook county department of the Chi- 
cago Bonding, has had Illinois placed 
under his supervision. He will continue 
to have charge of the company’s agency 
affairs in Cook county. Under this ar- 
rangement L. E. Turner will act tem- 
porarily as state agent in Illinois and 
M. J. Sabath, becomes Cook county 
special agent, specializing upon the out- 
lying brokers. 

Mr. Heath, formerly a local agent at 
Fond du Lac, Wis., was before the mer- 
ger of the old Chicago Bonding and the 
Prudential, Wisconsin special agent of 
the Chicago Bonding. He has built up 
the company’s Cook county business to 
the point where it is now one of the 
company’s most profitable departments. 

Mr. Heath, when a local agent in 
Fond du Lac, was particularly success- 
ful in putting on a large volume of cas- 

alty business with the so-called side 
ines. The company feels that his ac- 
quaintance with conditions in the small 
towns will place him in a position to 
render good service to the small town 
local agent in Illinois. 


Illinois Companies Chartered 


There are five charters applied for by 
casualty and surety companies filed with 
the Illinois department, that are still kept 
alive. The Automobile Insurance Com- 
pany, with capital of $200,000 has as its 
attorney, Harry H. Talcott, 19 South La 
Salle street, Chicago. ‘ 

The Ft. Dearborn Casualty with capital 
of $100,000 is being promoted by George 
E. Girling, Hartford Bldg.. Chicago. The 
Independent Mutual Casualty is being pro- 
moted by Charles G. Hendricks, Conway 
building. . 

The Chicago Mortgage Guaranty with 
capital stock of $250,000 has as its attor- 
neys, Mayer, Meyer, Austrian & Platt of 
Chicago. , ; 

The Reisch Indemnity & Surety, capital 
stock of $250,000, has a charter taken out 
by the Reisch Indemnity, the partnership 
concern at Springfield, Ill. 


Should Go After 
Plate Glass Risks 











WILL STILL HOLD DOWN 





WILL NOT WRITE LIBERALLY 





Increase in Construction Contract Bond 
Rates Doesn’t Make Risks 
More Desirable 





The increase in construction contract 
bond rates which became effective on 
Monday will not liberalize the under- 
writing of many companies. The busi- 
ness that is being turned down is not 
desirable at any figure, according to 
some men in the business. The new 
premiums only make the desirable busi- 
ness possible, they say. 

Practically all contract bonds now 
cover labor and materials, guaranteeing 
payment for both of these commodi- 
ties, and both are extremely scarce. 
In view of the fact that many people 
are holding off on building, there is a 
great possibility of a big rush in con- 
struction work as soon as the war 
closes. This would tend to keep up 
prices of materials and labor, and prices 
may even go higher. 


LEADING HOTELS 


Che Following Will Be Found the Headquarters 
for Insurance Men and THe NatiomwaL 
Unpverwriter Will Be on File in the 
Reading Room at Each Hotel 
in This List. 


IOWA 
NEW DELANO HOTEL 


F. G. COMER, Mgr. and Prop. 


Everything New 
First-Class Cafe 


BURLINGTON, IOWA 


KANSAS 
THE CORONADO 


EUROPEAN 
Wichita’s Newest Hotel. Opposite City Hall. 
Rooms with bath, $1.50. Steam heat, telephones, 
hot and cold water. Electric elevator service. Cafe 
in connection. 
S. J. SMALLEY , Proprietor. 


WICHITA, KAN. 
MINNESOTA 



































Local agents should realize that every 
uninsured pane of plate glass broken 
will cause its owner a serious loss be- 
cause of the greatly increased prices 
iii glass. It is stated that taking the 
country by and large, it would be found 
that the majority of glass is not in- 
sured. It is likely that many agents 
and brokers in their efforts to get large 
compensation premiums, or other big 
risks, have overlooked the plate glass. 
The plate glass business has grown 
steadily during recent years, but there 
is a big field as yet untouched. Local 
agents should have someone make a 
list of all the insurable glass and make 
a systematic canvass for it. This is a 
very desirable class to secure. The 
following figures show the premiums 
and losses for plate glass since 1892: 


Years Premiums Losses 

BE dgcaoes wcceweme $1,010,558 $ 391,641 
ME Hest nceaee s--- 1,201,821 406,657 
MM icccccucverat: 1,568,25 767,537 
NT ec eds ceweeaves 2,402,108 785,158 
2 5 GRR ee a 3,535,34 1,374,190 
Lt Ee are 4,821,226 1,967,975 
PW a Oe cca cudaanee 5,040,050 2,589,054 





The best way to balance an account 
is to square it. 





Leather Salvage—Anywhere 
Will pay highest price for leather 
and leather goods of all descriptions 


229-31 SO. WOOD STREET, 
A Woh CHICAGO, ILL. 
° 9 PHONE SEELEY 3962 





The Hotel with the Ransford Sign 


European Plan 
Brings comfort nine times out of nine 
O. H. JOHNSON, Prop. 
BRAINERD, MINN. 


es ORMONDE 





Insurance Men’s Hotel 


VIRGINIA, MINN. 


NORTH DAKOTA 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, bath, $2.00, $2.50 
70 rooms with running water, $1.00 to $1.50 
80 rooms with bath, $1.50 to $3.00 


Finest cafe in the Northwest. Cuisine unequaled. Rest- 
ful, quiet—only hotel in the city not on a car line. 


FARGO, N. D. A. H. Leimbacher, Mgr. 


SOUTH DAKOTA 
HOTE! LINCOLN 


ABSOLUTELY FIRE PROOF 


150 Rooms 60 with Tub Bath 
20 Rooms with Shower Bath 


The Great Hotel of the Northwest 
HESS & ROW, Owners and Managers 
WATERTOWN, SO. DAK. 
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The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 





H. M. BARFIELD. H. S. BASSETT MELVIN BARCLAY 
President Secretary Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Capital$100,000 @+) Net Surplus $46,135.00 


Writing Business Through Ohi Cuemeties Ratna 
ECONOMIC MANA re MAKING SPLENDID PRocnnsg 


OHIO AGENTS WANTED! 























PUTS ‘“*SURE” IN INSURANCE 
Premiums 


femme (AI AUOPULLY 


$1,.678.642.17 (hte PANT WORDEN $1.802.734.31 


=a GEORGIA CASUALTY COMPANY - 
Surplus and Reserves to Policy Holders - - - $1,526,022.81 
SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 











F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE  __et-1nsurance UNDERWRITER 


CATASTROPHE HAZARD 11 SO. LA SALLE ST. 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 




















TOTAL ASSETS, - - - - - - $2,486,445.48 
(CASUALTY LINES) CHICAGO A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secret 
9 
,_ Usprm reprnar coverwuent uicexsz "|| The Central Manufacturers’ Mutual Insurance Company 
American Indemnity Company catreston, Texas VAN WERT, OHIO ORGANIZED 1876 
Assets Over $1,185,000 Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
ALL LINES OF CASUALTY AND SUBETY INSURANCE 
Operates in the States of H. V. OLNEY, President _ C. A. L. PURMORT, Secretary 


Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
In Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, 

sota, souri, Nebraska, Nevada, New Hampshire, New Jersey, Qhio, Oklahoma, [| 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virgiyia, Wisconsin. 


BRANCH OFFICES AT 


NEW ORLEANS, LA. ST. LOUIS, MO. Bg eg ILL. DETROIT MICH. 
Canal Bank Bldg. Pierce Bldg. 443 Ins. Exchange Farwell Bldg. 
’ Autom. Ins. rs a O. P. Rutledge, Mgr. seackeneon & Cooley W.M. Brown 
E. Jules Mich General Agents Manager 


Sealy Hutchings, Pres. George Sealy, Sec’y. J. F. Seinsheimer, Gen. Mgr. 











MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


J. B. RATERMAN. President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD. Special Agent, Lima, Ohio 




















American Bonding & Casualty Company 






oe 
AMERICAN BONDING 


Capital Paid in CASUALTY COMPARY $500,000.00 


Seve a 
SIOUX CITY, IOWA 


AGGRESSIVE MANAGEMENT 
BROAD POLICIES 
CONSERVATIVE UNDERWRITING 
CONSISTENT SERVICE 


WRITE FOR AGENCY TO 


A. G. OGLE, 2nd Vice-President and General Manager 











E. J. Forney, Pres. J. M. Cook, Sec’y, 
Incorporated, 1873 


Dayton Mutual Fire 


Insurance Co., PAY Mansfield Mutual 


OHIO e 
Fire Insurance Compan 
B. C. COLEMAN, Secy. aa 


Conservative and Careful 





Managemeut Insurance - $6,519,788 
AGENTS WANTED Total Assets 385,313 
Address Home Office. 














An Agency Company 








Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


ORGANIZED 1905 W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 











The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E.M. TREAT, President 
insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
416 Locust St., ST. LOUIS, MO. 60 Maifjea Lane NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 


























AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For —— Assistance write 


P. A. COOLING CO., General Agents : . INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents : : : ST. LOUIS, MO. 
GARNER & MANN, General Agents : = = KANSAS CITY, MO. 
E. J. MILLER, General Agent - - DENVER, COL. 


For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 — ° Assets $1,211,054 
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